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AMAZING NEW SOW’S MILK REPLACER CONTAINS 
EXTRA NUTRIENTS ESSENTIAL TO PIGS! 


Blatchford’s 150 years of trusted leadership in the field of young animal 
feeds, now brings you a sow’s milk replacer that meets their high standards. 
Pig-Pab contains the sow’s milk nutrients PLUS extra vitamins and 
optimum level of antibiotics. Your customers profit many ways—more 
pigs ... heavier pigs . . . healthier pigs. Give them Blatchford’s Sow’s 
Milk Replacer with all the extras. 


ASK YOUR DISTRIBUTOR ABOUT NEW PIG-PAB 


Moisture-proof poly- 
ethylene liner bag is 
useful in dozens of 


' ways in the home. 


Each bag contains 
plastic measuring cup 
and feeding instruc- 
tions. 
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Elevator Shut-Downs Can Be Costly..... 


NOTE THESE 10 POINTS 
SUPERIORITY! 


Completely prefabricated from 
heavy steel, equipped with 
flanged legging, steel-split 
pulleys, ball-bearing headshaft 
and take-ups. Rubber belting 

is pre-punched, ready for bolting 
of the Hi-Speed Steel Buckets. 
Furnished with totally enclosed, 
fan-cooled Gear-motors, 
Magnetic Starters and Push 
Buttons (explosion-proof, 

Class Il, Group G, Underwriter- 


approved, if desired). Extended 
heavy steel channel supports 

on head provide mounting 

for Gear-motor, complete with 


roller-chain drive. 


BUCKET SIZES & CAPACITIES IN STOCK 


BUCKET BUSHEL PER HOUR CAPACITY 
SIZE 7” Spacing 8” Spacing 10” Spacing 
5” x 4” 750 550 
11” x 6” 4350 3400 YOUR busines ‘itt! 
14” x7” 8000 : 


Write today for full information on “MAX-i-PACITY” Elevators. 
Sales and Service Representatives in all leading Grain Centers. 


SHANZER MANUFACTURING CO. ¢ 85 BLUXOME STREET @ SAN FRANCISCO 7, CALIF. 
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TESTED FEEDS 


More than 400 formula feed manu- 
facturers depend upon Savage Tags. 
They range from the big, national 
operators to regional and home- 
county suppliers. The reason why 
they depend upon Savage Tags is 
because they get a highly-specialized 
product of superior strength that 
speeds action all along the line. Let 
us show you why and how. To gain 
3 ways, obey the impulse that coupon 
gives you. Do it NOW. 


TALK” 


; 251 MAIN STREET 
BAKER, JONES, HAUSAUER & SAVAGE, BUFFALO 3, NEW YORK. 
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(or raised) your Thanksgiving 
bird yet? Retail turkey prices 
should be lower this year than 
last. Eva Luoma supplied this 
photograph. 
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Sell faster livestock gains 
at lower cost with 
MORTON Fece Choice Trace Mineralized Salt 


MORTON 
TRACE MINERALIZED 
SALT 


YOUR FAVORITE 


CALCIUM-PHOSPHORUS 


MINERAL MIX 


pear to get an adequate supply of minerals, 

animals are not as profitable as they might be. 
They have difficulty in breeding. Calves are small. 
Litters of pigs are weak. Beef animals fail to make 
the best use of their feed, Dairy cows produce less 
milk. Sheep have thinner fleece. 


Take hogs for example. An average of 20 to 30% 
of embryo pigs is lost before birth. One of the big 
reasons is lack of sufficient minerals, particularly of 
the trace minerals, During gestation, more than at 
any other time, livestock need a complete mineral 
ration, They need it for their own good health and 
thrift. They need it for the young animals they are 
building in their bodies. They need it to get their 
milk-producing functions in order, 

Most farmers and stockmen know this and feed 
their animals Morton Trace Mineralized Salt . . . free 
choice. It supplies the chlorine and sodium needed 
for digestion and assimilation . . . the trace minerals 
— iron, copper, cobalt, manganese, iodine and zinc — 
that help control the basic life functions, Nutritionists 
consider it one of the surest and most economical ways 


to produce bigger, healthier young, step up weight gains 
and shorten the time between weaning and market. 

That’s why it’s so important for you to sell Morton 
Trace Mineralized Salt . . . important to your overall 
profit because it means another big volume unit in 


your feed line .. , puts your salt business on the same 
profit basis as your feed. 


MORTON SALT COMPANY © Chicago 3, Illinois 
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The One Medication 
for your Starting and 
Growing Feeds and 
Broiler Rations 


For the Prevention and Treatment of 


COCCIDIOSIS 


(CECAL AND INTESTINAL) 


You can help your customers get their chicks off to a good 
start by medicating your starting feeds with nitrofurazone to 
prevent coccidiosis before it strikes. 


Your starting and growing feeds medicated with nitrofura- 
zone are ideal for farm flocks as well as broiler flocks because 
there is no interference with the development of natural immunity. 


Continuous use of nitrofurazone in your growing feeds 
bs the same level) will provide protection from coccidiosis 
a 8 uring the danger period. By medicating your feeds with nitro- 
Re ‘- furazone, your customers will have less trouble from outbreaks 
5 fs of chronic coccidiosis because nitrofurazone allows birds to 
build a more solid immunity to the more chronic forms of 
coccidiosis. 

: Nitrofurazone has been proved consistently effective and 
ae economical in helping to raise faster growing, more profitable 
oe birds with fewer runts or culls, fewer death losses. 


For better, more vigorous, healthier birds 
medicate your feeds with nitrofurazone and 
provide protection against coccidiosis, 


NFZ-MIX in combina- This compound in your feeds assures: as 
tion with Arsanilic Acid j 
PAIX makes it possible for High Feed Efficiency 
you to offer your cus- ® Faster and More Even Feathering 


Also available with  tomersafeedwithmany Growth 


additional advantages. ® Your feeds medicated 


ARSONIC GROWTH Beter Fismeniion 
i AN 
$ T } M U A T against Coccidiosis YOU AND YOUR 


CUSTOMERS. 


for BROILER FLOCKS 


FOR... = 
COMPLETE DATA AND 
mh RESULTS OF MANY 


TESTS WRITE cg ee ii Scientific Farm-aceuticals since 1893 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of . . . 
Barley 
Malting Barley 
Wheat Bran 
Wheat Middlings 
Rye Middlings 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


CANE FEED 


MOLASSES, 


ae. For complete information, prices 
and deliveries, call or write the 
nearest Sales Representative: 


BALTIMORE, MARYLAND 
Bradley & Baker, Clinton 
St. & Danville Ave. 
BUFFALO, NEW YORK 
Sunset Feed & Grain Co., 
805 Dun Building 
CINCINNATI, OHIO 

G. E. Linder, 406 Elm St. 
DALLAS, TEXAS 

Van Waters & Rogers, 
Inc., 10216 Denton Road 
DENVER, COLORADO 
Arch Sales Co., 

1406 East 47th Avenue 
EVANSTON, ILLINOIS 
Hall Sales Co., 

1313 Ridge Avenue 
HOUSTON, TEXAS 


KANSAS CITY, MISSOURI 
M. A. McClelland Co., 
Dwight Bldg. 

LITTLE ROCK, ARKANSAS 
J. W. Nutt Co., 

801 E. Markham Street 
LOUISVILLE, KENTUCKY 
Milton Crowe, 

605 West Ormsby Ave. 
LUBBOCK, TEXAS 

N. K. Parrish, 

820 Tenth Street 
MEMPHIS, TENNESSEE 
Service Sales Co., 

P.O. Box 1045 
MINNEAPOLIS, MINN. 
Maney Bros. Mill & Ele- 
vator Co., 2214 Snelling 
Ave. 

NASHVILLE, TENNESSEE 
Cumberland Brokerage 


IN A CLASS BY ITSELF 


WISCONSIN 
Egg Maker Mash 


is not just another mash—actually it stands 
head and shoulders above them all: 


MORE Protein—22% 


WISCONSIN 


ordinary mashes. 


NORTHERN MILLING CO. 


Wausau . 


straight oats. 


MASH or CRUMBLES 


Stock up on WISCONSIN EGG MAKER MASH 
—the choice of better poultrymen. 


NORTHERN MILLING CO. 


Wausau Sinse 1883 


Wisconsin 


MORE nutrients from Milk 


Meat and Fish origin 
é Mm MORE Vitamins and Trace 
Minerals 


Egg Maker Mash produces 
5% tol0% more eggs than 


Saves Money—because it 
permits feeding of more 
scratch grains — even 


A.F. Miller Co., 643 First Co., Commerce Union 
National Bank Bidg. Bank Bid. 


Distributing Stations at strategic points on the 
East Coast, Gulf, and West Coast 


PACIFIC MOLASSES COMPANY 


OFFICES: 215 MARKET STREET, SAN FRANCISCO 


120 WALL STREET, NEW YORK 
309 DELTA BUILDING, NEW ORLEANS 


Dou t NEGLECT 
ELEVATOR HEADS 


They Start Fires 


AVOID CHOKES 


BUT IF A CHOKE OCCURS | 
EXAMINE HEAD PULLEY IMMEDIATELY 


Several recent fires have occurred 
from failure to do so. 


If too hot for hand cool with water 
or CTC or CO, extinguisher fluid. 


IF BELT IS SMOKING FLOOD IT. 


MILL MUTUAL FIRE 
PREVENTION BUREAU 


400 W. Madison Street Chicago, Ill. 
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This dog 


BUSINESS' 


for the dog food mixer 


who uses 


G-AN-EN packs irresistible appetite appeal . . . 


You can’t miss sales with this business-boosting 
food supplement. When owners see their dogs’ 
reaction to your G-AN-EN fortified ration, you’re 
set for steady sales. G-AN-EN starts with magnetic 
aroma —“this-is-for-me” sniff appeal. G-AN-EN 
follows through with flavor that dogs just can’t 
resist. It’s wonderful! 


G-AN-EN is economical to use... 


Just 5% G-AN-EN is all that’s needed. It’s a con- 
centrated blend of nutrients which combine 
“nose” appeal, flavor and food value: Kraco dried 
whole whey, buttermilk, cheese rinds, brewers 
yeast, irradiated yeast (rich in vitamin D), niacin, 
stabilized vitamin A, sulphates of iron, zinc and 
copper. Put extra values like these in your dr 

mixes...enjoy the repeat business that goes wit 

customer satisfaction. 


Comes in handy, dry form... fits ANY mix formula! 


Contains vitamins, proteins, minerals! 


6 vitamins 


G-AN-EN offers stabilized vitamin A, vitamins D, 
B,, riboflavin, niacin (the anti-black-tongue 
factor), and pantothenic acid. 


6 minerals 


G-AN-EN offers the valuable milk minerals, cal- 
cium and phosphorus, plus the mineral salts, 
copper, iron, manganese and zinc. 


Milk protein 


G-AN-EN offers milk protein which contains all 
the essential amino acids. 


You'll find G-AN-EN is quick and easy to blend. It’s packed in 50-lb. 
bags. Order G-AN-EN from Phenix Foods Company. A subsidiary of 
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DEALER 
IMPRINT 


ARCADY MAT-OF-THE-MONTH CLUB 
gives you personalized ads monthly 


Here’s another example of the powerful merchandising 
help available to Arcady Dealers. Under this unique 


HOW TO JOIN OUR “‘the-dealer-comes-first” plan you receive a tested, highly- 
MAT-OF-THE-MONTH successful set of mats every month specially personalized— 
CLUB PROGRAM ____ featuring your picture and your store—in order to help 


Tee : you cash in on your position and prestige in the 
It's simple—just send a card ‘ty. What’ " f — 
telling us you want to know COREY. at’s mam, each set of mats 1s timely— 
more about it. We'll... ~—- designed to meet the specific needs of your customers 
do the rest! from month to month! 


ress ARCADY FARMS MILLING COMPANY 


| DEPT. 9C, 223 WEST JACKSON BLVD., CHICAGO 6, ILL. 
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New Demands on Industry 


World Hunger Growing 


@ No other industry must assume 
more responsibility in the years ahead 
than the feed industry. We are one of 
the youngest [trades} in the industrial 
world today. We have grown to a 
point where we today are considered 
big business. We now know our feeds 
will get the end results for which they 
are designed. The demand for meats, 
milk, and eggs is increasing daily. The 
appetites of the American people de- 
mand top quality products and our 
challenge is to see that the farmers 
and feeders of America meet this de- 
mand. 

Do you realize that every morning 
the sun rises on 75,000 more living 
human beings than it did the day be- 
fore? This does not mean 75,000 babies 
are born every day—no less than 
220,000 babies come squalling into this 
mortal struggle, but subtracting the 
deaths from births and averaging out 
the net gain, each day sees our limited 
earth faced with the job of supporting 
75,000 more hungry mouths than it 
had to support 24 hours earlier. 

In the United States alone, for ex- 
ample, the population is growing at 
the rate of more than four persons a 
minute, 250 an hour, and 6,000 a day. 

The United States census bureau 
estimates that at the present rate, the 
United States population, which now 
exceeds 155 million persons, will be 
more than 200 million by 1975. 

Figures supplied by the statistical 
office of the United Nations are even 
more alarming. It reports that the 
world population in 1950 was about 
2 billion 400 million and increasing at 
the rate of 22 million annually. 
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Midwest Feed 
Manufacturers Association 


The United States Department of 
Agriculture estimates that in the 
United States there will be an addi- 
tional person at every dinner table in 
1975, where four people now sit down 
to a meal. 

What this means in actual require- 
ments of food is best illustrated by 
figures supplied by U.S. Department 
of Agriculture. 

The American people will need 51/4 
billion pounds of “red meat,” which 
will require an annual slaughter of 
10 million more cattle and calves, 20 
million more hogs and 3,350,000 more 
sheep and lambs. 

It is reported that to support this 
volume of slaughter would require 100 
million head of cattle yearly, pig crops 
of 121 million, and an increase in sheep 
numbers from 30 million to 38 million. 

Milk production will have to be in- 
creased by 10 billion quarts in 1975 
from the present 60 billion and this 
will necessitate either 6 million more 
cows or an additional 615 quarts of 
milk from each cow. 

Egg production must be increased 
by 14.7 billion over the current 60 bil- 
lion which will mean that 87 million 
more layers are required or that about 
43 more eggs per hen from 167 eggs a 
year in 1950 to 210 eggs per year in 
1975. 

In other words, for every four 


Mr. 
the 


Dean expressed these sentiments at 
1952 meeting of the Missouri Grain, 


Feed & Seed association. 


pounds of meat, four quarts of milk 
and for every four eggs we now pro- 
duce the American family will need 
one more pound of meat, one more 
quart of milk and another egg to sup- 
ply the fifth person at the 1975 dinner 
table—a challenge that we in the feed 
industry must meet in cooperation with 
college scientists, feeders, and breeders. 

American farm production is now 
at record high levels but these records 
must be stepped up at least 20 per cent 
if we are going to feed an additional 
40 million persons in the next quarter 
century. 

Greater knowledge breeding is now 
producing types of both livestock and 
poultry, which are more capable of 
high quality production, as well as 
possessing the ability to utilize a mini- 
mum amount of feed for maximum 
gains. 

New improved management meth- 
ods are on the way. Industry scientists 
working closely with those at our agri- 
cultural colleges are endeavoring to 
isolate more and more unknown fac- 
tors which we in the feed industry can 
use in our feeds to further accelerate 
growth, production and quality in the 
end products. 

Yes, in the years ahead, the feed 
industry has a tremendous responsi- 
bility. It is our job to find out what 
our customers needs are and to make 
available the proper feeds to fill his 
wants. This means more than selling 
feeds this is MERCHANDISING. We 
have not begun to really merchandise 
our products. If we were really mer- 
chandising feeds today our national 
tonnage would be closer to 150 million 
tons instead of 35 million tons. 

We can well take a page out of some 
of the retail grocery chain stores’ mer- 
chandising book to quickly see what 
we can do to increase sales by proper 
displays and lighting, the importance 
of shelf location, attractive store ap- 


(Concluded on page 99) 
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palatability 
control 
for your 


livestock - 
feeds... stoc-Joy 


WHAT IS STOC-JOY “A-M” FLAVOR? 


It is a combination of natural ingredients which 
provide a taste-tested all purpose palatability 
factor for all types of Formula Feeds, Mineral 


Feeds, Vitamin Supplements, Medicinal Products 
and other products where lasting palatability is 
required for animals and birds. 


HOW DOES STOC-JOY “A-M"” FLAVOR IMPROVE AND CONTROL FOOD PALATABILITY? 


By neutralizing and retarding the development of 
rancid “off-flavors” and “‘off-odors” caused by 
the natural oxidation process of all fat bearing 
nutrients such as Fish and Animal by-products, 
Cracked Grains, Protein Meals and Milk Products, 
and by imparting a lasting fresh flavor and aroma 
to the feeds which are acceptable to animals 


WHO USES STOC-JOY “A-M” FLAVOR? 


This product was first introduced 
to the feed industry in 1946. Today 
it is estimated that well over 1,000 


DOES STOC-JOY “A-M” FLAVOR SAVE MONEY? 


Yes, it saves you money by replacing 
all other feed flavor adjuncts such as 
Anise Oil, Anise Powder, Fenugreek 
and Licorice, as well as excessive quan- 


HOW IS STOC-JOY “A-M” FLAVOR SUPPLIED? 


It is available in liquid and dry powder forms. 
The dry powder form is conveniently pre-mixed 
and is ready for immediate use. The liquid Oil 
Soluble form is designed for mineral feeds, and 


FREE SAMPLE— If you have not used STOC-JOY “‘A-M” FLAVOR for standardizing and controlling the 
palatability of your feed products, we would like to have you send for further information and a free sample 


or a 5-pound trial order at the 100-pound price schedule. 


FLAVOR CORPORATION OF AMERICA, FARM FEED SALES DIVISION 


and birds on the basis of free-choice feeding. It is 
like a dash of seasoning, serving the two-fold 
purpose of preserving the natural flavor of the = 
feed ingredients and of imparting a mouth-water- 
ing appetizer to the feeds to assure that animals 
and birds will eat and enjoy a correct diet with 
daily regularity. 


feed manufacturers use STOC-JOY 
FLAVORin up to5,000,000 tons 
of animal and bird feeds annually. 


tities of Blackstrap Molasses when 
used for flavoring purposes alone. In 
this way an actual saving of several 
dollars per ton is effected. 


the liquid Water Soluble form is particularly 
adapted for aiding in the moisture control of 
formula feeds. The routine use of STOC-JOY 
“‘A-M” in all stock feeds will increase your sales. 


3037 NORTH CLARK STREET, CHICAGO 14, ILLINOIS 
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Meat Counter Caters Rover 


Canine Is King in West Michigan Feed Store 


By LAWRENCE D. DELANY 
Photos by The Feed Bag 


@ Dog days are welcome days at the 
Meister Feed Store in the thriving 
community of Muskegon Heights, 
Mich., owned and operated by Bill 
Meister. These are not the hot days of 
late summer, but the days when large 
numbers of dog owners drop in to 
stock up on food and supplies for their 
pets. Dog needs are a Meister specialty. 

A visitor to the store is attracted 
first of all to the large, white butcher's 
display case which stands in front of 
the firm’s office. The sign in front 
reads “fresh veterinarian horse-meat.” 
Behind the frosted glass are several 
shelves of meat, neatly packaged in 
convenient sizes. 

This, Mr. Meister explained, is for 
the convenience of customers who 
want fresh, red meat for their dogs 
and will not settle for canned or sacked 
rations. Since the meat case was added, 


sales have been brisk, he added. 


Next to the meat case is a pet supply 
rack displaying almost everything on 
the market at this time for canine 
health and comfort. Packages of spe- 
cial dog candy, soaps, rubber bones, 
and leashes are featured. The connec- 
tion with dog food is a logical one. 

Although many customers prefer 
fresh meat for their pets, a large num- 
ber prefer the rations prepared by 
leading firms and these are much in 
evidence, stacked around the base of 
the meat counter and pet stand and in 
other parts of the store. Brisk sellers 
are Gaines dog meal, Capitol dog food, 
Swift’s Pard meal, Friskies, and Hunt 
Club. Canned dog foods are displayed 
on grocery-type shelves. 

At first glance, Meister’s seems to 
be mainly a pet supply store but the 
business, though large, is emphasized 
only as a concession to pet owners in 
the trading area. Feed, garden, and 
lawn departments occupy a place of 
equal importance in the plan of busi- 
ness. 

The brands of feed carried are Kel- 
logg’s, Larro, and Triumph. They are 
well displayed, according to brand and 
purpose. Unit sales are not large at 
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DOGS are city feed men's 
best friends, says Bill Meis- 
ter, top left. His store front 
is at top right, his pet supply 
rack at lower left, and his 
modern meat refrigerator at 
lower right. Pre-packaged 
horsemeat is featured. 


any one time, Mr. Meister stated, be- 
cause most buyers in the area are 
small operators, mainly poultrymen. 

Muskegon Heights is a small com- 
munity of about 18,000, an outgrowth 
of Muskegon itself. Located as he is, 
close to the rural area surrounding the 
city, Mr. Meister numbers farmers 
among his customers and they pur- 
chase feed in large amounts. 

Poultry grit sells well and there is 
a thriving business in remedies. The 
brands carried are Dr. LeGear’s, Glan- 


dolac, Lee’s, and Pratt’s. Some hay 
and straw is sold. 


The salesroom is not overly large, 
but Mr. Meister and his wife, who as- 
sists him in running the business, have 
managed to stock it with a wide vari- 
ety of sales items. These include field 
seeds, garden seeds, block salt, and 
insecticides. One rack near the window 
displays a variety of tulip bulbs with 
colored pictures of the flowers in blos- 
som. Business in this line is heavy dur- 
ing the spring. 

Delivery service is offered by the 
firm, which operates a 1/-ton truck 
for the purpose. A regular delivery 
route is followed and there is a steady 
flow of weekly repeat orders. But Mr. 
Meister is willing to make special de- 
livery trips whenever requested. 


The business policy of the firm is 


(Concluded on page 101) 
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DJUSTABLE DRILLS 
HIGH-LEVEL BLASTING | 


oh CONVENIENTLY LOCATED 
PLANTS 


1 CENTRAL RESEARCH AND 
CONTROL LABORATORY 


sates orrices 


Quick Service = Outstanding Facilities 


when you buy 


CALCIUM and TRACE ELEMENT PRODUCTS 


@ Regular Calcium @ Manganesed Calcium 

© Dustless Calcium ® Stable lodized-Manganesed Calcium 
@ Electro (Free-Flowing) Calcium @ Shellmaker Calcium Grit 

@ Pellet Machine Calcium ® Trace Mineral Premixes 

® Stable lodized Calcium @ Farm-Cal for Farms and Gardens 


“Pioneer Producers of Trace Elements Products" 


222 WEST ADAMS STREET * CHICAGO 6, ILLINOIS 
325 WOODMEN OF THE WORLD BLDG., OMAHA, NEBRASKA ¢ BOX 409 CARTHAGE, MISSOURI 
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Our forefathers celebrated the first Thanksgiving because 
THANKSGIVING they had made a change for the better and we trust this 


Thanksgiving can be celebrated in the same spiritual devo- 


tion to the good of all mankind. We have just made a change—which we sincerely 


believe will be for the better. 


‘None of us know what will happen with the new administration in Washington 
but we believe the change is for the best. We believe there will be less graft 


and corruption in government, fewer mink coats and freezers—no communism. 


We have faith in the leadership of Eisenhower and the integrity of Nixon. It 


is certain there will be no more of Acheson, Brannan or Hiss. There will be a reat 
New Deal to replace the over-publicized new deal and fair deal. In our Thanks- 
giving prayers we should remember Eisenhower and Nixon, and the members of 
congress, just as most of us did during the election. It will not be an easy task 


for them to clean up the “mess in Washington.” 


We have all enjoyed prosperity during the past 20 years but it has been a pros- 
perity based on war. Hundreds of thousands of our boys have died to supply the 


money we now have in our pockets. 
‘That is tainted money of which I am ashamed. There is no reason why this great 
nation of ours cannot have both peace and prosperity. I believe that is what we 


are to have. 


But, toward that goal, we must all lend a helping hand. Sure, we have much to 


be thankful for this Thanksgiving, but we also have a responsibility which must 


not be forgotten in our prayers and in our work. 
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Emma, won’t you please make up your mind! 


Even the rankest tyro quickly discovers that all bowling balls 
aren’t exactly alike. 


The serious bowler often buys his own. He chooses it for 
fit, balance, trueness. His ball and another might look like 
twins, but chances are he can tell them apart blindfolded. 


So it often is with Multiwall bags. Large users don’t play 
the field. Brand preferences are definite and for good reason. 


An increasing number of major buyers of Multiwalls are 
specifying Union as the best all-around value. 


Sturdy Union kraft is of consistent quality, made from 
pulp from Union’s own forests. Union’s engineered manu- 


facturing methods, in the world’s largest integrated pulp-to- 
container mill, guarantee uniformly high standards and pre- 
cision construction. And Union Multiwalls have maximum 
strength, verified by their outstanding performance record 
in use. 


When you place your next Multiwall order, see what Union 
may have for you. You'll be in good company. 


More so every day... Nay 


IT’S UNION FOR MULTIWALLS 
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Modern Custom Service 


It’s Won Friends for Busy Tennesseean 


@ Modern machinery, particularly in 
custom grinding operations, is credited 
with playing a major role in the suc- 
cess of the five-year-old business of E. 
R. (Bill) Crowder of Jackson, Tenn. 
Located in a thriving community in 
southwest Tennessee, some 75 miles 
northeast of Memphis, the firm has 
seen its sales grow from $50,000 to 
$250,000 per year. 

In Mr. Crowder’s opinion, custom 
grinding is a sure profit operation for 
the independent, retail feed dealer. 
Customers are sometimes stubborn 
about buying straight commercial 
brands but a feed compounded mainly 
from home-grown materials is not hard 
to sell. 

Soon after opening for business, in 
the fall of 1947, Bill Crowder installed 
a Jay Bee hammer mill and a couple 
of Kelly Duplex feed mixers and be- 
gan custom grinding operations. He 
was alone in the field, for no other 
dealer in Jackson offered a grinding 
service. 

The effect on business was imme- 
diate and unmistakable. Business in- 
creased by leaps and bounds. The 
lesson was not lost on competitors and 
now most of them offer custom grind- 
ing service. All have found that it 
works to their advantage. 

Custom grinding is a popular serv- 
ice and Mr. Crowder explained it this 
way: : 

“We try to help the farmer get the 
most for his money. He grows his 
grain and brings it to us. We grind 


St. Louis Club Winds Up 
Golf Activities for ‘52 


The St. Louis Milling & Grain Club's 
final 1952 golf outing attracted 134 mem- 
bers and guests to Glen Echo Country Club 
Oct. 17. Links awards were captured by 
Ray B. Bowden, Frank Bock, R. H. Dean, 
Jim Jackson, Clark King, and N. P. Nelson. 

New members accepted at the meeting 
which followed golf were: Howard Bren- 
nan, Douglas DeCoster, Neil Campbell, 
Arnold Heiser, William Reichert, D. W. 
O'Leary, and W. F. Orr. 

The St. Louis group will hold its next 
meeting Dec. 2 at the Columbian Club 
downtown. 
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BEER 
CROWDER 
Feed $10 


MACHINERY keyed to cus- 
tomers’ formula needs is kept 
busy at the Crowder Feed 
Store, above, Jackson, Tenn. 
Bill 
lower right. 


Owner Crowder is at 


it, mix concentrates with it as desired, 
and make a feed which compares fav- 
orably with the product of straight 
factory manufacture. 

“Take 16 per cent dairy feed, for 
example. At the present time, a 
straight commercial mixture will cost 
about $4.50 per 100 pounds. Using 
home-grown grains and concentrates, 
we can turn out a comparable feed at 
a cost of $1.85 per hundred to the 
farmer.” 

The economics of the operation are 
readily apparent to anyone, the dealer 
has found. Manufacturers of concen- 
trates give the dealer strong cooper- 
ation. 


Nevertheless, sale of ready mixed 
commercial feeds is not neglected and 
the Crowder Feed Store does a large 
business in that line. The Purina brand 
is handled and formulas and concen- 
trates furnished by Purina are used 
in custom grinding operations. The 


market for ready mixed feeds is ex- 
panding steadily since many feed users 
do not raise their own grain and others 
have a preference for the straight com- 
mercial product. 

In the fall of 1948, a corn sheller 
was added to the machinery set-up 


and Bill Crowder began to buy, shell, 
resack, and resell corn both wholesale 
and retail. He finds it a profitable 
sideline. 


Crowder Feed Store uses many ad- 
vertising ideas furnished by Purina to 
attract the attention of the buying pub- 
lic. The most successful are the live 
demonstrations which are held in the 
firm’s main store. 


One display which attracted a lot 
of attention was a purebred Holstein 
calf which was taken off milk when it 
was one month old and put on Purina 
calf Startena. The dealer was able to 
demonstrate to customers that a four 
month old calf of good size could be 
grown at a cost of $35. If kept on 
milk, the cost of fattening would have 
been from $75 to $125. That demon- 
stration was a great sales booster. 


Another type of demonstration 
which aroused widespread interest was 
the “running pullet derby.” Six pul- 
lets were numbered from one to six. 
Customers were asked to guess which 
one would lay first and the age when 
she would lay. Three prizes were 
awarded to lucky winners. They 
could not fail to notice that the pullets 


(Concluded on page 93) 
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acute Fowl Cholera and Coccidiosis | 
In Chickens and Turkeys 


Liquid or Soluble Powder Form 
For Use in Drinking Water or Feed 


Acute Fowl Cholera is more prevalent during wet, cold, change- = 
able weather. SULQUIN acts fast against this disease—checks 
immediate mortality within 2 to 3 days. Helps your customers a 
save the money they have invested in their flock, = 


SULQUIN also controls cecal and intestinal Coccidiosis. Reduces 
death, weight and stunting losses due to all forms of Coccidiosis. 
Proved on millions of birds. 


Ease of use, effectiveness and low cost make SULQUIN easy to g 
sell. Extensively advertised. Available in 14 pints, pints, quarts ve KK 
and gallons for use in drinking water; also in soluble powder for a ; 
drinking water or feed. Have SULQUIN on hand when customers ies 
need it. Stock up NOW! = 


DR. SALSBURY’S LABORATORIES, Charles City, lowa 


complete line 
of poultry medicines 
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Show Space Sale Brisk 


National Feed Exposition Next June 8-10 


@ Exhibit space for the third National 
Feed Industry Show, which will be 
held in Buffalo’s huge Memorial Audi- 
torium June 8-10, 1953, is selling ra- 
pidly, according to Eldon H. Roesler, 
business manager of THE FEED BAG, 
who is co-manager of the event. Space 
sales opened Oct. 21 for former ex- 
hibitors and general sales commenced 
in early November. 

The Buffalo auditorium contains 
over 32,000 square feet of exhibit space 
on one floor, Mr. Roesler noted. De- 
spite this vast available area, choice 
sections are rapidly coming under con- 
tract and those firms and persons who 
desire should contact show headquar- 
ters without delay. Inquiries on space 
should be directed to the National 
Feed Industry Show, 1712 W. St. Paul 
av., Milwaukee 3. 

Next year’s show will be held in 
conjunction with the annual conven- 
tion of the Eastern Federation of Feed 
Merchants. Federation meetings will 
be held in the morning of each con- 
vention day with the national feed in- 


dustry show welcoming visitors in the 
afternoon. 

The executive director of the East- 
ern Federation, Austin W. Carpenter, 
is enthusiastic about the coming dou- 
ble attraction. 

“This will be the biggest event ever 
held in the East,” he has stated, “and 
you can be sure that the Federation 
will cooperate 100 per cent to make 
this combined affair a real success both 
from the standpoint of attendance and 
interest.” 


Top figures in the feed industry are 
serving on the advisory committee for 
the show. Serving as co-chairmen are 
two of the most prominent figures in 
the trade, W. E. Glennon, president 
of the American Feed Manufacturers 
association, and Ray B. Bowden, ex- 
ecutive vice president of the Grain & 
Feed Dealers National association. 


Also serving on the committee for 
the 1953 show are: Mr. Carpenter; 
Richard I. Ammon, Pennsylvania Mil- 
lers & Feed Dealers association; W. 
W. Chewning, Virginia State Feed 


association; Dean M. Clark, Illinois 
Feed association; George W. Darling- 
ton, West Virginia Feed Dealers asso- 
ciation; Jack Dean, Midwest Feed 
Manufacturers association. 

William Flemming, Northwest Retail 
Feed association; Ray Fowler, North- 
west Pennsylvania Feed Dealers asso- 
ciation; W. L. Kinard, Georgia State 
Feed association; John A. Krusoe, 
Michigan Feed & Grain association; 
Lloyd S. Larson, American Dehydra- 
tors association; Wayne Martin, Feed- 
stuffs; Murray H. McPhail, Ontario 
(Canada) Retail Feed Dealers asso- 
ciation; Fred K. Sale, Indiana Grain 
& Feed Dealers association; Mark G. 
Thornburg, Western Grain & Feed 
association; and Vaughn M. Thorne, 
Ohio Grain, Mill & Feed Dealers asso- 
ciation. 

Other members of the advisory com- 
mittee who are located in Buffalo, are: 
Max Cohn, Sunset Feed & Grain Co.; 
Bruce Conover Jr., Maritime Milling 
Co.; Fred H. Hessel, Cooperative 
Grange League Federation Exchange, 
Inc.; R. S. Moseley, Vita-Vim Millers, 
Inc.; and James Smith, Park €& Pol- 
lard Co. 

Further developments in the plan- 
ning of the 1953 National Feed In- 
dustry Show will be reported in this 
magazine as they occur. 


Western Condensing Co. Salesmen Get First-Hand Proof 


Seeing was believing for these salesmen, 
of Western Condensing Co., Appleton, 
Wis. The picture was taken when they 
toured the firm’s experimental farm as part 
of their annual sales meeting. The swine in 
the photo had been raised on a diet contain- 
ing whey products manufactured by the 
firm, 

The first three days of the meeting were 
devoted to general sessions at Maxwelton 
Braes resort near Bailey's Harbor, Wis. Dis- 
trict managers and sales personnel from 
throughout the United States were given 
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up-to-date information on the use of whey 
in feeds. Included in research reports were 
impartial studies made at agricultural col- 
leges as well as results of experiments at 
the Western laboratories near Appleton. 
Company nutritionists claimed that no 
substitute has been found to replace the 
growth properties of whey in feeds and 
that feeds fortified with it are consistently 
superior to nonfortified rations. The future 
of whey products in animal feeds was dis- 
cussed in detail by Raymond F. Poucke, 


manager of feed products development. 
Roy W. Coolidge, sales manager, told the 
assembled representatives that the year just 
completed had been one of the most suc- 
cessful in the history of the company. 

Future plans and policies of the company 
as they affected sales were discussed by 
George Tooby, executive vice president 
and general manager. E. Ray Wilkin, sales 
promotion manager, stressed the value of 
many extra merchandising aids made avail- 
able to the sales force. 
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Your Customer and the Unseen Tag 


Quality Ingredients Essential to Good Feed 


@ To appreciate the tremendous task 
facing the feed industry today, we need 
only to realize that there are more and 
more consumers of food products, and 
fewer and fewer producers. At the 
present population rate increase, there 
will be about 20 million more people 
to feed by 1960 than now. Not only 
are more people being born, but the 
average length of life is being ex- 
tended. 

Multiply the food required for three 
meals per person per day by 365, and 
then by 2% million. It’s easy to see 
what an enormous amount of addition- 
al food will be needed each year for 
people just to eat as they eat at pres- 
ent. This won't allow for any in- 
crease to meet the needs of the people 
not getting enough food now, but just 
to eat at today’s rate. 

Here is the amount of additional 
food that will be needed by 1960: 

Over seven billion quarts of milk 
will be needed. This will require more 
than three million cows in addition to 
what we have now, or else every cow 
will have to give over 300 quarts more 
milk per year than present average 
production. 

These 20 million consumers will 
need more than eight billion eggs. To 
get these eggs, nearly 48 million more 
layers will be needed, or each hen that 
we now have will have to increase 
production by close to 25 eggs per 
year. 

About three billion more pounds of 
red meat will be needed, as well as 
millions of pounds of poultry meat. 
To produce this extra meat, the ani- 
mals we now have will have to produce 
much more than they are producing 
at present, or else millions of beef ani- 
mals, sheep, hogs, and poultry will 
have to be added. 

Food production must keep pace 
with the increase in population. If we 
are to reach this goal of producing 
more meat, milk, and eggs, we need 
the help of the boss. He is the life- 
blood of the feed manufacturer, and 
the fellow that is putting the food on 
everybody's table three times a day. 
His interest in commercial feeds is 
evidenced by the more than 32 mil- 


20 


By J. D. SYKES 
Ralston Purina Co. 


lion tons purchased last year. Year 
after year he is purchasing an increased 
amount of manufactured feed because 
of the results he is getting. The re- 
search, production, service, and quality 


J. D. SYKES 


control job that industry does, and the 
important control job you do, are the 
factors that give him products with 
the best results. 


When the boss buys a bag of feed, 
he is able to see two things: (1) the 
physical properties of the feed itself; 
(2) an analysis tag, which gives him 
the information required by laws and 
regulations. This tag he sees, or the 
seen tag, does not give the customer 
all of the information which will affect 
results. The label he doesn’t see, or 


The Entire Industry 


shares a great responsibility to 
the farmer, Mr. Sykes, board chairman 
of the American Feed Manufacturers 
association, emphasizes in this talk 
The AFMA official presented these 
thoughts at the 1952 meeting of the 
Association of American Feed Control 
Officials last month. 


the unseen tag, has the key to better 
results and more profits. 


What do we mean by the unseen 
tag? Behind every successful product 
there is an unseen tag, which is writ- 
ten by the thousand and one things 
done every day in building a product 
to do the best job of producing meat, 
milk, and eggs. 


Of course, we are all familiar with 
the seen tag because its presence, and 
the information it contains, are set up 
by laws and regulations. Typical of 
the requirements of this tag or label is 
a statement such as this: 

“All manufacturers, importers, jobbers, 
firms, associations, corporations, or per- 
sons, before selling or offering for sale, 
or transporting in this State any brand 
of commercial feed, shall have attached 
to each bag, package, carton, or have 
delivered with each bulk lot, a statement 
hereafter referred to as the label or tag, 
clearly and legibly printed in the English 


language, which fully and truly gives the 
following: 


1. The net weight of the contents of 
the package, or bag, carton, or bulk 
lot. 

2. The brand or trade name of the feed. 

3. The name and principal address of 
the manufacturer or person responsi- 
ble for placing the commodity on the 
market. 

4. The minimum percentage of crude 
protein. 

5. The minimum percentage of crude 
fat. 


6. The maximum percentage of crude 


fiber. 

7. The name of each ingredient used in 

its manufacture.” 

When the boss buys a product on 
this basis, he recognizes that certain 
requirements for his protection have 
been met, so that the needs of certain 
classes of animals or birds in a specific 
stage of growth or production have 
been met insofar as protein, fat, and 
fiber levels are concerned. But there 
are many other factors so important 
to his getting successful results. 


To illustrate: what does he know 
of the quality of the ingredients going 
into the product he buys? It’s impos- 
sible to discuss the six or the 26 differ- 
ent ingredients that may be in a feed, 
but let’s just take one. In the last 


(Continued on page 88) 
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this hooklet 
tells the whole story 
WRITE FOR YOUR COPY 
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Good News 


FOR MASTER MIX FEEDERS 


NOW IN ALL MASTER MIX FEEDS 


HERE IS A MIRACLE in meal .. . anew product that 
produces strikingly better feeding results ! 


It is a soybean oil meal providing a superior pro- 
tein. It is physically, chemically and nutritionally differ- 
ent than ordinary soybean oil meal. 

IT’S EXPLODED!... under controlled condi- 
tions employing advanced, modern technology. It is a 
hexane-extracted meal produced by a new, patented proc- 
ess developed by Central Soya Company. It marks a 
major advancement in the science of nutrition because it 
anakes soybean oil meal a more valuable ingredient in 
the production of food. 

Central New Process meal is now used in all Master 
Mix Feeds and Concentrates... an additional point of 
superiority which will mean greater profit for your 
feeders and for you. 


McMILLEN FEED MILLS 


Division of Central Soya Company, Inc. 
FORT WAYNE, INDIANA 
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DOES 


THE ANIMAL EVER GET IT? 


BE SURE OF RESULTS WITH REVOLUTIONARY NEW 
PERCENT VITAMIN D Chart #1. 
| VITAMIN D2 or D; DRY POWDER 4 
| 
| 40 Regular Dry Vitamin D3 with Minerals 
BO-DEE (guaranteed) MINERAL STABLE is in dry granular form . . 
| —200,000 I. U. per gram. It comes to you in tins containing 
1,500 million international chick units 16/2 pounds net. The con- nee ae 
| tent of each tin when added to a ton of carrier will produce pers inra ie en 
| a ton of Dry D with the customary overage of 10%. | _— 
SAVE MANUFACTURING COST 
| In ordinary Dry D3 (11 to 12¢ per pound) approximately " 
| ONE-THIRD of the cost is wasted on FREIGHT, BLENDING sp| veeen 
MATERIAL, BAGGING, LABOR AND OVERHEAD. a0 ms. one pat nie + 
Write for descriptive booklet, prices and full information. 
| 
mixed with minerals for 9 months. r 


Sales Offices: 220 East 42nd Street, New York 17, N. Y. 
600 S. Michigan Bivd., Chicago 5, Ill. 
The Ray Ewing Co., Pasadena 5, Calif 
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Feed Supplies for the Year 1952-53 


Total of Grains, Concentrates 126 Million Tons 


© Supplies of grains and other concen- 
trates which should be available for 
livestock and poultry feeding during 
the 1952-53 feed year are estimated at 
126 million tons by feed survey com- 
mittee of the American Feed Manu- 
facturers association. This figure of 
126 million tons compares with an 
estimate of 137 million tons made by 
the AFMA committee for 1951-52. 
The 1952-53 supplies amount to 
slightly more than the quantity actual- 
ly fed in 1951-52. Feed crops this past 
season varied widely across the nation. 
They were moderately large in the 
Corn Belt but were lessened by 
drought in the West and South. 
Smaller supplies of grain sorghums, 
barley, and oats largely offset the seven 
per cent increase in this year’s corn 
production. The 1952 corn crop, how- 
ever, is far superior from the quality 
standpoint as compared to the crop a 


year earlier. 

Little change is seen in prospective 
supplies of wheat millfeeds and other 
low protein byproducts. Thus, com- 
bined supplies of grains and low pro- 
tein byproducts are estimated to be 
one per cent higher than the total 
fed last year. 

Supplies of oilseed meals, grain pro- 
teins, and animal proteins—figured on 
an oil meal equivalent basis—for feed 
total 13,690,000 tons. This compares 
with 14,004,000 tons actually fed in 
1951-52, a decrease of two per cent. 
The drop is accounted for mainly by 


THE TABLE below graphically 
illustrates the estimates for 
1952-53 made by the AFMA 
feed survey committee. This 
group is made up of top uni- 
versity and college experts 
from across the country. 


AFMA’s Report on Estimated Feed Use and Supplies 
Grains and | High Protein Total 
Class of Livestock mill feeds Feeds (1) | Concentrates 
1000 Tons | 1000Tons | 1000 Tons 
Estimated Use 

Swine 47,896 3,266 51,162 

Poultry 24,503 4,508 29,011 

Dairy Cattle 18,222 3,619 21,841 

Sheep and Lambs 612 180 792 

Horses and Mules 2,832 —— 2,832 

Beef Cattle 17,444 2222 19,666 
TOTAL USE 111,509 13,795 125,304 

Estimated Supplies 

Available for feed 112,535 13,690 126,225 

Difference, tons +1,026 —105 +921 

Difference, per cent +1 —1 ee 

(1) Exclusive of Alfalfa meals. 

(1) Converted to oilseed meal basis. 
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lower production figures for cotton- 
seed meal and distillers dried grains. 
The current supply of these high pro- 
tein feeds for feed use is second only 
to that fed in 1951-52. 


It is cautioned that estimates of feed 
use have been based on probable farm 
usage across the country and should 
not be taken as practices to be fol- 
lowed for most efficient utilization of 
supplies in the production of milk, 


eggs, meat, and other products of live- 
stock. 


Poultry: Poultry production in 1953 
probably will show increases in broil- 
ers and chickens raised. Decreases, 
however, are likely for average layers 
on farms during the feeding year 1952- 
53. A decrease also is indicated for the 
1953 turkey crop. 

The number of young chickens 
raised should total about 660 million 
in 1953—not including commercial 
broilers. This is seven per cent above 
the second BAE preliminary estimate 
for 1952. 

Turkey production is estimated at 
55 million, of which some 11 million 
will be of smaller varieties. This is 
an eight per cent decrease from 1952. 
Breeding birds should number about 
3Y million, a seven per cent drop. 

Swine: Spring pig production is 
predicted at 54,343,000, a four per 
cent drop from 1952. The 1952 fall 
pig crop is estimated at slightly more 
than 364 million head, a nine per 
cent decline. Average slaughter weight 
for 1952-53 is seen as about 238 
pounds. 

Dairy cattle: Little change in total 
numbers is foreseen. The number of 
cows to be milked in 1953 has been 
predicted as about 21,436,000. Total 
milk production and per-cow yield 
should be about the same as in 1952. 
Thus, total production will be about 
113 billion pounds. 

Beef cattle: Numbers should con- 
tinue to increase, but at a slower rate 
because of drought in the breeding 
areas. Greatest expansion is foreseen 
in the Corn Belt. Propoftionately fewer 
breeders will be retained and more 


(Concluded on page 79) 
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In the Mill at Washington 


By Congressman LAWRENCE H. SMITH 


Racine, Wis. 
Nov. 6, 1952 


(Editor's note: Congressman Smith polled nearly 100,000 votes in Wisconsin's 
first congressional district to win easy re-election. His opponent, Democrat 
Arnie Agnew, won 68,500 votes. 
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EISENHOWER BRINGS A CHANGE 


The slogan—it was almost a Republican chant—"It's time for a change" was 
difficult to answer. Some Democrats admitted that it would have a considerable 
impact upon the final result. 


The Eisenhower sweep, which was a personal victory for the general, did not 
carry his congressional tickets into emphatic control of the house and senate. So 
the triumph was one for Ike. 


There will be changes in Washington when he is installed as President. The 
public mandate is clear, and Mr. Eisenhower will respond to the demand that the 
mess in Washington must be cleaned up. Soon the exodus in D. C. will be underway. 


ISSUES IN THE CAMPAIGN 


Last month, I suggested that the issues in the campaign were Korea, commu- 
nism, taxes, and spending, among others. Korea was one issue, it seemed to me, 
that all the people spoke about, and when Gen. Eisenhower said that he would visit 
Korea, if elected, it immediately sparked the imagination of the voters. That 
trip will be made; Ike will keep his promise. 


Communism, taxes, and spending were important issues. Sen. McCarthy will now 
have an opportunity to dig into official files for information to support his 
charges that Communist infiltration still exists. 


The people want less spending, too. If the Republicans can effect economies 
in government, it will remove the demand for higher taxes which appear necessary 
at this time. The rearmament program is expensive, and must be paid for. 


SENATOR MC CARTHY 


Perhaps no one individual in this country has received so much of the condem- 
nation and the commendation of the people. He was certainly one of the Republi- 


can big guns in the campaign. It was difficult for Mr. Eisenhower to keep safely 
between the pro and anti-McCarthy groups. 


Sen. Benton of Connecticut can appreciate the effectiveness of Wisconsin's 
junior senator. In the new congress, he (McCarthy) will have an opportunity to 
produce specific evidence to support his many charges, as he is to be the chairman 
of the senate investigating committee. It is to be hoped that the evidence has not 
been destroyed. If it has been, Joe McCarthy will tell it to the people. 


CABINET POSSIBILITIES 


Here there will be a lot of guessing. Men who have been active in the gene- 
ral's campaign are rated high on the list to be in the cabinet. Dewey, Stassen, 
Lodge, Carlson, Summerfield, Adams, and others are being méntioned; but Dewey has 
said he will finish out his term as governor—two more years—and Lodge says he 


has no desire to serve, but will return to his newspaper work. I hazard no guess 
at this time. 


HOW UNLIKE F. D. R.! 


The President-elect has accepted the President's invitation to confer at the 
White House on Nov. 17 to discuss government business. When the country was head- 
ed for a depression in 1933, Franklin Roosevelt, then the President-elect, refused 


(Concluded on page 81) 
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Spend Thanksgiving Week lowa 


Western Association Has Top Program Nov. 24-25 


© With emphasis the first day on 
grain and the second day on feed, the 
Western Grain & Feed association will 
try to render full justice to both fields 
when it holds its 53rd annual conven- 
tion, Nov. 24-25, at Hotel Fort Des 
Moines, Des Moines. 

A distinguished group of industry 
spokesmen will address the convention 
on Nov. 24. William T. Diamond, 
secretary-treasurer of the American 
Feed Manufacturers association, will 
report on feed supplies and demand. 
The program of the Grain & Feed 
Dealers National association during 
the coming year will be described by 
the national group's president, Ron 
C. Booth of Cedar Rapids. 

The importance of grain sanitation 
has been recognized by the Western 
association, which has scheduled M. 
P. Kerr, a district director of the fed- 
eral food and drug administration in 
Minnesota, to address members. His 
talk will place special emphasis on 
problems within the Corn Belt. It 
will be the first talk of the afternoon. 


Following Mr. Kerr will be Charles 


_B. Shuman, director of the Illinois 


Agricultural association, the state's 
farm bureau group. Subject of his talk 
will be “Program for Agriculture in 
America.” An informative message of 
great interest will be given by Ray B. 


RONALD C. BOOTH 
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WILLIAM T. DIAMOND 


Bowden, executive vice president of 
the Grain & Feed Dealers National 
association. 

The first day’s business sessions will 
conclude with election of five new as- 
sociation directors. A social hour will 
follow and is scheduled just before the 
annual banquet. An outstanding floor 
show will be given after the banquet, 
according to the entertainment com- 
mittee. 

The emphasis will be on feeding 
matters when the group reconvenes 
on the morning of Nov. 25. Three 
recognized nutrition authorities from 
Iowa State College will hold the spot- 
light. Dr. Damon Catron will discuss 
the feeding of swine; Dr. Elton L. 


DR. ELTON L. JOHNSON 


Johnson will speak on poultry nutri- 
tion; and Dr. Wise Burroughs will de- 
scribe latest discoveries in feeding of 
ruminants. 

At the end of the morning program, 
a luncheon will be given in honor of 
the livestock and poultry nutritional 
staff at ISC. At that time, tribute will! 
be paid to the school for its research 
work in the feed field. 

Last minute registrations will be ac- 
cepted, Mark G. Thornburg, executive 
secretary of the Western association, 
has announced. Registration requests 
should be sent immediately to the 
Western Grain & Feed association, 
928 Des Moines bldg., Des Moines 9. 


Radioactive Phosphorus Is 
Field Tested in Montana 


Radioactive phosphorus has been used 
for the past two years by plant scientists of 
the Montana agricultural experiment  sta- 
tion in a variety of applications, Dr. J. C. 
Hide of the station’s agronomy and soils 
department has reported. The work is co- 
operative and is sponsored jointly by the 
station, USDA's bureau of plant industry, 
soils, and agricultural engineering and the 
atomic energy commission. 

Using the tracer material, Montana re- 
search workers have been able to determine 
if plants are using phosphorus, how much 


they are using, effectiveness of various 
commercial fertilizers, and effectiveness of 
spreading methods. Dr. Hide noted that 
the material alone could not handle all 
research problems. It has been found 
necessary to use older chemical means to 
measure the total use of phosphorus by 
plants. 
LAB EQUIPMENT 
New literature describing equipment for 
protein and fat determinations and for 
crude fiber condensing has been published 
by Laboratory Construction Co. of Kansas 
City. Feed men who would like copies 
of the new catalog should circle No. 15 
on the Reader Service card. 
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From an Old, Old Chemical... 


New 
Feed Additive 
For You 


A year ago you had never heard of it. 


Yet, for over 35 years, arsonic compounds such as Pro-Gen 
have been familiar chemicals to both Abbott research and 
Abbott production. For it was at the outbreak of 

World War I—when the German supply was blockaded 
—that we first became the primary supplier of arsenicals. 


Now, Pro-Gen brings to pouitry and turkey feeds the 
same record of results that for years distinguished 
arsonic compounds in medicine. 

Mixed at only 90 grams per ton of feed, it noticeably 
improves feathering, brightens combs and wattles, perks 
up skin pigmentation. Growth response is improved, 
too—often where antibiotics are already part of 

the ration. Birds reach market size sooner, at less cost 
for feed and more profit for the poultryman. 


And Pro-GEw is safe in your feeds—even for long-term 
feeding. Tests of 10 to 12 weeks show both broilers and 
turkeys able to tolerate, with no harmful effects, 

levels of Pro-GeEn as high as 270 grams per ton of feed— 
a margin of safety three times higher than the recommended 
Seeding level for maximum growth stimulation. 


But any feed additive—and especially one as promising as 
Pro-Gen—should satisfy a// of your questions before 
you begin to use it. Detailed literature on Pro-GEN 
summarizes Abbott experience with arsonic compounds 


since 1917. Won’t you write for your copy—now? 
Chemical Sales Division, Abbott Abbott 
Laboratories, North Chicago, II. 


Aminop 


Other ABBOTT products for the feed industry: 


Ca.ciuM d/-PANTOTHENATE and PROCAINE PENICILLIN: 
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Midwestern Supplies 


Ingredients Get Central Spotlight 


@ Feed supplies held the spotlight at five 
district meetings held in November by the 
Central Retail Feed association. The meet- 
ing schedule included five Wisconsin cities. 
First session in the series was held at Eau 
Claire Nov. 10. On Nov. 11, the site was 
Wausau; on Nov. 12, Green Bay; on Nov. 
13, Janesville; and on Nov. 14, Fond du 
Lac. 

Speakers who addressed the quintet of 
meetings were James Pehle, King Midas 
Flour Mills, Minneapolis; John Strate, Min- 
nesota Linseed Oil Co., Minneapolis; Robert 
G. Houghtlin, president of the National 
Soybean Processors association; William T. 
Diamond, secretary-treasurer of the Ameri- 
can Feed Manufacturers association; Walter 
B. Griem, Wisconsin feed control official; 
and Central association President Walter 
Uebele Jr. of Burlington. 

Digests of the Pehle and Strate talks fol- 
low. Mr. Houghtlin’s remarks will be pub- 
lished next month. Mr. Diamond's talk was 
based on the new 1952-53 report of the 
AFMA feed survey committee. This report 
is reviewed on page 23 of this issue. Talks 
by Messrs. Griem and Uebele were of an 
informal nature. 


The Current Picture of 
Millfeed Supplies 


By JAMES W. PEHLE 


The northwest states have been blessed 
with an excellent crop of wheat this year. 
It has fine baking qualities and has attracted 
the attention of bakers and family flour 
distributors from as far south as Florida, 
Alabama, and Georgia. Spring wheat quality 
is so good that eastern and southeastera 
buyers are obtaining huge quantities of 
flour from this area. This means that the 
flour mills of Minnesota, the Dakotas, and 
Montana will operate at a high rate and 
will be in position to offer a steady supply 
of bran and middlings. 

While this situation does not make a 
nation-wide millfeed production figure any 
higher, it does tend to alter the entire mill- 
feed price structure. Feed at Minneapolis 
usually sells at a premium over feed at 
Chicago or Kansas City. That is, millfeed 
available at Chicago from Kansas City is 
cheaper than millfeed FOB Minneapolis 
plus freight to Chicago. During the balance 
of this crop year, we expect that Kansas 
City will sell at a higher price compared to 
Minneapolis and the feed buyers in and 
around the Chicago area will come to the 
Northwest mills for their requirements. 

Wisconsin will find that Minneapolis can 
supply all its needs at the cheapest basis. 

This year’s crop of spring wheat is dry 
and sound; therefore, the millfeed made 
from it should have normal keeping quali- 
ties. Many of the mills have experienced 
more than an average number of hot feed 


troubles during the past year because they 
were forced to grind some grain that was 
especially high in moisture content. This 
year, however, we feel that the good grain 
will eliminate hot feed troubles and that 
feed dealers can store millfeed with assur- 
ance that it will remain sound over a long 
period of time. 

Due to a greater demand by large and 
medium-sized mixers, flour mills now ship 
a large quantity of their mill offal in bulk. 
The mills like this arrangement as the cost 
of loading bulk feed is much less than the 
cost of packing and loading sacked feed. 
Distribution of bulk feed varies somewhat 
from that of sacked feed because the mill- 
feed jobbers are not anxious to handle it 
in bulk. They feel that taking a position is 
too dangerous, therefore, most of the bulk 
bran and middlings are sold directly by 
the mill to the mixer who will use the feed. 


Most of the large bulk buyers of millfeed 
would rathere deal directly with the mills as 
they want to keep a steady supply of bulk 
feed coming to their plants and have a bet- 
ter chance of specifying shipment on a 
certain date if they deal directly with the 
mills. All of this means that the millfeed 
jobbers are concentrating their efforts on 
fewer cars of sacked feed. The volume of 
feed available to the feed jobbers has been 
cut appreciably; thus, each of them is work- 
ing doubly hard on the few offers that are 
available. 

The spread in price between sacked and 
bulk feed varies a great deal even though 
the cost of sacks may remain constant. This 
spread is set by the demand for sacked feed 
compared to bulk. In the past several weeks 
bulk feed has sold consistently at $4 under 
sacked feed, however, in early September 
a big tonnage of bulk bran and middlings 
sold as much as $8 a ton under the going 
price of sacked feed. The reason for this 
wide spread is that many of the larger flour 
mills are equipped to handle millfeed in 
bulk only and are not set up to sack feed. 


This whole procedure can reverse itself 
when there is a good demand from the 
large bulk buyers and the need for feed 
by the smaller country dealers is reduced. 
This situation could narrow the spread and 
permit the mills to sell bulk feed at perhaps 
only $2 or $3 under the going price for 
sacked feed. 

In the last few months we have noticed 
that much more millfeed is being shipped 
directly to the mixer and much less being 
shipped to the country dealer. Apparently 
more millfeed is being used in formula 
feeds and less is recommended in home 
mixes to be used along with concentrates 
and home-grown grains. We assume that 
feed merchants have a larger margin of 
profit on formula feed than on millfeeds 
and as a result concentrate their efforts on 
selling an item that brings a greater profit. 

Up until the recent weeks, we have 


shipped a considerable tonnage of middlings 
to soybean and linseed mills to be used in 
making protein mixes. This temporarily 
made a change in the distribution in mill- 
feed, however, it appears that this operation 
has been stopped by the new restriction by 
OPS on the pricing of protein mixes. 
From time to time, we are asked about the 
possibility of being forced to operate under 
a ceiling on millfeed. At the present mo- 
ment it doesn’t appear likely that we will 
have a ceiling price because millfeed values 
are not unduly high. The flour millers hope 
that no ceiling is ever imposed as alloting 
or allocating millfeed is a difficult job. A 
flour miller is bound to run into trouble 
when attempting to distribute a limited 
tonnage that is covered by a ceiling price. 
It is impossible to allocate one’s production 
without making hard feelings somewhere. 
We all know that proper distribution takes 
care of itself when prices are unrestricted 
so we certainly hope that millfeed ceilings 
are not imposed again. If a ceiling should 
be applied that might be lower than the 
going market, supply would eventually be 
reduced. If millfeeds were held to a lower 
figure the mills would have to raise their 
flour prices. This means that consumption 
of flour would be cut some and we would 
in turn have a little less millfeed. This just 
aggravates a disagreeable situation. Late re- 
ports indicate that if a ceiling is imposed, 
the prices would be close to today’s market, 
therefore, the supply picture and the price 
structure would not change much, if any. 


Let’s Take a Look at 


The Linseed Picture 
By JOHN STRATE 


Figures released during the past week 
by the Department of Agriculture show 
that as of Oct. 1, stocks of flaxseed in all 
positions totalled 31,911,000 bushels. This 
is only four per cent less than the com- 
parable total a year ago, but indicates a con- 
tinuing reduction in stocks following the 
record 1948 crop. 


When we break down this approximately 
32 million bushels of flaxseed, we find about 
2614 million bushels are marketed for the 
express purpose of processing with the re- 
maining 5 million bushels held back for 
various reasons such as seed, warehouse 
stocks, on farms, shrinkage, and other vari- 
ous spots where flax stocks seem to disap- 
pear. It might be interesting to note that 
this year the farm stocks of flaxseed were 
the smallest for Oct. 1 in the past six years. 
This higher-off-farm stock figure for 1952 
can be accounted for by relatively early 
harvesting and rapid movement to market 
of the 1952 crop. 

During the last crop year, there were 
495 thousand tons of linseed oil meal pro- 
duced in the country. This figures out to 
approximately 77 per cent of the average 
yearly production of the last 10 years. This 
coming year’s production is expected to 
be about 10 per cent off last year’s figure, 
so you see we will very possibly have a sup- 
ply problem on our hands. 

The seed that we are getting into our 


(Continued on page 84) 
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iter’ pork production haa been" 
pig litter, > strain developed by 


of outstanding pork production. 


Be Weigh ahead at Market Time! Write for 
MANAMAR Feed Ration MR-18 used in the ~ 
feeding of this World’s Record 
18 pig litter. 


“SEA POWER” NUTRIENTS 
a rich, natural source of = 
Vitamin 6-12 and 

unidentified growth factors 
B-complex vitamins 

Essentiol trace minerals 


Amino:acids from fish 
PHILIP R. PARK, INC. 


FEED ENGINEERS 


BERTH 42, OuTER HARBOR 
SAN PEDRO, CALIFORNIA 


WEST JACKSON BLVD. 
CHICAGO 4, ILLINOIS 
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World’s Record 18 pig litter joins the | 
| A new World’s Record for single 
established by a MANAmar fed \ 
Farmers Hybrid Hogs, HamptonAiow™ OW was \ 
- a The pigs were weaned atA days to a synthetic sow’s milk and at 8 weeks } ee 
_ started on aMANAMaR ration. When the pigs were 180 days old all 18 were 
alive and healthy. Indjviduals weighed from 226 to 342 pounds with an 
average of 277.33 pounds. The feed conversion factor was 349 pounds) 
of feed per 100 pounds of gain, from weaning to 180 days! This litter , 
"attained an ayrage top market weight of 209.80 pounds at 21 weeks. 
MANAMaR Pig and Hog Rations can modernize your feeding / 
progtam so that your customers also can profitfromehis'type. = 


Shanzer Post 


VICTOR L. OLIVER 


Victor L. Oliver has been named sales 
representative for the state of Minnesota 
by Shanzer Mfg. Co., San Francisco, Sales 
Manager J. E. Metzger has announced. 
Mr. Oliver has been active in the sales of 
Shanzer grain driers for the past five years. 

Shanzer’s director of field mechanical 
service, Roger Williams, makes his head- 
quarters, as will Mr. Oliver, in Minneapolis. 
Additional Shanzer service is provided in 
the Middle West by the firm’s field me- 
chanic at Sioux Falls, $.D., Bill Ormseth. 

All are active in the field, handling both 
the Shanzer Berico grain drier and the 
smaller Shanzer Economy drier. 


Production Begins at New 
Ewing Plant in Midwest 


Production has begun at the new Omaha 
vitamin and antibiotic manufacturing plant 
of Ray Ewing Co., Pasadena, Calif., Presi- 
dent Ewing has announced. Installation of 
grinding, premixing, and blending equip- 
ment was completed recently. Plant blend- 
ing capacity will be 100 tons daily. 

Carriers for Ewing vitamin supplements 
produced at the Nebraska plant will be 
dried distillers grain and solubles byprod- 
ucts. Lower shipping costs to midwestern 
and eastern customers will result from the 
Omaha installation, Mr. Ewing explained. 

Complete production and nutritional ad- 
visory service will be continued at Pasadena, 
the firm noted. 


A-C PROMOTION 


F. R. Gruner has been named manager 
of the new graih and chemical processing 
machinery section of Allis‘Chalmers Mfg. 
Co., Milwaukee. The new section combines 
the functions of the old chemical processing 
machinery and grain and chemical milling 
sections. 


Reading 
Reviewed by The Feed Bag Staff 


Current 


Effect of Multiple Plane Turnings of Eggs 
During Incubation on Hatchability, by 
E. M. Funk and James F. Forward, Missouri 
Agricultural Experiment Station, Columbia, 
free. 

This specialized booklet will mainly in- 
terest poultrymen and feed men with a 
large portion of total trade in that line. It 
tells of experiments carried on at the Mis- 
souri station with turning of eggs turning 
in many more than the two positions now 
offered by modern commercial incubators. 
The conclusion of the authors is that hatch- 
ing eggs should be turned frequently and 
at a variety of angles to insure successful 
hatching. A list of references is included 
with the work. 

* 
Storing Soybeans on the Farm, by Deane 
G. Carter and Leo E. Holman, University 
of Illinois, Urbana, free. 

Written for soybean growers who want 
to build storage space for the crop on their 
farms, this brief booklet describes moisture 
limits, moisture, temperature, insect and 
rodent control, types of bins, and gives tips 
on bin construction. It also presents a num- 
ber of plans for storage bins and tells the 
farmer how to buy ready made bins. A 
number of photographs and drawings are 
included. The advice offered was based on 
studies in bin storage carried on at the 
Illinois experiment station farm. 

* 
Loose Housing for the Farm Dairy, by 
Thayer Cleaver and Deane G. Carter, Uni- 
versity of Illinois, Urbana, free. 

“Loose housing” is the arrangement of 
dairy shelter in which the cows are shel- 
tered, bedded down, and sometimes fed 
roughage in an open barn or shed. They are 
brought into a special milking room for 
milking. Several types of loose housing are 
described and illustrated by drawings in 
this publication with a view to cutting down 
footwear and other labor for the milk pro- 
ducer. Equipment and sanitation precau- 
tions are named and described briefly. 

* * 
Corn in Industry, Corn Industries Research 
Foundation, 3 E. 45th St., New York City 
17, free. 

Everyone will find this informative and 
well-illustrated 64-page book pleasant read- 
ing and highly informative. It describes all 
the products of the corn kernel and its 
application to such diverse products as ore 
separation, oil well drilling, production of 
penicillin, and textiles. 

An entire section is devoted to corn glu- 
ten feed, its discovery by accident in the 
blizzard of °88, its processing, and value. 
The final chapter is devoted to a recital of 
scientific efforts to isolate the corn starch 


molecule and the benefits which might flow 
from it. 
* * 


Insects, the 1952 Yearbook of Agriculture, 


Department of Agriculture, Washington, 
D. C., $2.50. 


To cover a small subject, USDA has out- 
done itself in producing a book that is large, 
handsomely bound, and artistic. It includes 
almost 800 pages of printed subject matter 
with drawings plus dozens of colored plates, 
picturing the more common insect types in 
the U. S. 

Most of the material is of the standard 
type to be found in any science textbook on 
the subject printed privately although there 
are references to recent work on insect 
control. 

* * 
Hay Crushing for Faster Field Curing, by 
J. H. Ramser and R. W. Kleis, University 
of Illinois, Urbana, free. 

Starting with a description of what the 
crusher does, this bulletin proceeds to de- 
scribe crusher operation, and the various 
types of single purpose and multi-purpose 
machinery. Related items such as cost, pow- 
er, and adjustments are treated briefly. 
Advantages of crushing are shown in sever- 
al graphs. Not a handbook, this digest 
treatment of the subject will be of most 
value to those hay raisers who are totally 
unfamiliar with the machinery. 

* & 


The Outlook for the Fish Meal Industry, 
Byproducts Division, National Fisheries In- 
stitute, 1614 20th St., N. W., Washington, 
D. C,, free. 

The outlook treated in this work is the 
future of the industry under prevailing 
U. S. foreign trade policy. The report was 
compiled as a result of concern evinced by 
industry members over the rising figure of 
fish meal imports which are cutting down 
their own markets. The publication shows 
that imports which reached a low of 6.4 
per cent during the war years in relation to 
domestic supply have now climbed to 67.6 
per cent. Certain recommendations are 
made for putting the industry on a better 
competitive footing with foreign competi- 
tors. Feed manufacturers who use fish meal 
in their products will find the report of 
interest. 


Poultry & Egg Board Will 
Hold Annual Meet Jan. 15 


Chicago’s LaSalle hotel will be the site 
of the 12th annual meeting of the Poultry 
& Egg National board, Jan. 15-16, General 
Manager Don W. Lyon has announced. He 
urged that those planning to attend make 
their reservations early. 


The board's executive committee will meet 
on the morning of Jan. 15. Its board of 
directors will hold an open session in the 
afternoon. Guests will be welcome at this 
meeting. The second day will be devoted 
to discussions, panels, and progress reports 
on the industry. There will be a banquet 
and a program of entertainment in the 
evening. 
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Cob Crusher for making : Corn Cutter and Grader »» Vertical Feed Mixer Corn Sheller with blowers 
Poultry Lifter 


Forced Air Carloader = Regular Corn Sheller 


with motor or belt drive 


Grain Blower 
& Exhaust Fan 


with Aspirator Va to 5 tons and larger for grain and cobs” 


Corn Scaiper with or 
without air cleaner 


Electric Truck Hoist Model “M'' Hammermill Attrition Mill Blowers Model ‘'S'' Wide 


Grain Feeder 


 gyaRANTEE 


We will gladly ship you any Kelly 
Duplex machine on approval. If it is 
not completely satisfactory, you are 
free to return it within 30 days after 
arrival at destination, by prepaid 
freight, for refund of full purchase 
price. In addition, each Kelly Duplex 
is guaranteed against defects in ma- 
terial and workmanship for 90 days. 


cuts handling costs with direct connected motor for any size plant Throat Hammermill 


The Duplex Mill & Manufacturing 
Company Springfield, Ohito 


Yes, I'm interested in the KELLY DUPLEX machinery checked 
at the right. Please send me full information on these ma- 
chines without any obligation. 


NAME 


FIRM 


STATE 


No Obligation : 


Vertical 
Screw 
Elevator 


Magnetic Separator 
protects mill machinery. 


Chain Drag in double and 


single geared types 


Feed Regulator 


Check Herel 


() Vertical Feed Mixer 

Model Hammermill 
Model “M" Hammermill 
(_] Vertical Screw Elevator 
(_] Cob Crusher 

(_] Corn Cutter and Grader 
(] Electric Truck Hoist 

(] Corn Sheller with Blowers 
(_] Regular Corn Sheller 

Pitless Corn Sheller 

(_] Magnetic Separator 

(] Forced Air Carloader 
C] Corn Scalper 

Chain Drag 


Attrition Mill Blower 


Corn Crusher-Regulator 
(_] Grain Feeder 
Grain Blower 
(_] Complete Line Catalog 


tor top set | 
Pitless Corn Sheller 
|_| Corn Crusher and 
Card- KELLY ouPLEX 


requires 
less space 


smooth 
noiseless 
operation 


less 
maintenance 


Feed mill and elevator men all over the country have 
found that the Kelly Duplex Vertical Screw Elevator is 
the modern, money-saving solution for every material 
handling problem. They know that it’s dustproof and 
waterproof ... that it reduces accident and fire hazard 
... and that it requires less space, is easy to install. They 
like it because it’s smooth and noiseless in operation . . . 
because it assures efficient, uniform delivery of grain and 
other types of free-flowing bulk materials. Best of all, 
they like it for its rugged, all welded steel construction 

. its ability to give top performance year in and year 
out without costly breakdowns and repairs. 

We're sure that you'll like it, too. Check coupon on 
reverse side of this sheet for full details. 


Built to your specifications 


All models furnished in choice of 6”, 9” or 12” 
conveying tubes. Hoppers are available in any 
capacity —spouts in any length. For other de- 
tails, see illustrations at right. 


PERMIT No. 72 


(Sec. 34.9 P. L. & R.) 
SPRINGFIELD, OHIO Choice of 
direct motor 


BUSINESS REPLY CARD 


No postage necessary if mailed in the United States 


THE DUPLEX MILL & MANUFACTURING CO. 


SPRINGFIELD, OHIO 


The DUPLEX MILL & MANUFACTURING 
Company - Springfield, Ohio, U.S.A. 


or belt drive 


and hopper 

furnished in 

any desired 
it 


Furnished 
in any length 
for installation 
at any angle 
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Michigan Group Changes Its 


McCalla Elected President at October Meeting 


@ The Wolverine state’s feed industry has 
selected a new name, Michigan Feed & 
Grain association, for its statewide trade 
group. The organization, formerly known 
as Michigan Associated Feed Men, made 
the change at its annual meeting, held 
Oct. 23-24 at East Lansing. 

Heading the newly renamed group in 
1952-53 will be Charles McCalla of Ann 
Arbor as president. He was first vice presi- 
dent in 1951-52 and succeeds Doyle Baus- 
erman of Richland. Fred Rowe Jr. of 
Portland was elevated from second to first 
vice president and Lawrence Smith, Lake 
Odessa, was chosen second vice president. 

Continuing as secretary-treasurer is able 
John A. Krusoe of East Lansing. Re-elected 
directors were Ray Bohnsack of Lansing 
and Robert McConkey of Durand. Paul 
Kaechele of Caledonia was elected a new 
director. The Michigan association consti- 
tution was revised to permit the addition 
of two more directors—both to be primarily 
grain men. They will be named shortly by 
the other board members. 

The two-day meeting at Kellogg Center 
on the Michigan State College campus was 
launched Oct. 23 with a welcome message 
from R. W. Tenny, director of short courses. 
The goal of feed conferences is not selfish 
on the part of the feed group, he noted. 
Instead, it aims at bettering agriculture in 
general throughout Michigan. Mr. Tenny 
cited the exceptional teamwork of everyday 
business rivals in promoting the Michigan 
Feed & Grain association’s programs towards 
a more profitable state farming picture. 


President W. E. Glennon of the Ameri- 
can Feed Manufacturers association was next 
on the program. He reiterated the close co- 
operation long evidenced between colleges, 
experiment stations, and feed men towards 
greater efficiency in agriculture. ‘“Confer- 
ences sponsored jointly by feed trade groups 
and schools are growing in popularity ac- 
ross the nation,” Mr. Glennon pointed out. 

Then he turned to a discussion of prog- 
ress made in feeding, citing first the fact 
that only three vitamins had been recog- 
nized in animal nutrition prior to 1920. “It 
took 914 pounds of feed to produce a dozen 
eggs in 1918,” he continued. “Now that 
figure has been reduced to less than 6.9 
pounds of feed per dozen.” Broiler feeding 


.efficiency has been greatly speeded too, he 


added. 

Because 60 per cent of the protein in the 
average American's diet is obtained from 
animal sources, increasing population will 
demand greater farm production, Mr. Glen- 
non stressed. He noted that, by comparison, 
only 30 per cent of the protein in European 
diets comes from animal sources—and a 
scanty 10 per cent in underfed Asia. One 
really bad crop year, he stated, could dent 
feed production seriously. 

Listing current feed usage by fields of 
agriculture, Mr. Glennon said that two- 
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thirds of chickens’ diets today are composed 
of mixed feeds. However, the figure is only 
25 per cent in dairying and five per cent for 
swine. Beef and sheep raisers, the AFMA 
chief noted, have increased their use of 
formula feed 100 per cent over a year ago, 
with drought undoubtedly a contributing 
factor. 

Mr. Glennon concluded by setting forth 
several suggestions for future feed industry 
progress: 1) more farmer education in 
proper feeding; 2) closer quality checks on 
ingredients; 3) more “precision equipment” 
for manufacturing; 4) expanded test farms: 
5) greater clarity in feed use directions; and 
6) encouragement of better breeding. 


Vice President J. L. Krider of McMillen: 


Feed Mills, Fort Wayne, Ind., followed Mr. 
Glennon with a presentation entitled “The 
Changing Nutritional Front.” Dr. Krider 
began by noting that “revolutionary nutri- 
tion changes have taken place in the past 25 
years—and in the past three years.” He 
stressed that every man in the feed industry 
has a responsibility to the entire industry 
and pointed out that “team support” was 
vital to industrywide efforts. 

Then Dr. Krider turned to a discussion 
of the roles and purposes of various vita- 
mins. He urged the use of vitamin D, for 
four-footed animals, pointing out that “it 
is reasonable in price and should be used 
with a premix.” He also noted that the 
most economic “non-natural” source of 
riboflavin may be in fermentation byprod- 
ucts or other byproducts. 

Dr. Krider declared that most feed men 
have handled medications because their cus- 
tomers demanded them. He urged that 


JOHN A. KRUSOE 


Secretary-Treasurer 


CHARLES MC CALLA 
New Michigan President 


medications be carried strictly as “service” 
items. Too many farmers who used medi- 
cated feeds, Dr. Krider claimed, try to sub- 
stitute them for sound management prac- 
tices. 

Dr. Krider concluded by urging that feed 
men strive to accomplish the goals for the 
future previously outlined by Mr. Glennon 
and underlined by the McMillen executive. 

Luncheon speaker Oct. 23 was Michigar 
Gov. G. Mennen Williams. He said that the 
only solution to his state’s financial troubles 
was a tax which would raise 50 million dol- 
lars annually. He noted that Michigan was 
71 million dollars in debt and that the 
debt now was being increased at the rate 
of more than 30 million dollars yearly. 

A panel-type program on feeding re- 
search featured the Oct. 23 afternoon ses- 
sion. Participating were Drs. Richard Lu- 
ecke, J. A. Hoefer, C. F. Huffman, and 
Phillip Schaible and Prof. Boyd Churchill, 
all of Michigan State College. (Dr. Schai- 
ble is the former head of Distillers Feed 
Research Council.) Here are capsule 
thoughts from each of their presentations: 

Luecke: Too many farmers already are 
feeding low protein rations—though less 
protein will be the future trend. 

Hoefer: Complete feeds will be on in- 
crease in future. Pigs ultimately may be 
weaned at four weeks; urea may replace 
oil meals in beef rations. 

Huffman: Careful breeding plays a big 
role in efficient increase of milk production. 
“Our feed analysis are rotten from a rumen 
standpoint.” 

Schaible: Poultry require 35 nutrients. 
Some non-essential nutrients nevertheless 
play important roles. 

Churchill: Largely a slide presentation 
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It’s Good, If the dog food comes in a Bemis Bag, - 


it’s not only good for the dog... 


Isn’t [t?... It it's good for the dog food manufacturer. 


That’s because the Bemis 


Came in a | consumer-size paper bags— Bemis 
° FLEXI-CARTON and Bemis 
Bemis Bag 


DELTASEAL—are economical, 
sales-building packages. L 


Bemis FLEX!-CARTON— Sturdy, gusseted bag, Bemis DELTASEAL—Has exclusive pull-cut-pour 
single, 2- or 3-ply. Your brand on all four sidesin ~ spout... self closing. Squared shape helps build 
bright, crisp Bemis printing. Closures: sewing, tap- eye-catching mass displays. Deltaseal Packaging 
ing, stapling, pasting, or tin-tie for reclosure, System—the most economical packaging opera- 


Bemis 


Baltimore * Boise * Boston * Brooklyn * Buffalo * Charlotte * Chicago * Cleveland * Denver © Detroit « East Pepperell, Mass. * Houston Louisville * Mobile 
Indianapolis * Jacksonville, Fla. * Kansas City * Los Angeles * Memphis * Minneapolis *» New Orleans * New York City * Norfolk * Oklahoma City « St. Louis 
Omaha ¢ Peoria * Philadelphia » Phoenix » Pittsburgh * Salina « Salt Lake City * San Francisco * Seattle * Vancouver, Wash. Wichita ¢ Wilmington, Calif. 


Your Best Kennel-Size Bags 
Bemis MULTIWALLS! 
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demonstrating chemical control of wheat, 
legumes, and other crops. 

Windup speaker on Oct. 23 was Vice 
President Dean McNeal of Pillsbury Mills, 
Inc., Minneapolis. He offered straightfor- 
ward predictions of Pillsbury’s economic 
staff on future prospects for the feed trade. 

Carefully detailed, Mr. McNeal’s talk 
covered many phases of feed production 
and consumption. Overall feed grain sup- 
plies now are down five million tons, but 
carryover should be stable, he pointed out. 
The current corn crop, he stressed, should 


be of the best quality in American farm 
history and should total a whopping 3.3 
billion bushels. 


A screening of the Feed Institute’s movie, 
“Open Door to Greater Profits,” led off 
the Oct. 24 program. Dr. Frank Thorp Jr. 
of Michigan State followed with a technical 
lecture on infectious swine diseases. A panel 
followed, featuring Drs. Earl Weaver and 
Ronald Nelson and Prof. C. G. Card of the 
East Lansing college faculty. All three ex- 
pressed appreciation to Michigan feed men 
for their support of college research work 
and urged dealers and manufacturers to 
visit the campus frequently. 

Batting cleanup on Oct. 24th’s morning 
lineup was Earl McIntyre, former news- 
paperman and now journalism professor at 
Michigan State. He discussed feed store ad- 
vertising and recommended closer coopera- 
tion of retailers with their suppliers in mak- 
ing the best possible use of merchandising 
aids. 

A luncheon speaker on Oct. 24 repre- 
sented Michigan Secretary of State Fred 
Alger, who ran against Gov. Williams in 
the Nov. 4 election. Mr. Alger, upstate with 
Gen. Eisenhower's campaign train, was un- 
able to be present. But the “powerhouse” 
presentation was “Washington Wonderland” 
by Ray B. Bowden, executive vice president 
of the Grain & Feed Dealers National 
association. 

After describing a number of little known 
facts about the capital city, Mr. Bowden 
tore into corruption in government and 
closed with the recommendation that debt 
could be eliminated only by “high taxes, 


THE FEED BAG — November, 1952 


HERE ARE six of the Michi- 
gan convention speakers. 
Left to right, they are: Dr. 
J. L. Krider, McMillen Feed 
Mills; R. W. Tenny, Michigan 
State College; ex-President 
Doyle Bauserman, Richland; 
and MSC faculty members 
Drs. C. G. Card, Earl Weaver, 
and Ronald Nelson. 


hard work, and the cutting of wasteful 
spending.” 

The 225 feed men who attended the 
meeting were given an inspiring and hard- 
hitting final message by E. F. Dickey, vice 
president of Honeggers’ & Co., Fairbury, 
Il. 

Mr. Dickey rapped “big government” for 
taking 30 to 75 per cent of business profits 
without sharing business risks. He urged 
that feed men be alert and aggressive in 
their everyday business activities, stressing 
that they should seek to bring new agricul- 
tural developments to their communities. 
In the latter regard, he cited booming hog 
production in Illinois, broiler production in 
Georgia, and expanding broiler develop- 
ments elsewhere. 

He concluded with these words: “One 
man with a basic idea and a will to do 
something about it will make a thing like 
this really work!” 


Dry Old Cows Early When 
Calving Nears, Advice 


As calving time approaches, old cows 
should be dried early and heifers should 
be added to the milking herd gently, in 
the opinion of James G. Hays, extension 
dairyman of Michigan State College. Heif- 
ers about to join the milking herd should 
go in a month early, get used to barns 
and handling, and be carefully bedded and 


inspected. 


Most Michigan farmers feed an identical 
ration to dry and milking cows. They 
should be sure that the roughage is about 
50 per cent legumes in which case no high 
protein supplement will be necessary. With 
grass roughage, a high protein supplement, 
such as soybean oil meal, is necessary. 

Mr. Hays warned that cows cannot eat 
enough to cover both body and milk needs 
for a month before calving and therefore 
should be rested before giving birth. Eight 
weeks dry period will be needed for thin 
cows and heavy milkers. 


Hoff Manages Veterinary 
Products for Com Sol 


Appointment of Donald A. Hoff as vet- 
erinary products manager of its pharma- 
ceuticals division has been announced by 
Commercial Solvents Corp., New York 
City. Mr. Hoff formerly was employed in 
the firm’s research center and in 1947 
established a five-state sales territory for 
C.S.C. pharmaceuticals with headquarters 
in Kansas City. 


His new headquarters will be located at 
Terre Haute, Ind., where he will work with 
Dr. Raymond C. Klussendorf, director of 
veterinary medical services at the research 
center. Commercial Solvents produces a 
large line of veterinary products and mar- 
kets many vitamin and antibiotic feed 
supplements through its animal nutrition 
division. 


United Kingdom Increases 
New Zealand Meat Prices 


During the winter season, contract prices 
paid by the United Kingdom of New Zea- 
land meat will be raised about 1244 per 
cent, USDA has been informed by Dr. 
William Kling. of the American embassy 
in London. Although the existing seven- 
year agreement- between the two countries 
specifies that prices shall not be increased 
more than 7! per cent each year, both 
parties have agreed to waive it because of 
the impertance of promoting New Zealand 
meat exports. 


The price increase for New Zealand meat 
is in line with increased prices already 
granted to Australia, Argentina, and Ire- 
land for beef, lamb, and mutton. A decrease 
has been arranged for pork products im- 
ported from Denmark. Increased costs will 
be met by British consumers rather than 
by government food subsidies. The current 
contract with New Zealand runs until 
Sept. 30, 1955. The island is the largest 
supplier of meat to Britain among the 
nations. 


NET SALES DOWN 


Net sales of St. Regis Paper Co., New 
York City, for the first nine months of 
1952 were $135,851,225, the firm has re- 
ported. The comparable figure a year 
earlier was $146,078,366. 
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Screw Conveyor Now in Its 
2ist Year Serving Trade 


Twenty years of service to the materials 
handling industry were celebrated by Screw 
Conveyor Corp., Hammond, Ind., on Oct. 
12. In noting the occasion, President Rus- 
sell B. Maas stated that the firm had always 
kept an eye to the future. He expressed 
gratitude that its efforts had been widely 
recognized by all industries. 

The company was founded in 1932 at 
the height of the depression, operating in a 
leased plant at Hammond which contained 
10,000 square feet of floor space. Six 
years afterwards, the plant was purchased 
and new units were added. It now occu- 
pies more than 100,000 feet of floor 
space. The firm recently broke ground for 
a branch plant at Winona, Minn., and its 
subsidiary, Screw Conveyor Pacific Corp., 
has acquired a plant site at Santa Clara, 
Calif. Sales offices are multiplying. The 
latest is a branch office at Atlanta. 

The firm manufactures screw conveyors, 
conveyor accessories, elevator buckets, 
bucket accessories, and allied sheet metal 
items. It numbers many grain milling, feed 
milling, food processing, and farm equip- 
ment companies among its customers. Trade 
names used by the Hammond concern in- 
ciude Screw-Lift, Screw-Veyor, Screw-Flo, 
Nu-Hy, and Nu-Type. 

Key men in the Screw Conveyor or’ 
ganization, in addition to Mr. Maas, in- 
clude: Philip A. Hinkley, executive vice 


president; Edward P. Escher, vice president 
—engineering and sales; C. F. Abraham, 
vice president—research and development; 
Henry E.. Cleveland, secretary; and Harvey 
O. Carlson, treasurer. 


Chlorophyll Production Is 
Scheduled at Lamar, Colo. 


Ground was broken at Lamar, Colo., on 
Oct. 13 for what is claimed to be the 
world’s largest plant for the continuous 
extraction of chlorophyll. With a planned 
annual capacity in excess of 100,000 
pounds, the plant will be operated by 
National Chlorophyll & Chemical Co., a 
subsidiary of the National Alfalfa Dehy- 
drating & Milling Co. 

Speaking at the ceremonies, J. C. Hearn, 
president of both firms, predicted that the 
new plant would aid in production of 
chlorophyll for medical as well as anti- 
odor uses. He stated that the green ex- 
tract would find ever wider use in pharma- 
ceutical and therapeutic fields than in the 
more publicized field of freshening. 

It has been used with encouraging re- 
sults, he said, in the treatment of cardiac 
cases, hypertension, sinusitus, and _ tissue 
regeneration. It may be used later in such 
products as paints, plastics, and textiles. 

Machinery orders for equipping the new 
plant have already been placed, Mr. Hearn 
reported, and all units will be completed 
and installed in time to assure full opera- 
tion of the plant by April of 1953. 


Construction of the large plant at Lamar 
marked the initial step in a long range 
program by NC&C, the president claimed. 
Plans have been drawn up for building 
additional production units in key sections 
of the country as the demand for chloro- 
phyll grows. 

He credited the firm with pioneering in 
the field of chlorophyll refinement and 
production. In addition, he stated that 
John C. Kephart, vice president in charge 
of research, had made considerable progress 
in finding new uses for the product. 

At the present time, National C'loro- 
phyll is operating a pilot plant and two 
small commercial extraction units. They 
were originally built and developed by 
National Alfalfa. The plants and the parent 
firm’s research material were turned over 
to National Chlorophyll & Chemical when 
it was organized a few months ago. 

Attending the ground breaking cere- 
monies at Lamar were a number of Colo- 
rado government figures. Colorado’s Gov. 
Dan Thornton emphasized the importance 
of the new plant to the economy of Colo- 
rado and the Southwest. Also present were 
Lt. Gov. Gordon Allott, Senators Eugene 
Millikin and Edwin C. Johnson, Congress- 
man J. Edgar Chenoweth, and others. 


HENTGES NAMED 

Appointment of Robert A. Hentges as 
national sales manager has been announced 
by Appraisal Service Co., Minneapolis. 
The firm serves the milling and grain 
industries and is headed by G. G. Mc 
Kneight. 
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@ Requires: no in- 
stallation, sup- 
ports or plant 
space ... merely 
plug into any 
electrical outlet 


@ Entirely portable 
weighs only 


with the Economical and Efficient... 


FISCHBEIN 


BAG 


CLOSER 


Lightweight, practical, handy, easy to 
operate! Efficiency and reliability 
@Unconditionally Proved by over 4000 users in every 

guaranteed! part of the world under varying oper- 
ating conditions. For details on how 
YOU can cut YOUR Bag Closin 
costs with the FISCHBEIN Portable 
BAG CLOSER .. . write: 


102 pounds 


@ Handles all types 
of textile bags 
and most paper 
bags 


Industrial Sewing Machinery _ MINNEAPOLIS 3, MINN. 


@Economical to 
use... economi- 
cal to buy! 
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ALL 


ARE 


INGREDIENTS 


for feed manufacturing success... 


Xx OU AS a feed manufacturer buy far more than vitamin, growth 
promotant and trace-mineral concentrates when you deal with 
Ultra-Life Laboratories. You get, in addition, a complete, practical, 
time-proved PROGRAM FOR FEED MANUFACTURING 
SUCCESS. Manufacturers of Ultra-Lifed feeds are leaders... in 
volume of business, in quality of product, in profitable operations, 
in service rendered their customers. We at Ultra-Life help them 
succeed, and on their success, our success is based. 


NOTE THESE SUCCESS FACTORS 


ULTRA-WAY INTERNAL CULLING — Sensational. Sells feeds. 
Helps your customers to operate more profitably. Exclusively 
yours when you use our products. 


ULTRA-LIFE LIVESTOCK SERVICE — Dairymen, hog raisers 
welcome your Ultra-Life trained serviceman, who helps them with 
their problems, helps them get more milk or meat from their feed. 

And remember: unless you have “service,” you can’t 
expect to hold your own in today’s competitive markets. 

ULTRA-LIFE ADVERTISING ALDS —Hundreds upon hundreds 
of radio continuities, folders, newspaper mats... either tailor-made 
for you or sy atotiad used and proved by other feed manufacturers, 
are available free. 

EXPERT FORMULA SERVICE —Specifically planned for you, to 
help utilize local ingredients to best advantage to make better feeds. 

YOUR OWN POULTRY AND LIVESTOCK JOURNAL —Ably 
edited, carrying your own name, your own advertising for your 
own brand of feeds. 

FREE ANALYSES of ingredients and your finished feeds. 


FREE BIOLOGICAL TESTS to help maintain the quality of 
feeds which you manufacture. 
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We spend money where 
we do business. 
_ Take us up on this and 
- find out what we mean. 


These Quality Vitamin Concentrates 
help you make better feeds 
Ultra-Life Poultry Concentrate 
Ultra-Life Poultry-Gro Concentrate 
Ultra-Life Livestock Concentrate 
Ultra-Life Pig-Gro Concentrate 


ULTRA-LIFE LABORATORIES, INC. 
East St. Louis, 


Please send free and without obligation further infor- O 
mation on your oe for feed manufacturing success. 
Please tell me how to get exclusive use of Ultra-Way 
Internal Culling and Ultra-Life Livestock Service in [1 
my territory. 


Firm NAME 


ADDRESS F.S. 552 
We do (FJ Do not [J manufacture feeds. Please check which. 


Ultra-Life Laboratories Inc 


One of the nation's largest and oldest vitami 
trace mineral concentrate ‘manufacturers 
Main Office and Plant Bast St. Louis, Illinois 
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Effects Knock Often 


Gopher State Dealer Condemns Name Calling ; 


@ Knocking a competitor is the biggest 
mistake any feed dealer can make, in 
the opinion of John W. Danckwart, 
owner of the Wabasha Feed Store, 
Wabasha, Minn. The town is located 
about 65 miles southeast of Minne- 
apolis on the Minnesota-Wisconsin 
line. 

Mr. Danckwart’s belief has been ap- 
plied with strictness to the conduct of 
his own business and has enabled him 
to take over a rundown business and 
boost it into one of the leading feed 
establishments in southern Minnesota. 


Over a six-year period, Mr. Danck- 
wart has been able to draw related 
conclusions which support his attitude 
on dealer to dealer relations. For one 
thing, he treats competitors as courte- 
ously as he would expect them to treat 
him. 

“I never run down other brands of 
feed,” he asserted. “I sell the Nutrena 
line myself and always on its merits. 
At one time, there was another dealer 
in this area who thought he could 
boost his own business by running me 
and my feed line into,the ground. I 
disregarded his criticisms and before 
long he was out of business. Farmers 
just don’t relish constant attacks on a 
competitor by a dealer.” 


Mr. Danckwart pointed out that if 
a farmer is using another brand of 
feed, he doesn’t like to hear it criticized. 
It makes him feel that he used faulty 
judgment in buying that line. If any- 
thing, criticism only makes him more 
stubborn in his buying habits. 

When the dealer goes calling on 
customers, he avoids farms where he 
spots several cars or pickup trucks 
parked in the farmyard. He knows 
from past experience that it’s difficult 
to sell feed to a farmer when he has 
visitors. The group may include far- 
mers who are using other brands and 
who will defend their selections at 
the drop of a hat. The criticism is 
always intended to be of the good 
natured, ribbing variety but it doesn’t 
help in feed sales. 

If the Wabasha businessman finds 


the farmer alone, he edges into his sales 
talk gradually. 


JOHN W. DANCKWART 
Knocking . . . the biggest mistake. 


“I always keep in mind what that 
sack of feed will do for the customer’s 
dairy cows, hogs, or chickens,” he 
stated. “That’s the point I stress— 
not just general statements that Nu- 
trena is better than brands X, Y, and 
Z. I try to get the farmer to look at 
figures which prove why scientifically 
mixed feed is superior to the mere 


SOLD ON their own merits, 
not by knocking competitors, 
merchandise and service of 
the Wabasha Feed Store, be- 
low, are popular with farm- 
ers living near the Minnesota- 
Wisconsin state boundary. 


feeding of grain and corn to live- 
stock and poultry.” 

Other rules which he considers of 
value are these: 

1. Stay on the farmer’s level. Don’t 
be afraid to get a little barnyard manure 
on shoes and trousers. And don’t dress 
up. Farmers seem to dislike seeing a 
man too neatly dressed. It’s better to 
wear a jacket with a pair of overalls 
or khaki trousers than a blue suit and 
a white shirt. ~ 

2. Never drive a Cadillac or Pack- 
ard into a farmyard. It doesn’t 
strengthen your position in a farmer’s 
eyes. That holds true even if he’s 
driving a Buick or Chrysler himself. 
It isn’t necessary to drive a Model T, 
but it’s better for business relations if 
the dealer has a three or four year 
old medium-priced model with a few 
dents in the fenders. 

3. Select a neutral subject to start 
a sales interview. The weather can’t 
be beaten for that purpose. It’s a good, 
safe topic. Then gradually the dealer 
should ease into the sales talk. 

4. Try giving a novelty like a rain 
gauge or similar gadget to tough pros- 
pects. Calendars are good, too. Some- 
times a 75-cent calendar will secure a 
contract worth $500 to $800 yearly. 

5. If you are just going into busi- 
ness, take care in selecting the site of 
your business. And don’t worry too 
much about keeping your store in hos- 
pital clean and polished shape. Maybe 
the farmwives like it that way but it’s 
the men who buy the big orders of 
feed. They like a place where they 
can perch on feed sacks, flip a match 
or cigarette butt, and maybe spit with 
out worrying about dirtying the floor. 
The atmosphere of the store should be 
friendly, a place where farmers can 
come in and relax on rainy days. 

The fact that Mr. Danckwart was 
brought up on a farm has a great deal 
to do with his success, he feels. He 
buys eggs and poultry, culls chickens, 
and sells merchandise related to the 
feed business. All of these activities 
make his store highly popular with 
farmers. They come in to talk over 


(Continued on page 76) 
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COMPLETE AND STABLE VITAMIN—ANTIBIOTIC—TRACE MINERAL FEED SUPPLEMENT 


TRIPLE GUARANTEED 


WHEN MADE... WHEN MIXED... WHEN FED! 


Just add a 10 lb. bag of NOPCOSOL to a ton of mix, and your feed will deliver exactly the 
right vitamin potencies, the right level of antibiotic, the right amounts of trace minerals. 
It’s as simple as that to end worries from underfortification—and do away with manufactur- 
ing losses from waste and overfortification. Equally important, you add a new talking point 
to your feed, because the vitamins in NOPCOSOL will stay in your feed. NOPCOSOL 
vitamin potencies are guaranteed when made... when mixed... when fed! 


GUARANTEED STABLE AND DIGESTIBLE 


Nopco’s exclusive Micratized* Vitamins A & D 
remain stable in NOPCOSOL, even in the pres- 
ence of B-vitamins, trace minerals and most 
“destructive” feed ingredients. Hundreds of sta- 
bility studies prove it! And, 10 years of research 
and feeding tests prove complete vitamin digesti- 
bility. That’s why NOPCOSOL can be guaranteed 
when made... when mixed .. . when fed! 


FREE BOOKLET! ‘‘NEW HORIZONS IN FEED SALES'' GIVES ALL THE FACTS 


NOPCOSOL GIVES YOU IN ONE EASY-TO-USE 


PRODUCT, GUARANTEED FEEDING LEVELS OF: 
VITAMINS: Micratized* Vitamin A, Micratized* Vitamin D, Riboflavin, Pantothenic Acid, Choline, 


Niacin, Vitamin 
ANTIBIOTIC: Procaine penicillin (for poultry), Aureomycin (for swine) 


TRACE MINERALS: Iron, lodine, Manganese, Copper and (in swine feeds) Cobalt 


EASY-TO-USE 10 LB. “BATCH-SIZE” BAGS 


You just add one handy 10 lb. bag of NOP- 
COSOL to a ton “batch” of your feed. No com- 
plicated premixing, no costly errors, and best 
of all—a simplified inventory. All you need is 
in the convenient NOPCOSOL bag (shipped 4 
bags to a handy, easy-to-store 
carton). ‘“Batch-size”’ is the new, 
easier way to fortify your feeds! 


Please 


Available in Eight Convenient Formulations for Poultry, Turkey and Swine Feeds THE Pf ies on complet 

non Street & 


COMPANY 


Harrison 2, N. J. Richmond, California 


© 1952 NOPCO Chemical Company 


*T.M. of NOPCO Chemical Company 


EXCLUSIVE PRODUCERS OF MICRATIZED* VITAMIN PRODUCTS 
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TAP THE FINEST MARKETS 


TELEPHONE 


Just pick up your phone, or wire, or write us. From the resources of the 
world, we assure you a constant supply of the best in such feed and 
fertilizer essentials as the following: 


@ Vegetable Proteins e Beet Pulp 
e Animal Proteins e Bran and Pollards 
© Bonemeal (Sterilized, Steamed) Brewers’ Yeast 

Dicalcium Phosphate Molasses 

| © Fish Meal © Vitamin Oils 


e Also Fertilizers and Fertilizer Materials 


Let us give you the latest price quotations and delivery information 


Dickerson, 


"1400 SOUTH PENN SQUARE PHILADELPHIA 2, 
TELETYPE PH109 Phone: LOcust 4-5600 
Established 1873 
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Pulse the Industry 


Milwaukee, Wis. 
November 13, 1952 


DOES EISENHOWER'S ELECTION MEAN THE END OF OPS? It's the big question which mem- 
bers of our industry keep asking themselves. It would be assumed that 
with the Republicans taking over, and most of them had fought controls, 
these controls should be slated for the ash heap. 


EISENHOWER'S PROMISE TO THE WHITE COLLAR WORKER might be a factor in deciding if 
OPS is scrapped at the end of April, 1953. That is the date current OPS 
legislation expires. 


A DECISION MAY BE POSTPONED until right before OPS is slated to bow out, since all 
through the campaign the President-elect promised the housewife and the 
white collar worker that he would champion their cause. 


CAN THE NEW ADMINISTRATION FULFILL THESE PROMISES to this group and still support 
farm prices at the 90 per cent to 100 per cent of parity talked about 
during the campaign? It might be a difficult job to support commodity 
prices at high levels and hold consumer prices down without controls. 


NATURALLY, OUR INDUSTRY WANTS AN END TO PRICE CONTROLS just as soon as possible 
Since controls really serve no specific purpose in peace time. Members 
of the industry have been so anxious about this they have even gone so 
far as to request the national association offices to contact Eisenhower 
immediately to get him to state his views as to how soon OPS can be 
junked. This is impossible, of course, right now. 


NO OFFICIAL STATEMENT HAS BEEN MADE ON THIS by the new President-elect at this 
writing. Actually, none is expected now since evidently the new admin- 
istration will cross that bridge when they come to it. True, most Re- 
publican elements in congress have always wanted the end of price con- 
trols but what will their attitude be now if Eisenhower, their titular 
head, should request extension of controls come next April? It will be 
be interesting to see. 


MEANTIME PRESENT OPS PERSONNEL MARK TIME since they do not know if they are fos- 
tering a lost cause. Only three commodities are getting any attention 
at this writing. These are brewers grains, malt sprouts, and meat by- 
products. 


CEILINGS ON BREWERS GRAINS WERE DUE some time ago. This commodity is selling in 
the open market at about $12 to $15 per ton over the ceiling at which 
most producers were frozen. The brewers have been urging an udjustment 
of their ceiling on these byproducts for a long time. Before the elec- 
tion, it looked as if a specific dollars-and-cents ceiling would be out 
shortly. 


NOW THE BREWERS GRAIN CEILING IS STUCK again in OPS. There is a conscious, or pos- 
sibly unconscious, feeling at top level OPS management that since busi- 
ness helped put Eisenhower in maybe they should let them stew for a 
while. This is evidenced by current plans to set the new brewers grain 
price at only a few dollars over the frozen level not taking into ac- 
count their worth in relation to other products. Even if this slight 
adjustment is made, it will probably be a month before anything is done. 


RETAIL MARGIN ADJUSTMENTS STILL ARE IN A SNAG after OPS has gone ‘round and ‘round 
on this subject. They have finally come to a point where they agree 
that a straight $9 per ton retail margin does not make sense. There was 
talk of making a complete survey; but with a new administration coming 
in, those in control currently are budget conscious and feel they will 
not have the money for such a survey. There has also been some inclina- 
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tion among policy makers that they would make such a Survey but only use 
the figures if they brought the answer OPS wanted. 


NO SURVEY WOULD BE BETTER THAN A RIGGED ONE so as things now stand it appears that 
if and when adjustments are made they will only cover retail margins on 
commodities which have been given dollars and cents ceilings. 


CURRENT CHANCE FOR ENFORCEMENTS OF CEILINGS seems slim until congress decides what 
to do about the agency. However, business is continually in jeopardy so 
long as the OPS laws are on the books. However, an administration 
friendly to business can be a big asset to sound operation. 


DON'T LOOK FOR MUCH ACTION FROM OPS, therefore, until its final status is decided 
by the new administration. There will be a maintenance of the status 
and that is about all. 


THE WIND IS OUT OF LABOR'S SAILS now that Eisenhower proved to all politicians 
that it is possible to be elected without the support of organized lead- 
ers. The President-elect showed that if you can get the housewife and 
the white collar worker to vote, those coupled with the farm vote, can 
control the election. This demonstration of influence should have a 
beneficial stabilizing effect on the United States. 


USDA SAYS FERTILIZER SUPPLIES WILL BE LARGE for the 1953 farming year. They in- 
dicate that the supplies of nitrogen, phosphate and potash, three main 
ingredients will all be up from last year. Nitrogen is expected to be 
up about 11 per cent, phosphate 10 per cent, and potash 17 per cent. De- 
Spite the increases, total demand may make nitrogen on the short side, 
according to USDA. 


SEPTEMBER CHICK HATCHES SET A RECORD. Commercial hatcheries produced 77,770,000 
chicks during the month. This was one per cent larger than the same 
month a year earlier, which set a record, and was 65 per cent above the 
1946-50 average. The total hatch for the year was still down four per 
cent from a year ago. In the first nine months 1,462,217,000 chicks 
were hatched compared to 1,529,289,000 in the same period of 1951. 


SWINE QUARANTINE MEASURES ARE EXTENDED to Texas and Michigan for the first time by 
USDA to help control vesicular exanthema, Most of the infection found 
in new areas has been definitely traced to the feeding of garbage. Gar- 
bage from city areas seems to be spreading the disease. Hog raisers 
should get wise to the value of balanced rations. 


CEILING PRICE REGULATION 177 COVERING ALFALFA products has been issued by OPS ef- 
fective Nov. 1. The dollars-and-cents ceilings replace prices frozen in 
the base period. The regulation is quite involved and not entirely sat- 
isfactory. It sets fluctuating prices for dehydrated meal, taking into 
account seasonal changes in price each month, gives premiums for guaran- 
tees, sets a sun-cured price by states, and ties sun-cured prices into 
the reported USDA price for baled alfalfa hay. This latter part already 
has been challenged by industry since USDA reported hay price is not al- 
ways accurate. Jobbers are permitted $2 per ton, wholesalers $5, and 
retailers $9. 


WORLD CORN PRODUCTION IS EXPECTED TO BE THE HIGHEST on record, according to USDA. 
Early figures point to a 5,600,000,000 bushel harvest. Only the 6,000,- 
000,000 bushel crop of 1948 will top this. The United States contri- 
butes the major share to this total but Mexico, Canada, South America, 
and Africa all show good increases. 


FEED INDUSTRY POTENTIAL BUSINESS IS STILL GREAT, according to William Diamond, sec- 
retary-treasurer of the American Feed Manufacturers association. In his 
talk in a series of district meetings before members of the Central Re- 
tail Feed association the week of Nov. 10, Mr. Diamond pointed out that 
the manufactured feed industry is supplying only a small proportion of 
the feed needed by U. S.animals. The following percentage of total feed 
requirements, exclusive of pasture and roughage is being supplied in 
branded feeds: poultry two-thirds; dairy one-fourth; beef cattle one- 
seventh; and swine one-twentieth. You can judge for yourself how much 
feed can still be sold. 
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“We lost valuable selling time until...” 


““ “Why don’t you turn our problem over to the 
Dawe’s organization? I’ve seen other feed manufac- 
turers like us get ahead by teaming up with Dawe’s. 
Their service is ideal for our situation.’ 


“That was my general manager, a 25-year veteran 
of the feed business speaking. 


“Our ‘situation’ was this: As a result of the many 
new developments in nutrition, we found ourselves 
in the position of constantly having to make im- 
portant decisions on problems of formulation and 
fortification. Being sales-minded, we realized that 
this took valuable time we could devote more 
profitably to selling. 


“We decided to ‘team up’ with Dawe’s and put 
our formula and fortification problems in the hands 
of specialists. 


“Dawe’s provided us with a complete nutritional 
service, beginning with a thorough analysis of our 
feed line. New and exclusive formulas were de- 


veloped to meet our special requirements. Their 
Formula Audit Bureau assumed the continuing 
responsibility for applying the latest nutritional 
knowledge to our feeds. We have immediate access 
to the results of Dawe’s research and enjoy the 
benefits of dealing with a basic producer of feed 
fortification factors. 


“To simplify and improve our fortification, we 
are using Dawe’s Vitamelk Base. Vitamelk provides 
full fortification in one package. It assures us up-to- 
date fortification for each class of livestock and 
poultry feed, and simplifies buying, storing and 
manufacturing. 


“The direct, personal service given us by Dawe’s 
relieves us of worry and helps us operate more 
efficiently. 


“As I said, we’re sales-minded. Through our 
laboratory affiliation with Dawe’s, we’ve improved 
our feeds and now have more time to concentrate 
on our real job—selling.” 


Let Dawe’s, the nation’s leading vitamin nutritionists, prove to you the efficiency 
of modern, scientific feed building methods. For more complete details about 
Dawe’s products and professional services, please write on your letterhead. Also 
ask for your free copy of ‘Frontiers in Nutrition.” 


awes LABORATORIES, Inc. 


(Formerly Dawe’s Manufacturing Company) 
4800 S. RICHMOND STREET, DEPT. F.B. 112, CHICAGO 32, ILLINOIS 


In Western Europe, Vitamelk is distributed under the name “Vitasource” by Comptoir 
Anversois d'lmportation, “Comanima” 13 Courte rue des Claires, Antwerp, Belgium. 


| World’s Oldest and Largest Specialists in Vitamin Products for Feeds 
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Chase Multiwalls are “Built to TAKE it!” They’re the 
work horse of packaging! They are easy to handle, 
stack, and palletize . . . easy to open and to empty. 
Furthermore, ‘Chase Multiwall Bags are economical 
and sharply reproduce your brand name. Your Chase 
salesman is a thoroughly informed packaging expert. 
Check with him on Chase Multiwalls for the better j 
packaging of your product. 
Percheron Horses are famous 


throughout Europe for great 
strength and symmetry of line. 
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Since 
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B. W. Fairbanks 


Feed Nutrition Digest 
By C. W. SIEVERT and Dr. B. W. FAIRBANKS 


These abstracts and digests of timely research works are prepared exclusively 
for The Feed Bag by C. W. Sievert, prominent feed consultant, and Dr. B. W. 
Fairbanks, nationally known animal nutritionist. Comments conceming the com- 
mercial importance and significance of the work are an unusual feature. Opinions 
expressed are those of the writers and are not necessarily shared by the publishers. 


C. W. Sievert 


Title: Effect of Antibiotics on the Protein 
Requirement of Broilers. 

Authors: S. J. Slinger, J. E. Bergey, W. F. 
Pepper, E. S. Snyder, and D. Arthur (On- 
tario Agricultural College). 

Publication: Pou/try Science, Vol. 31, (Sept., 
1952) pp. 757-63. 

Digest: Some workers have reported that 
the use of antibiotics in broiler rations will 
allow the use of a lower protein level, pro- 
vided vitamin B,, and other vitamins are in- 
creased. Other results are not so definite, 
but all antibiotics do not give the same 
results. 

Two experiments are reported in this 
paper. In the first, the effect of penicillin 
on the growth of Barred Plymouth Rock 
male chicks was studied, using 76 chicks in 
each of four groups. The diets contained 
17, 20, 23, and 26 per cent protein. Both 
animal and plant proteins were used, 314 
per cent each of meat scrap, fish meal, and 
dried buttermilk being in each ration. The 
variations in protein content resulted by 
adding wheat shorts and soybean oil meal. 
Nitrophenide (Megasul) was used as a 
cocciostat. Each diet was fed with and with- 
out 10 p.p.m. penicillin G. potassium. 
Analysis of the diets for protein showed 
17.4, 20.2, 23.5, and 26.3 per cent to be 
present in the rations. The productive ener- 
gy content (Fraps) remained constant at 
&85 calories per pound. 

In the second experiment, aureomycin 
was the antibiotic, and male chicks from a 
Light Sussex-New Hampshire cross were 
the experimental animals. The antibiotic 
aureomycin was used at the level of 20 
p.p.m. Analysis of the experimental diets 
showed 17.2, 20.3, 23.5, and 26.6 per cent 
protein. 

“The effects of protein level and anti- 
biotic (penicillin or aureomycin) were high- 
ly significant. Interactions between the level 
of protein and antibiotic did not prove to 
be significant in either experiment. 

“Evidence is presented to indicate that 
antibiotics enhanced utilization of both pro- 
tein and energy compounds. This may well 
explain why the antibiotics failed to reduce 
the requirement for either protein or energy. 

“Under the conditions of these experi- 
ments the protein requirement for maxi- 
mum growth and feed efficiency to 10 weeks 
of age was in excess of 20 per cent. On the 
other hand, levels of protein which resulted 
in maximum growth and feed efficiency 
were too high for the production of broilers 
of optimum market quality. It is suggested 
that heavy-breed male broilers be fed diets 
containing in excess of 20 per cent protein 
during the growing period and that the 
level be reduced to 20 per cent or less for 
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a finishing period of a few weeks.” 
Comment: The levels of antibiotics used in 
these experiments were 10 parts per million 
for penicillin, and 20 p.p.m. for aureomycin. 
These are equivalent to 11 grams penicillin 
G. potassium and 22 grams aureomycin per 
ton of feed. 

The Vermont Yankee, who was formerly 
a pig prof, in his cantankerous way has al- 
ways been an advocate of fairly high protein 
levels for pigs. Lately, however, he isn’t so 
sure since more than one Station has re- 
ported excellent feeding results when lower 
protein levels have been used along with 
antibiotics. So the V. Y. asks why these 
new things reduce protein needs for pigs 
but not for poultry. Well, the answers aren't 
all in yet. : 

The Dumb Dutchman is not only “dumb” 
but he is also stubborn, He refuses to let 
his thinking jump around from high to low 
levels of protein. He is strongly inclined to 
levels between high and low, and for broil- 
ers he leans toward the high rather than 
the low side. Let more evidence be present- 
ed. We'll get the answers—but it takes time. 
Let us be sure we “understand all we know 
about the subject.” 

Title: The Effect of Vitamin By Intake of 
Hens Upon Carry-Over in Chicks. 
Authors: A. C. Weise, C. F. Petersen, R. V. 
Dahlstrom, and C E. Lampman (University 
of Idaho). 
Publication: Poultry Science, Vol. 31 (Sept., 
1952) pp. 851-54, 
Digest: In these experiments, White Leg- 
horn hens were used. Similar work at Mary- 
land. was done with New Hampshires. 

In-the work here described, vitamin B.». 
was both injected into the hen or chick, or 
fed in the feed. We quote from the sum- 
mary, which tells the results quite well. 

“An inadequate transfer of By» from 
hens to chicks resulted in poor chick growth 
and high mortality when the chick ration 
was also deficient in this vitamin. 

“High hatchability was not an indication 
of maximum carry-over of vitamin By» to 
the chick. 

“Four micrograms vitamin By per hen 
per week by injection, equivalent to about 
6 micrograms per kilogram of feed, were 
required by hens to permit adequate trans- 
fer to chicks to assure good growth to 4 
weeks of age when fed a vitamin By defi- 
cient diet. 

“Three per cent herring fish meal in an 
all‘mash breeder ration permitted a carry- 
over of vitamin By» sufficient to permit good 
chick growth to 4 weeks of age.” 
Comment: We quote these results because 
they check very well with those reported by 


Maryland workers. In other words, the re- 
quirements are pretty much the same wheth- 
er Leghorns or New Hampshires are used. 
The answer, six micrograms per kilogram, 
is equivalent to 2.75 micrograms per pound, 
which is equivalent to 5.5 milligrams per 
ton. 

So we should make sure that our breeder 
rations contain 5.5 mg. of vitamin By per 
ton of all-mash ration—or 11 mg. per ton 
of mash for mash and grain feeding. 

* 


Title: Vitamin By Requirement of New 
Hampshires. II. Influence of Maternal Ra- 
tion on Requirement of Progeny. 

Authors: J. L. Milligan, G. H. Arscott, and 
G. F. Combs (University of Maryland). 
Publication: Poultry Science, Vol. 31 (Sept., 
1952) pp. 830-37, 

Digest: Previous work by various investiga- 
tors has shown that vitamin By is required 
for rapid chick growth but that the level 
needed, varies a great deal with different 
experimental conditions. Chicks from dams 
fed an all vegetable diet required 27 micro- 
grams of vitamin By per kilogram of feed. 

On the other hand, chicks from dams 
maintained a built-up litter and fed a stand- 
ard ration containing animal protein needed 
only 1.5 to 2 micrograms of vitamin B,, 
per kilogram of feed. Additional work has 
shown that the vitamin By» requirements of 
chicks is correlated with their vitamin By 
reserves at the time of hatching, chicks from 
vitamin B,-depleted dams needing 5 micro- 
grams of vitamin By per kilogram of ration 
while normal chicks required no more than 
1.25 micrograms per kilogram. Apparently 
then, the quantative requirement of the 
chick for this vitamin has not been clearly 
established. The work reported in this paper 
is undertaken in an effort to determine the 
chick’s reauirement as influenced by the 
maternal dietary level of the vitamin. New 
Hampshire hens and chicks were the ex- 
perimental animals. 

Initial chick weights were not affected 
by the vitamin B.,. content of the maternal 
ration. Vitamin By» was required in the 
chick ration or the maternal ration for good 
viability to 4 weeks of ave. It is also needed 
for good feathering. When 4 micrograms 
of vitamin By, were added per kilogram of 
maternal ration for good viability to 4 
weeks and good feathering of the chicks. 

When no vitamin B,, was added to the 
vitamin By-deficient maternal ration 9 mi- 
crograms of vitamin B, per kilogram of 
chick ration were needed to prevent excess 
mortalitv. while 3 micrograms were enough 
for satisfactory feathering . 

Chicks from dams fed 0, 4, 8, and 16 
micrograms of supplemental vitamin Bw per 


kilogram of feed grew satisfactorily when 
fed 27, 12, 3, and 0 micrograms of added 
vitamin By, respectively, per kilogram of 
chick ration. A level of 4.4 to 6 micro- 
grams per kilogram or 2.0 to 2.7 micro- 
grams per pound is considered satisfactory 
for practical starting rations based on the 
results of this study. 

These results also indicate that vitamin 
B, furnished through the maternal ration 
to the progeny is more efficiently utilized 
than that supplied directly by the chick ra- 
tion. The findings also indicate that crude 
concentrates added to the maternal ration 
differ with respect to the availability of 
vitamin By» for transmission by the hen to 
the egg. 

Comment: This work boils down to clinch 
the idea that breeding mashes ought to 
contain enough vitamin B, so that the car- 


“ld 


\| 


Weller Pat. No. 1,944,932 


Include Elevator Legs, Heads, Boots, 


Bins, Hoppers, Car-Loading Spouts 
and all other Sheet Metal work to 
specification 


Bring Your 
SCREW CONVEYOR 


Problems To Us 


We can make prompt deliveries from 
stock. 

The Biwelco Seal on any metal 
product is a guarantee of satisfac- 
tory service, of dependable quality. 
Estimates and advice of trained engi- 
neers free upon request... not the 
slightest obligation on your part. 


ryover to the chicks is fully enough for 
not only good feathering but also for good 
growth. The level of 2.0 to 2.7 micrograms 
per pound may be translated into 4.0 to 5.4 
milligrams per ton. 

There is also some indication that a nat- 
ural source of vitamin Bi. is more potent 
than a commercial source. 

The Vermont Yankee thinks we ought 
to take a good look at that, and the Dum 
Dutchman is just dumb enough to remem- 
ber that the commercial vitamin By» product 
used in these experiments is one which now 
contains 3 mg. of that vitamin per pound, 
but a year or more ago carried a 12 mg. 
guarantee based on a method of assay that 
is no longer used and which evidently gave 
high results as compared with more up-to- 
date procedures. Maybe the authors thought 
they were adding less vitamin By» than they 
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Yellowstone park, erupts and 
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were, thereby thinking that a natural source 
(from crab meal in this instance) was more 
beneficial. 

Let us not short change the vitamin B. 
in breeder mashes. Put in enough and we 
will have more uniform results with our- 
chicks and broilers. Both the poultry and 
feed people will be happier. 

* & 


Title: Balancing the Nutritional Deficiencies 
of Roughages for Beef Steers. 

Authors: W. M. Beeson and T. W. Perry 
(Purdue University). 

Publication: Journal of Animal Science, 
Vol. 11 (August, 1952) pp. 501-15. 
Digest: “One method of improved efficien- 
cy in beef production is through improved 
efficiency of converting high cellulose feeds 
such as corn cobs, soybean straw, oat straw, 
corn stalks, cottonseed hulls, corn silage 
and grass silage into a highly efficient 
growing ration. 

“A large amount of these roughages are 
wasted annually—for example, over 20 mil- 
lion tons of corn cobs are produced annual- 
ly and by far the larger part is burned or 
thrown away to rot.” 

The new concept in the feeding of cattle 
is based on evidence showing that such 
roughages can be properly fed, provided 
they are supplemented so as to furnish ade- 
quate nutrients for the billions of micro- 
organisms in the rumen or paunch of cattle. 
When so supplemented they can be broken 
down successfully, and become usable feeds 
of value. 

This article reports on five feeding ex- 
periments involving a number of supple- 
ments, including Purdue cattle supplement 
A. We quote the entire summary since it 
gives most of the pertinent information: 

“Five experiments are reported in which 
ground corn cobs, oat straw, soybean straw, 
corn silage or grass silage were fed as the 
sole source of roughage to calves or year- 
ling steers. Each steer received, in addition 
to the roughage being tested, a daily feed 
of 2.25 pound soybean meal, 1 pound mo- 
lasses feed, minerals, and a vitamin A and 
D concentrate (Purdue cattle supplement 
A). 

“When the individual roughages were fed 
with Purdue cattle supplement A, the fol- 
lowing average daily gains were recorded: 
ground corn cobs, 1.28 to 1.56 pound; oat 
straw, 0.78 pound; soybean straw 0.78 
pound; corn silage, 2.06 to 2.21 pound: 
grass silage, 2.01 pound. 


“Some modifications of the original Pur- 
due cattle supplement A were made for 
steers being fed corn cobs. When urea was 
used to replace from one-third to two-thirds 
of the protein equivalent supplied by soy- 
bean oil meal and this supplement was fed 
with ground corn cobs, no significant dif- 
ference in growth rate was obtained when 
the gains of such fed animals was compared 
with those of steers receiving all their pro- 
tein from soybean oil meal. 

“The addition of vitamin By or fish meal 
gave some apparent growth stimulation, al- 
though the difference was not significant. 

“Although the addition of live cell yeast 
gave an apparent growth stimulation, the 
addition of neither live cell yeast nor brew- 
ers’ yeast resulted in a significantly increased 
growth rate. 

(Concluded on page 70) 
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The News Cattle Feeding 
low-cost gains 
economical roughages fed 
with supplements containing 


Now there are NEW REASONS for using 


this nitrogen source of protein 


Nw efficiency in meat and milk 
production is now showing up 
wherever feeders are balancing their 
roughages with supplements con- 
taining Du Pont “‘Two-Sixty-Two” 
feed compound. 


Here’s why properly formulated 
supplements containing ‘“‘Two- 
Sixty-Two” work so well and offer 
so much to feed manufacturers: 


1. ““Two-Sixty-Two” contains urea 
nitrogen. which helps stimulate ru- 
men action for faster, more com- 
plete digestion of the cellulose in all 
roughages. As a result, the feeds you 
make using ““T wo-Sixty-Two” help 
to improve the feeding value of corn 

cobs, stover and other coarse rough- 
age as well as of silage, hay, range 


REG. PAT.OFF 


080% Anniversary 


Better Things for Better Living 
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grass and pasture. 


2. ‘“Two-Sixty-Two” may supply a 
third of the protein and greatly re- 
duces the requirement for oilseed 
meals in ruminant feeds—spares 
them for other uses. Each pound 
of ‘“Two-Sixty-Two” provides 2.62 
Ibs. of protein equivalent in your 
formulas, and saves 6 pounds of 44% 
soybean meal that’s so valuable for 
your poultry and hog feeds. 


3. You get far greater flexibility in 
formulating ries You can make up 
the difference in poundage between 
‘““Two-Sixty-Two” and the natural 
protein meals it replaces with a wide 
variety of feedstuffs to supply energy, 
vitamins and minerals to supply bal- 
anced rumen nutrition. 


® 


PONS 


Demand for ““Two-Sixty-Two’’currently exceeds 
its supply. But present users as well as those who 
plan to use it in the future will find many prac- 
tical suggestions to help improve the efficiency of 
their ruminant feeds in a newly revised pam- 
phlet,"'Factsfor Feed Manufacturers.” Toobtain 
a copy, write Du Pont at either of the addresses 
below. 


E. I. du Pont de Nemours & Co. (lnc.) 
Polychemicals Department 
Wilmington, Delaware 
or7 So. Dearborn St., Chicago, Ill. 
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Will these chicks thrive? Tests show that penicillin is the best antibiotic 
to help baby chicks live and grow. And new Pfizer Diamine Peni- 
cillin is stabilized—holds its antibiotic power longer than ordinary 
penicillin for chicks. 


What's the best antibiotic for pigs ? Tabulation of world-wide tests just 
published shows that Terramycin gives 16.5% ter increase in 
growth than the second best antibiotic for hogs. which antibiotic 
will your customers want? 


TERRAMYCIN 


BEST ANTIBIOTIC FOR HOGS 
Discovered by Pfizer and recog- 


_ nized asthe most effective growt 


stimulant for hogs. Extremely 
stable, guaranteed antibiotic 
levels. Supplied with or without 
Vitamin Bis. 


DIAMINE PENICILLIN 


BEST ANTIBIOTIC FOR POULTRY 


An entirely new form of Penicil- 
lin developed by Pfizer for the 
feed industry. Has excellent sta- 
bility in feeds, even through pel- 
leting. Supplied alone or in com- 
bination with Vitamin 


PFIZER’S NEW 
VITAMIN A 


Produced by a patented process 
to give greatly improved stabil- 
ity in feeds of normal moisture 
content—even in mineral mix- 
tures which are so destructive to 
Vitamin A from other sources. 
Dry, oil-free, easy to mix. 


See the Pfizer man, 
or write or wire the 
nearest Pfizer branch 


for latest quotations 


Here are Pfizer’s Nationally Advertised 
“Growth Factor” ingredients 


PFIZER’S VITAMIN 


Buy only what you need. Vita- 
min B;,: is supplied alone or in 
combinations with Terramycin 
and Diamine Penicillin. This 
means flexibility in formulation 
and real economy. In a con- 
venient form for mixing. Guar- 
anteed potency. 


PFIZER’S RIBOFLAVIN 


A uniform, easy-mixing, free- 
flowing form of Riboflavin devel- 
oped by Pfizer research. Stable 
in feed mixing. Produced by a 
new natural fermentation proc- 
ess for the feed industry. 


OTHER PFIZER PRODUCTS 
FOR FEED MILLERS 


Thiamine Hydrochloride 
Calcium Pantothenate 
Niacin 
Pyridoxine Hydrochloride 
Potassium Iodide 


CHAS. PFIZER & CO., INC. 
630 Flushing Avenue 425 N. Michigan Ave. 
Brooklyn 6, New York Chicago 11, Illinois 


605 Third Street 
San Francisco 7, Calif. 


HEADQUARTERS FOR ANTIBIOTICS AND VITAMINS 
FOR ANIMAL HEALTH AND NUTRITION 
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Feed Retailing ‘Round the World-XVII 


Marshall Plan Aid Austrian 


® Maishofen, not far from Salzburg, 
has one of the most prosperous and 
progressive feed stores in all Austria. 
No wonder, because Marshall Plan 
funds have been used to keep prices 
for artificial fertilizer down. This is 
vital to the farmer toiling poor moun- 
tain soil and his ability to buy import- 
ed fertilizer makes all the difference in 
his standard of living, modest enough 
at all times. 

Take, for instance, retailer Bruno 
Hilzensauer, who is the head of the 
“Landwirtschaftliches Lagerhouse.” 
Fourteen years ago, he started with a 
small provincial warehouse. His turn- 
over was then and is now governed 
by the buying power of the various 
small farmers in the district. Due to the 
lack of modern methods in agriculture, 
local farmers were more restricted in 
their production of crops. 


When the writer arrived at Herr 
Hilzensauer’s place, it was humming 
with activity. He proudly showed his 
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By ERIKA KLOPFER 
Maishofen, Austria 


new warehouse, which is just being 
erected, in order to accommodate the 
large amount of feed and fertilizer 
which he needs nowadays to satisfy 
his customers. The new warehouse will 
be 90 feet long and 35 feet wide, built 
completely of stone. 

The building is quite close to the 
railroad station and a loading platform 
will be provided. The feed man would 
never have been able to erect this new 
building without the long term loan, 
granted under “counterpart funds.” 
The so-called counterpart funds are 
being provided by the government of 
the individual states of the 16 member 


SMILING Retailer Hilzen- 
sauer, right, shows off his 
nearly completed feed and 
fertilizer warehouse to the 
mayor of Maishofen, his home 
community. The structure 
measures 90 by 35 feet. 


BRUNO HILZENSAUER 


countries benefitting by Marshall Plan 
aid, in payment of the dollar grants 
given by the Marshall Plan. These 
funds are technically at the disposal of 
the ECA (European Recovery Pro- 
gram), now called MSA (Mutual Se- 
curity Administration). Only five per 
cent of the funds are being actually 
used by the American government for 
local expenses. Ninety-five per cent 
being returned to the government of 
the country for use under American 
supervision—for projects which do not 
create inflation. These include the 
building of railroads and bridges, pow- 
er works, and, in the case of ‘Austria 
particularly, the increase of tourist 
traffic and increased food production. 


Herr Hilzensauer does not carry 
special brands of feed and does little 
grinding in his place. There is just one 
corn cracker on his premises. The 
most important items in his ware- 
house are corn, poultry grit, salt, mixed 
feed, insecticides, apart from fertilizer. 
There is a distributors’ trade associa- 
tion in Vienna, which buys that im- 
ported item in bulk and distributes it 
among retailers. Three trucks, two 
Steyr and one Ope, are being used 
for deliveries. Routes are worked out 
according to need and deliveries are 
made within a radius of about 35 


(Concluded on page 69) 
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Borden Sponsors Nutrition 
Conference at Des Moines 


About 150 feed manufacturers attended 
a nutrition seminar at Hotel Savery, Des 
Moines, on Oct. 22, the sponsoring firm, 
the Borden Co. of New York City, has 
announced. Program details were in charge 
of the soy and feed supplements department 
of the firm. 

Featured speakers were Dr. Richard J. 
Block, director of Borden’s biochemical 
laboratories, and Dr. Albert C. Groschke, 
technical director of the department. They 
discussed the sulfur-nitrogen ratio in ru- 
minant feeding and developments in basic 
nutrition and feed formulation research 


respectively. A discussion of the new 
Borden process for stretching high protein 
feed supplies with organic sulfur also cre- 
ated great interest. 

Major addresses were followed by a panel 
discussion. Participating were Drs. Block 
and Groschke, Lynn D. Christian, Fred E. 
Pfaff, and H. Leigh Woehling. The last 
three are members of the Borden nutrition 
staff at Elgin, Ill. Questions of manufac- 
turers on livestock and poultry nutrition 
were answered at session. 

@ OSCEOLA FLOUR & FEED, Osceola, 
Mo., has purchased Harold Eldridge’s feed 
business. Owners are Dee Moore and R. J. 
Coleman. 


HERD 
TONIK 
for 
RUNDOWN 

COWS 
Herd - Tonik 


ontains vital 
“trace” elements found lacking 
in most soil and food... helps 
to pep-up cows and maintain 
normal milk flow. A fast sell- 
ing dealer profit item that really 
does the iob. 


UDDERS 


Here’s another of 
Dr. David Rob- 
erts’ time-tested remedies that’s 
a real profit maker for dealers. 
Udder Balm is especially com- 
pounded to give a maximum of 
relief from the miseries of caked 


udder. 
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GREATER PROFITS FOR YOU 


STOCK THESE Dr. DAVID ROBERTS 
PRODUCTS ON YOUR SHELVES 


Streptomycin/Penicillin Ointment BLOAT DOSE; HOG-TONE; 
FOOT ROT TREATMENT; RATU-BAIT w WARFARIN. DIOLICE 
for LICE Control. 


Dr. DAVID ROBERTS VETERINARY CO. 


Department 


WAUKESHA e WISCONSIN 


LAXOTONE 
for SICK 
COWS 


Laxotone is well 


known through- 
out America’s Dairyland. Many 
dairy farmers give Laxotone at 
the first sign of Mastitis. Lax- 
otone given dry on the tongue 


helps to relieve constipation. 


PENICILLIN 
for 
MASTITIS 


Packaged in the 
new, easy to use 
Injecta-Tube. Needs 

no massaging. Pur- 

chased widely by 
farmers who recognize its value 
in the treatment and control of 
Mastitis due to Streptococcus 
agalactiae. 


FBR-50 


Joins La Budde 


ARTHUR C. SMITH 


Arthur C. Smith has joined the staff of 
La Budde Feed & Grain Co., Milwaukee, 
the firm has announced. For the past two 
years, he served as administrative assistant 
to Edward M. O'Connor, general manager 
of Borden’s Soy Processing Co., Chicago. 
He headquartered at Borden's Waterloo, 
Iowa, soy plant. 

Earlier, Mr. Smith was associated with 
Archer-Daniels-Midland Co., Minneapolis, 
serving at ADM’s Milwaukee soy processing 
plant from 1929 to 1939. In the latter 
year, ADM discontinued Milwaukee opera- 
tions and Mr. Smith shifted to Minneapolis. 

Following 31/, years of World War II 
air force service, he returned to Archer 
and served with the company until he 
joined Borden in 1950. 


Gustavus Shafer of Pratt 
Dies in Philadelphia 


Gustavus A. Shafer, 83, a director and 
former vice president of Pratt Food Co., 
Philadelphia, died at his home on Oct. 6. 
He had been in poor health for the past 
year and had resigned as an officer of the 
company in June. 

Mr. Shafer joined Pratt as a clerk in 
1893. In 1919, he became treasurer and 
a director of the company and was elected 
a vice president in 1939. He was widely 
known in feed trade circles in the East 
and was active in the American Feed Manu- 
facturers association. 

PENNSALT PROMOTION 

Appointment of O. Harry Blanton as 
southeastern district sales manager for the 
agricultural chemicals department of Penn- 
sylvania Salt Mfg. Co., Philadelphia, has 
been announced by Department Manager 
Arthur F. Bixby. Mr. Blanton will make 


his headquarters at Montgomery, Ala. 
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: Leading feed manufacturers are your best proof of the superiority of 


NOPCO Micratized Vitamins A & D. Many of them rely exclusively 
on ‘“Micratized” for their toughest feeds, where stability is a costly 
problem. Many more are choosing “Micratized” for all their feeds be- 
cause Micratized Vitamins A & D are not only stable, but are completely 
available nutritionally. All of NOPCO’s vast resources have gone into 
making ‘“‘Micratized” the standard of comparison for stable vitamins: 


STABILITY Test after test — by NOPCO, 


by feed manufacturers — prove Micra- 
tized A & D vitamins completely stable. 
Whatever your stability problem — 
pelleting, shelf life, ‘difficult’ feed 
ingredients — depend on “‘Micratized” 
to retain potency where others fail. 


DIGESTIBILITY Nopco’s exclusive pro- 


cess utilizes edible microcrystalline wax, 
assuring complete vitamin digestibility. 
Ask to see results of actual feeding tests 
for unbiased proof. 


LOWER TRUE COST “Micratized” vita- 


mins save the cost of overfortifying 
feeds. You need no excess amounts! 
NOPCO stable vitamins stay intact in 
feeds until fed. Compare cost-in-use 
savings of “‘Micratized” vitamins with 
vitamin A oil and ordinary dry forms. 


A COMPLETE LINE For all types of 4. 


footed animal and poultry feeding, 
there’s a Mucratized product, proved, 
accepted, in potencies to exactly fit 
your needs. 


Write today for FREE copy of the NOPCO Vitamin Guide, 
which gives exact potencies of NOPCO Micratized vitamin products. 


EXCLUSIVE PRODUCERS OF MICRATIZED* 
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CHEMICAL COMPANY 


Harrison 2, N. J. 


Richmond, California 


RELY 


on these Quality 
Products 
for your feeds 


NOPCO 
A & D VITAMINS 


A complete line of 
Micratized* dry Vita- 
min A & D products, 
conventional dry vita- 
min A & D products, 
vitamin A & D oils. 


NOPCO 
B VITAMINS 
Riboflavin, calcium 
pantothenate, niacin, 
choline chloride (liq- 
vid & dry), vitamin 
By 2 feed supplement. 


NOPCAINE 
Antibiotic feed supple- 
ment (Procaine peni- 
cillin). 

NOPCOSOL 
Complete vitamin-anti- 
biotic - trace mineral 
feed supplement. 


RESEARCH 


very finest stable vitamins A & D- 


©1952 NOPCO Chemical Company 
*T.M. NOPCO Chemical Company 


VITAMIN PRODUCTS 


. 
| tested — proved — GUARANTEED! | ‘ 
| 


FREE MERCHANDISING 
PROFITS KIT 


Containing tested promotion and advertising 
aids feed dealers can use locally to obtain 
the fullest benefit of the national advertising 
program for COTTON BAGS! Order your 
copy today. 


TEXTILE BAG MANUFACTURERS ASSOCIATION evanston, 
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ILLINOIS 
COTTON BAGS 


for valuable 


SEWING MATERIAL 


THE PEOPLE’S CHOICE! 


Thousands of requests received each day for 
Pattern Service, the Cotton Bag sewing 
booklet, attest the booming popularity of 
Cotton Bags—the overwhelming 

favorite of farm women all over America! 


Your product, packed in Cotton Bags, has the 


sales advantage of tremendous consumer 
preference (91% of farm people say they prefer 
to pay the few extra cents for Cotton Bags). 


You also receive the full benefits of 
the extensive, colorful advertising campaign 
now appearing in leading national, 

regional, and state farm publications. 


Jump on “The Cotton Bag Bandwagon” 
NOW! It’s a winner! 
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Profit Leaks Plugged 


Details Important, Empire Dealer Finds 


@ 4 fresh approach to business prob- 
lems has boosted gross feed income 20 
per cent during the six months that 
young Jack O'Connell has operated 
the Farmers’ Feed Store in Dunkirk, 
N. Y., a busy community of about 
19,000 on the shores of Lake Erie, 
some 40 miles southwest of Buffalo. 
His program could not be called sen- 
sational, but, as he himself stated, it 
consists of plugging up a large number 
of profit leaks. 

Though young in years, 25-year-old 
Mr. O'Connell was employed for sev- 
eral years in a Buffalo feed mill and 
when he purchased the Dunkirk busi- 
ness, he was familiar with feed needs 
and had definite ideas about the run- 
ning of a retail business. 

His success, he stated can be laid to 
two basic factors. They are: 

1. He carries well known brands of 
feeds, plus such profitable sideline 
items as fertilizer, seeds, and other 
farm needs. 

2. He has put into operation an 
everyday “rush” delivery service and 
employed several part-time salesmen 
to cover his territory . 

“Our sidelines are selected with 
care,’ Mr. commented. “A 
slow moving item merely takes up 
space and ultimately drains away 
profit.” 

A survey of the dealer’s shelves 
shows that he considers these items 
sure profit builders: all types of poul- 
try equipment, insecticides, flour, egg 
boxes, plywood, paints in all colors, 
screens, seeds, roofing material, flour, 
flashlights, wall tile, and carpenter 
tools. All items are arranged neatly 
and compactly to save space. 

“Our main source of revenue is the 
sale of feeds,” the Dunkirk business- 
man continued, “but at the same time, 
we give sidelines a high priority. I 
believe that, generally speaking, re- 
tail feed dealers who don’t carry some 
farm and home supplies are losing an 
opportunity to increase their income. 
Today's customers are very partial to 
‘one stop’ shopping service.” 

Best sellers at the store are Park & 
Pollard feeds, Armour fertilizer, and 
Ideal dog food. 
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YOUNG IN YEARS, 25-year- 
old Jack O'Connell of Dun- 
kirk, N. Y., inset above, nev- 
ertheless has a fund of past 
experience to draw on in 
cutting down the small daily 
costs which add heavily to 
annual overhead. In the large 
picture, one of the Farmers’ 
Feed Store trucks is shown in 
front of the firm's store and 
warehouse. 


A local delivery service is conducted 
daily with speed and efficiency. Any 
amount of feed and any sideline item 
will be rushed to the customer on 
phone order. Mr. O'Connell has found 
that customers appreciate this conven- 
ience and in his contacts with them 
he emphasizes that their feed store is 
as near to them as their telephone. 

On out-of-town deliveries, the firm’s 
three trucks deliver feed orders over 
specially chartered rural routes. 

“Established regular routes,” the 
dealer stated, “help us to economize 
by eliminating the wear and tear on 
our delivery equipment. Since we know 
the mileage, tonnage, and miscella- 
neous factors in force during each 
regular trip, we can calculate costs in 
advance which in turn keeps us aware 
of the cost factor in all operations. 

“We find this advantage too: since 
our schedules are set, we know the 
whereabouts of our trucks all the time 


and we are able to contact the drivers 
when a switch in deliveries is called 
for. The customer is assured that he 
can expect delivery at approximately 
the same time on the same day of each 
week.” 


Farmers’ Feed Store employs two 


part-time salesmen, who take orders 
and also double as trouble shooters for 
the firm. They were hired in order to 
free the manager for supervisory work. 
Mr. O'Connell found that he could 
not spend as much time on the road as 
he would like. The part-time salesmen 
represent him in this important ac- 
tivity. 

“With our salesmen constantly on 
the job to advise customers on their 
feeding troubles,” the dealer com- 
mented, “we have acquired a reputa- 
tion for sincerity and good will in our 
dealings with customers. Our repre- 
sentatives are specially instructed to 
recommend proper feeds, special mixes, 
and disease remedies. An aggressive 
approach in those matters is always 
appreciated, never resented.” 

The firm is always on the lookout 
for new customers and they are con’ 
tacted through advertisements appear- 
ing in a local weekly paper which is 
distributed to most of the farmers in 
the vicinity. 

Mr. O'Connell remarked that it was 
surprising to note the number of farm- 
ers who read advertisements thorough- 
ly, watching for special sales. As a 
group, he asserted, they are the paper’s 
most faithful readers of purchased 
space since they haven't much free 
time to shop around. 


A year-round reminder to custom- 
ers and potential customers alike is 
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the half page advertisement which the firm 
runs in the local telephone directory. At the 
top of the ad appears the legnd: “FARM- 
ERS’ FEED STORE—Flour—Seeds—Hay 
—Fertilizer.” In the center, in heavy bold 
type, is the key material, the firm’s phone 
number. Below that are listed some of the 
sidelines and a brief mention of the com- 
pany’s free delivery service. 

“By placing the telephone number in the 
most prominent position and printing it 
in large type,” Mr. O'Connell stated, “we 
help prospective buyers to remember us. 
Many dealers have a tendency to place 
small emphasis on their phone number and 
it is often found in small letters at the bot- 
tom line. 

“The customer knows what a retailer is 
expected to carry and his primary interest 


in looking through a phone book is to find 
the number. Our telephone ad pays for it- 
self many times over in the large volume 
of calls which flow into the office.” 

The firm acts as middleman in procuring 
poultry for customers. It has a contract with 
a poultry company in Ohio. Chickens, 
ducks, and turkeys can be delivered within 
one or two days of ordering. 

Feed is sold on a 30-day cash basis and 
no exceptions are made. The terms are more 
liberal on fertilizer. Large-scale producers 
of tomatoes and grapes in the area generally 
settle their bills seasonally when their pro- 
duce is sold. 

One large and profitable feed account 
is that of the county fair committee. De- 
liveries of feed before and during fair week 
are brisk and there is considerable extra 


@ Get the most shelling for the least money! Save 
space in your mill— Save installation — Save 
power — Save maintenance — Handle more 
customers quicker — and get more customers by 
installing a TRIUMPH Zip Cob Blowing Corn 
Sheller. Just one machine does the complete job. 
Proven best in thousands of feed mills and 
country elevators. Don’t be satisfied with less. e 
Invest wisely in a complete and up to date corn 
shelling and cleaning installation. Buy Triumph. 


Two Sizes. Write for catalog today. 


TRIUMPH DIVISION 
THE C. O. BARTLETT & SNOW CO. 


6130 HARVARD AVENUE °& 


puy JUST ONE macuine 


TO DO THE worK OF FOUR 


CLEVELAND 5, OHIO 


—— REMEMBER 


IMPORTANT 
ADVANTAGES 


®Handles Corn Full of Husks 
® Shells High Moisture Corn 


Corn from Cobs 
and Husks 


® Air Cleans Shelled Corn 


® Conveys Cobs, Husks and Dirt 
Away from Shelling Pit 


© Simplifies Cob Disposal 
® All Moving Parts on One Shaft 


®Depend on Triumph—the De- 
pendable Name in Mills and 
Elevators since 1884. 


profit in handling straw and hay for the 
event. 

“Dealers who are sincere in their desire 
to increase sales will do well to solicit the 
operators of such groups,” the dealer com- 
mented. “Such gatherings as animal shows, 
county and local fairs offer an opportunity 
for substantial sales. Once an initial con- 
tract is signed, the dealer is usually retained 
as contractor thereafter.” 

To accommodate the large stocks of hay, 
straw, peat moss, and shavings carried, the 
firm operates two small storage warehouses. 

The home of the Farmers’ Feed Store is ~ 
a two-story structure about 75 by 100 feet 
in size, located next to an Erie railroad 
siding. Most feed is shipped in by rail. 

Inside the building, a logical stocking 
arrangement is followed. Feed supplies are 
located to the left of the firm office on 
neatly piled lifts. It is so situated that there 
is plenty of space in the aisles and there 
is ample room to transport the bags to the 
front loading door. There it is placed on 
vehicles for shipment. 

Mr. O'Connell, in the short time that he 
has been in kusiness, has formed some 
conclusions about the nature of the trade 
which he thinks will be echoed by other 
dealers. 

“After a lot of study,” he stated, “I 
came to the conclusion, which I still hold, 
that our industry is fortunate in being one 
of the most stable in the national economy. 
A retail feed business reflects this stability. 

“Our customers who are mostly farmers 
seldom go out of operation and will al- 
ways need feeds and sidelines. I can honest- 
ly say that I have found it to be one of 
the most satisfying lines of work that a man 
can enter.” 

The youthful, aggressive Empire state 
dealer has confidence in the continued good 
future of the feed retailing business. He 
believes that many owners can increase their 
volume of feed sold by a sincere effort to 
go after new business while at the same 
time doing as much as possible in provid- 
ing extra service for the customer. This, 
plus good housekeeping methods in plug- 
ging profit leaks, are practically an as- 
surance of success, he said. 


Drought Stricken Farmers 
Get Hay From the North 


Farmers in seven southern states placed 
orders for a total of 112,447 tons of hay 
under the emergency drought supply pro- 
gram through Sept. 12, USDA has stated. 
Heat and dryness have ruined forage crops 
in many parts of the South. 


The orders were placed in Illinois, Iowa, 
Michigan, and Wisconsin. So far, about 
50,000 tons have been shipped to fill the 
orders. Iowa received the biggest order, 
47,642 tons, with Wisconsin, Illinois, and 
Michigan following in that order. 

The assistance program, carried out in 
accordance with the President’s designation 
of Alabama, Arkansas, Georgia, Kentucky, 
Mississippi, Tennessee, and parts of Texas 
as disaster areas, is designed to help live- 
stock producers avoid loss of their animals. 
Future volume of shipments will depend on 
orders received from the South. 
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What can this appealing little fellow tell about the 
nutrition in your feeds? 


Plenty. 


For many years doctors had visions of a formula 
for infant feeding that would be as close to human 
milk as nutritional science could provide, but they 
couldn’t prescribe it. 


Borden scientists took up the challenge. After 
years of research and many trials and clinical tests, 
the goal was reached which resulted in the nation- 
ally known BREMIL . . . a simulated breast milk 
for infants that is famous today among doctors and 
dieticians everywhere, 


It was Borden's BASIC RESEARCH that 


provided so effective a baby food for our little ones, 
and it was Borden scientists that have also provided 
so many “firsts” in the field of poultry and animal 
nutrition. 


Borden blends the finest natural sources 


of both the known and the yet unidentified - 


nutrients, then standardizes the potencies 
to meet specific requirements. 


Borden Feed Supplements are developed by the 
same careful and constant BASIC RESEARCH pro- 
cedures that made news in human nutrition. 

When you use Borden Feed Supplements you get 
the benefit of this kind of pioneering research plus 
the economy of volume production, Learn how easily 
you can have this assurance, 

Write for a complete Vitamin Feed Supplement 
program tailored to your particular needs. 


The Borden Company 
FEED SUPPLEMENTS DEPARTMENT 


350 MADISON AVENUE e NEW YORK 17, N. Y. 


Borden 1s BASIC IN FOOD AND FEED ascedecn: 
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“We grind 1800 tons of alfalfa with one set of 


HARD FACED HAMMERS” 


says Jerry Strootman, 
Manager, Rural Dehydrators, 
Bird Island, Minnesota 


“WE RUN 24 HOURS A DAY, 


6 days a week, and steady production 
is mighty important to us,” says Mr. 
Strootman. 

“With our old hammers, we had to 
stop and turn corners every three days. 
With Pacal Hard Faced Hammers, it’s 
only once a month. . . the best hammers 
we have ever used!” 


Pacal Hard Faced Hammers and Hammer Clusters* will outperform 
all others in your hammermill. Let us quote you—send your mill 
specifications to Dept. HY-112. 


* U.S. Patent No. 2607538 


PAPER, CALMENSON & CO. 


sone ROAD B AND WALNUT ST., ADJOINING HIGHWAY 36 
ST. PAUL 8, MINNESOTA, PHONE NE. 9456 
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Partners Stock Varied Inventory 


Missourians Find Patrons Like One-Stop Store 


@ Good location, accessible, roomy 
drive-in facilities, and a well-planned 
loading setup, have been the basic 
ingredients in the success story of All- 
dredge-Madget Feed and Supply Co., 
St. Joseph, Mo. It is owned jointly by 
Ernest Alldredge and Robert Madget. 
To their formula, they have added a 
hard-hitting advertising program 
through newspaper and direct mail 
channels to keep the life blood of 
business flowing. 

Robert Madget and Ernest All- 
dredge, co-owners, opened the business 
two years ago with the idea of even- 
tually developing a one-stop shopping 
inventory for farmers. Though still 
short of their goal, the inventory cov- 
ers a varied stock of fertilizer, feed, 
seed, and related lines. 


That the two young businessmen 
have made notable strides is evidenced 
by the fact that stocks of feed, seed, 
and fertilizer have reached the point 
where the firm can fill practically any 
size order. This policy of maintaining 
a large inventory in major lines is a 
big factor behind the owners’ ability 
to double seed volume, and roll up a 
33% per cent increase in feed sales, 
since the business was started. 

“We like to have feed buyers stroll 
back in the warehouse,” asserted Bob 
Madget, “and see for themselves that 
we can take care of their needs, even 
if the orders are in truck and carload 
amounts. 

“Our three main departments,” the 
dealer said, “are seed, fertilizer, and 
feed. All play complementary roles. 
There is a natural tie-in with all three, 
and in eight cases out of 10 if you can 
start the ball rolling by selling one of 
these items to a man, you can tie-in 
orders for the others. 

“A No. 1 objective, after a custom- 
er has completed a purchase, is to in- 
quire if he has other needs. This policy 
pays off in sales results.” 

Formerly in the war surplus busi- 
ness after a stretch in the army during 
World War II, Bob and his partner, 
Ernest Alldredge, one-time manager of 
a Henry Field retail seed store, work 
with a lot of team efficiency. They 
carefully hand picked the location of 
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ALTHOUGH STILL SHORT 
of their goal of operating a 
one-stop farm store, partners 
Robert Madget and Ernest 
Alldredge, St. Joseph, Mo., 
are constantly adding new 
items to the stock. Mr. Madg- 
et is shown in the inset above. 
Shown in the large picture 
is the attractive front of their 
store. Note the light, clean 
surfaces and the uncluttered 
advertising signs. 


the business, designed the building, 
and even worked out the signs for 
most of the fixtures. 

The firm, which attracts a great 
cross-section of farm trade from a 10- 
mile radius, is located on U. S. high- 
ways 71 and 169, the route taken by 
truckers hauling livestock to the St. 
Joseph stockyards. Directly in front 
of the 35 by 125 foot neat-looking 
frame building, is a stop sign, which 
gives motorists time to look the place 
over. The building occupies an area 
of a 10-acre layout which provides 
plenty of room for future expansion. 
Fifteen cars can be parked, with ease, 
on the gravel parking lot in front; 
there is room for more cars if the need 
arises. 

One neat feature of the building 
which has won the approval of cus- 
tomers is the 60-foot long loading 
dock, which has a series of four over- 
head-type doors. The quick-service 


dock slopes eighteen inches from one 
end to the other so that merchandise 
can be loaded with equal ease in large 
trailer trucks or pick-up models. 


Crowning eye-appeal of the exterior 
is the two-color neon sign, which meas- 
ures 30 feet across and is four feet 
high. Catching the attention of heavy 
nighttime traffic on the highways, the 
sign has the firm name in green color- 
ing and the names of the outstanding 
brand names of feed and seed in a 
bright-rose hue. 

Believing that good appearance is im- 
portant both in the retail section and 
in the warehouse, these two dealers 
are constantly working to improve the 
arrangement of the stock. Feed, seed, 
and fertilizer are arranged in neat 
stacks in the warehouse area so that 
customers who inspect this department 
will be greeted by attractive line-ups of 
merchandise. Normally, the warehouse 
stock covers about two carloads of 
feed and 14 to two carloads of ferti- 
lizer. 

The policy of placing merchandise 
out where is can be seen is followed 
closely in the 30 by 35-foot retail 
department in which fixtures display- 
ing packaged and bulk garden seed, 
farm seed, fertilizer, poultry remedies, 
livestock serum, small garden tools, 
poultry equipment, -and..paint..are.ar- 
ranged. 

The fixtures are designed to show 
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Riboflavin Protects Poultry 


DURING PERIODS OF RAPID GROWTH 


es can best protect your customers’ interest 
by supplementing your feeds with No. 54— 
Riboflavin Mixture Merck. It is free-flowing; 
affords accurate, uniform levels of riboflavin, and 
saves you money on freight, handling, and storage. 


Other Merck Products for the Feed Industry: 


Choline Chloride Dry Mixture and Solution 


*PRO-PEN is the trade-mark of Merck & Co., Inc. for its brand 


e 54 


PRO-PEN* 
ec 4 
PRO-PEN* with B,, 


d 
Niacin 


No. 52-S Calcium Pantothenate Mixture 
Potassium Iodide Mixtures 
Sulfaquinoxaline 


Vitamin Mixtures for Feed Use 


of procaine penicillin feed supplements. 


MERCK & CO., 
RAHWAY, NEW JERSEY 
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MERCK... SPECIALIZED SERVICE TO THE FEED INDUSTRY 
| 
RIBOFLAVIN 
MIXTURE MERCK | 
CS 
. —= In Canada: MERCK & CO. Limited—Montreal 
| — 


PROVED! 
Procaine TIME-TESTED! 


MERCK 


available ain 


PRO-PE 


Improved Antibiotic Feed Supplements 
Designed for precision in mill operations 


* 
0 Each pound contains 4 grams of Procaine 
=oedene Penicillin Merck in oyster-shell meal. 
"a" 
Each pound contains 2 grams of Procaine 


. - Penicillin Merck and 3 milligrams of Vita- 
R 0 PE min activity in oyster-shell meal. 


>_> Get superior growth-promoting power in 

? with Bo your mashes and pellets with PRO-PEN* 

a“ 2:3" Feed Supplements containing stable Pro- 
e 

caine Penicillin Merck. 


*PRO-PEN is the trade-mark of Merck & Co., Inc, for its brand of procaine penicillin feed supplements. 


Research and Production for 
Better Poultry and Animal Nutrition 


MERCK & CO., Inc. 

Manufacturing Chemists 
RAHWAY, NEW JERSEY 
in Canada: MERCK & CO. Limited Montreal 
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off the merchandise as effectively as possi- 
ble. There is, for example, a stair-case-type 
display unit devoted to displays of farm 
seed in bushel-size bags. Holding about 20 
bags, this attractive fixture is finished in 
white pine covered with varnish. 

A prize spot, in the middle of the depart- 
ment, is given to a second platform-type 
display fixture, which contains seeds, sprays, 
and farm chemicals in the spring and sum- 
mer months, and hog and dairy feed in 
50-pound bags in the fall and winter. 

Near the enterance is a refrigerator hous- 
ing hog serum, blackleg serum, and bio- 
logicals. This adjunct, according to Robert 
Madget, more or less runs itself. While it 
isn’t an outstanding traffic-builder, the ser- 
um stock is part of the owners’ precept of 
“complete service” to farmers. In addition, 
there is a full line of surgical instruments. 

Facing the entrance, where they catch the 
eye in traffic, are two metal racks on which 
packaged garden seed is displayed. The 
firm is deeply and fruitfully cultivating the 
city garden seed business. 

“While city gardeners buy in small quan- 
tities,” Mr. Madget said, “this is still a 
worthwhile department because of the prof- 
itable mark-up on packaged seed.” 

Service to farm remedy customers is 
speeded up by departmentalizing this mer- 
chandise in open-type cubicles, measuring 
about one foot deep by three feet in width. 
Powders, liquids, and remedies, are grouped 
in this honeycombed fixture, which is front- 
ed by a counter on which “spot” displays 
of small tools and newly-received merchan- 
dise, are arranged. At the present time, the 
counter includes a display of a new kind of 
soil conditioner. 

As a final touch of efficiency in the front 
part of the store is the bulk seed display set- 
up, a 3 by 6-foot fixture. Top part of the 
display is “grooved” to hold 32 jars filled 
with small garden seed. The seed is meas- 
ured out in scoops, with each scoop hold- 
ing a dime’s worth of seed. Handles of the 
scoops are painted in various colors to des- 
ignate types of seeds for which they are to 
be used. 

The lower area of this fixture is fitted 
with nine drawers with compartments for 
larger seed. At the back of the retail depart- 
ment are bookcase-style shelving for paints, 
poultry equipment, and other items. 

The company’s almost Topsy-like growth 
can be traced in some degree to the interest 
both the men take in the seed and feeding 
project of their customers. Both mix a liber- 
al dash of human interest in their every- 
day relations with customers. 

The personal contact method is an im- 
portant part of the selling formula. It is 
used both as a wedge to obtain new busi- 
ness and as a means of keeping “old” 
customers content. Making about ten calls 
weekly apiece, the owners conduct inspec- 
tions of crops, livestock, and other farm 
projects. 

“Good will calls,” claimed Mr. Madget, 
“constitute an excellent way of keeping a 
foot in the door with feed buyers. We like 
to inspect feeding records on livestock and 
poultry and offer tips on how a program 
can be improved. 

“We take orders on these visits,” said 
the dealer, “ but only after we had laid the 
groundwork with some friendly discussion.” 


Both Mr. Madget and Mr. Alldredge re- 
gard consistent newspaper advertising as a 
fundamental tool in feed and seed selling. 
Newspaper advertising is supplemented with 
regular direct mail promotions. 

“Item promotions” are underscored in 
the daily one-column, six-inch ads which 
appear in the local newspaper. Copy is 
simple and straightforward and aimed at 
seasonal sales peaks. In the early spring, 
such items as alfalfa, red clover seed, seed 
corn, and fertilizer are spotlighted. In the 
fall, hog and cattle feed are stressed in the 
ads. 

“We have a mailing list of over 500 
names,” Mr. Madget said, “which is sepa- 
rated according to whether the customer is 
a feed or seed customer. We have seed cus- 
tomers who reside forty and fifty miles from 
the store but most of the feed business is 
concentrated within a 10-mile radius. 

“Postcard mailings,” the dealer comment- 
ed, “have proved an effective, low-cost, 
method of advertising. A postcard mailing, 
which featured a special offer of a discount 
of $2 per ton to large-volume hog feed 
buyers proved an excellent traffic-snagging 
idea. 

“Sometimes the cards serve more or less 
as a reminder by listing four or five seasonal 
items which a farmer may need, such as 
seed or fertilizer. We ran off 400 mimeo- 
graphed letters last spring publicizing our 
high quality line of dairy feed.” 

“Good promotions are a prelude to good 
volume feed and seed sales,” Bob Madget 
summed up, “but we think the strong points 
on our merchandising program are eye-ap- 
pealing displays, a stock which is keyed to 
the needs of both small and large-volume 
buyers, and the practice of supplying re- 
liable counsel and product information to 
buyers. If a feed buyer wishes information 
on what he should feed for certain live- 
stock, the amount which will be required, 
and other data, we give him informative, 
‘on-the-spot’ answers.” 

Capitalizing on natural advantages and 
building securely from the ground up, the 
team of Alldredge and Madget has made a 
promising start in the feed business. They 
intend to hold their gains by continued 
sound advertising and wholehearted service 
to customers. 


Rise in Hog Prices Seen 
By Illinois Economist 


Hog producers face a brighter outlook in 
the coming season than they did a year ago, 
it has been claimed by Economist W. J. 
Wills of the University of Illinois. It is 
due, he said, to a small number of hogs 
ready for market plus cheaper and more 
abundant feed, and better financial condi- 
tion of consumers. Reports from other uni- 
versities, dealing with hogs, and other live- 
stock are in accord with this forecast. 

Mr. Wills noted that this year’s spring 
pig crop was cut about nine per cent from 
last year’s figure and indications were that 
producers would follow a similar cut in 
summer and fall farrowings. Marketing pe- 
riods will vary, he added, due to the fact 
that farmers in some states will feed their 
hogs longer because of a corn shortage. This 


spacing condition will help to keep the flow 
of hogs to market on a healthy level and 
producers can increase their advantage if 
they plan marketings to coincide with high 
price periods. Mr. Wills expressed belief 
that producers will benefit if they top out 
hogs in the 200-240 pound class. 


Drought Area Cattle Need 
Supplemental Feeding 


Drought damage to young beef cattle can 
be minimized if reduced supplies of hay and 
other roughages are replaced with ample 
protein, mineral, and carotene, USDA has 
advised. Such materials as alfalfa meal or 
hay, and grass silage will keep the calves 
in good health and insure their swift growth 
later when the feed situation improves. 

The advice is based on experiments which 
were recently conducted at Beltsville, Md., 
by the bureau of animal industry. Identical 
twin calves were used in the test. One 
twin of each pair was fed on rations slightly 
below the maintenance level while the other 
twins were given full feed. The first set 
of calves was later switched to full feed 
and gained rapidly and economically, even 
though, in some cases, they had been kept 
on low level rations for three or four months. 

The scientist who conducted the feeding 
test, Dr. C. F. Winchester, recommended 
that calves always be fed enough to main- 
tain health and body weight. There is a 
factor of safety present, he said, even 
when calorie allowance is as low as the main- 
tenance level. 


Jauch, Bertsche in New 
Posts With Honeggers’ 


Two new district manager appointments 
for Honeggers’ & Co., Inc., Fairbury, IIl., 
have been announced by E. F. Dickey, vice 
president. Erwin H. Jauch, Marysville, 
Ohio, will handle a 10-county area in central 
Ohio and Dick Bertsche, Mt. Sterling, IIl., 
will be in charge of a nine-county district 
in western Illinois. 

Mr. Jauch has had considerable expe- 
rience as a feed store operator and has 
operated an outlet for Honeggers’ “Big H”™ 
feeds at Marysville for the past year. He 
has also been a resale man for an Illinois 
Honeggers’ dealer. He will continue to op- 
erate his own retail business while working 
with a number of dealer outlets. 

Mr. Bertsche was at one time sales man- 
ager for a large seed corn producer at 
Pontiac, Ill., and has been a field salesman 
in feed products for two years. He will 
work with retail operators who are serviced 
by the main Honeggers’ plant at Fairbury. 
Mr. Jauch’s customers will receive their 
supplies from Honegger-Hanley Mills, Inc., 
Mansfield, Ohio. 


BARLEY MEETING 
The annual barley improvement confer- 
ence sponsored jointly by the Midwest Bar- 
ley improvement association and the Malt 
Research Institute will be held next Jan. 29 
at Hotel Nicollet, Minneapolis, the sponsor- 
ing organizations have announced. Early 
hotel reservations are advised. 
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You can still fortify 
a ton of feed with 


4,000,000 units of 
VITAMIN 


for a dime 


Just one dime is often enough to fortify a ton of feed 
with vitamin D. from FIDY Irradiated Dry Yeast. 
It may cost much less, or possibly more, depending 
upon the level of fortification and quantity purchased. 


Sounds incredible. But FIDY, a rich source of vitamin 
D., has actually been reduced in price by as much as 
400% during the past 10 years. This has meant more 
economical vitamin D, fortification of livestock feeds. 


With FIDY’s economy go other factors for your con- 
venience and advantage: FIDY’s ease of use, small 
particle size to aid dispersion, its rat-assayed guaran- 
teed potency, and your FIDY sales helps. 


These values have helped build FIDY’s wide accept- 
ance for the vitamin D, fortification of feeds, concen- 
trates, and minerals. FIDY is truly an economical 
source of vitamin 


If any of your feeds for four-footed animals are not 
FIDY-fortified, why not write and find out how low 
the cost per ton can be? Address Desk FB-11, 
STANDARD BRANDS INCORPORATED, Agri- 
cultural Dept., 595 Madison Ave., New York 22, N. Y. 


ADI 
RICH D RY YEAsT 
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The hunting season is with us once again 
and with it the thought that man is the 
only animal which can be skinned more 
than once. 


* * 


HELP WANTED 
Mrs. Flibdigibbet: “If this happens again, 
Myrtle, I'll be forced to get a new maid.” 
Myrtle: “I sure wish you would, ma’am. 
There’s enough work here for the two 
of us!” 
* * 
CONTAINMENT POLICY 
Insurance Salesman: “How about a 
straight life policy?” 
Prospect: “Doesn't sound too good. I 
like to step out once in a while.” 
* * 
Hunter’s epitaph—something he disa- 
greed with ate him. 


Kracked Korn 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


ANY PORT 

Lushbun arrived home at 3:30 a.m. He 
tried to get in quietly but as he pushed 
open the door, the lights went on and he 
saw his wife standing at the head of the 
stairs. 

“Well,” she sneered, “so home is the 
best place after all.” 


“Tisn’t so,” answered Lushbun thickly. 
“Right now, it’s the only place open!” 


Your Job 
as and Ours 


SEED MEAL 


It’s palatable—it’s slightly laxative and it conditions. That 
about sums up the score of reasons why dealers every- 
where point to linseed meal — especiallythe premium 
Minnesota 36%—as a powerfully important protein sup- 


plement. 


Lots of it is sold straight—right in the bag. Lots more 
is mixed in the dealer’s own brand of feed. But either 
way, your customers will get two pounds more protein 
in every sack, a choice of meal or pellets and 3 


uniformity—whenever you M 


Linseed Oil Meal. 


Order Your Supply 
of Handout Folders— 


“Feeding With Minnesota” 


There's A QUALITY 


A LITTLE MORE LEAN 
Butcher: “Sorry, Mr. Johnson, but I can’t 
give you any more credit. Your bill is 

much higher than it should be.” 
Johnson: “I know that, my friend. Just 
cut it to what it should be and I'll pay it.” 

Then there was the girl everyone called 
bacon: somebody was always bringing her 


* * * 


COLD LOGIC 

Teacher: “Why do birds fly south in the 
fall?” 

Wee Willie: “It’s too far to walk.” 

THE PLUGGER 

Author: “Well, after 10 years of trying, 
I finally found out that I had no talent for 
writing.” 

Friend: “Then you gave up?” 

Author: “Not at all. By that time, I 
was too famous.” 

Apparently there are a lot of people 
who think that oversleeping will make their 
dreams come true. 


SALES APPEAL 
Doctor: “Now, Mrs. Green, I'm going 
to put this thermometer between your lips 
and you will remain quiet for five minutes.” 
Husband: “How much do you want for 
that gadget, doctor?” 


* * 


NATIONAL DIFFERENCES 

An Irishman and a Scotsman met at a 
hotel bar for refreshment. Both were asked 
to sign a ledger with their names and na- 
tionality. 

Wrote the Irishman: “Irish—and proud 

Wrote the Scotsman: “Scotch—and fond 
of it.” 

* * 


Don’t be as stingy as the man who sent 
his wife a check for a million kisses. She 
had the milkman cash it. 


* * * 


HALITOSIS? 

The studious writer at the public library 
finished the page of figures he had been 
working on and turned to the stranger next 
to him who had been poring over a maga- 
zine. 

“Do you know that every time I breathe 
a man dies?” he asked in a loud whisper. 

“Very, very interesting,” commented the 
stranger drily, “please breathe the other 
way.” 

* * 
IN REACH OF ALL 

Billy: ““My dad’s rich. He owns a news- 
paper.” 

Bobby; “So what? Anyone can buy a 
paper for a nickel.” 
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B-Y¥-21®—Dried grain and skimmed milk fermentation solubles. 
Guaranteed Riboflavin potency—8,000 micrograms 
per gram. Available in 50-pound bags. 


8-Y-16®—Dried grain and skimmed milk ae 
fermentation solubles. Guaranteed Riboflavin 
potency—16,000 micrograms per gram. Ideal \g 
for use in manufacture of concentrates. 

Available in 50-pound bags. 


8-Y-100—Dried corn fermentation 
solubles. Guaranteed Riboflavin 
potency—100 micrograms Ba 
per gram. Packed in é 
50-pound bags. 
Inquire about availability. 


B-Y-500— Dried corn 
fermentation solubles. 
Guaranteed Riboflavin 
potency—500 micrograms 
per gram. Packed in 
'50-pound bags. Inquire ‘ 
about availability. 


ONE SOURCE 


16 quality feed ingredients 


NIACIN (Nicotinic Acid) 

White, crystalline powder. 
Available in 1, 5, 10 and 50 

kilogram packages. 


B-Y VITAMIN FEED SUPPLEMENT 60 
Excellent multi-vitamin mixture 
containing per pound 2 grams 
Riboflavin, 4 grams d-Calcium 
Pantothenate, 9 grams Niacin, 10 grams 
Choline Chloride. Available in 50-pound bags. 


PROFERM-$—Vitamin B,, from a pure culture 
fermentation. Guaranteed to contain 
6 milligrams of vitamin B,,; activity per pound. 
Available in 50-pound bags. 


CHOLINE CHLORIDE, LIQUID—Contains 70% choline 
chloride by weight in water. Specially treated to be . 
non-corrosive. Available in 54-gallon drums. 


CHOLINE SUPPLEMENT-25—Guaranteed minimum of 
25% choline chloride on a hominy-feed base. Produced - 
for formulators not equipped to handle liquids. 

Available in 50-pound bags. 


BACIFERM®-5—A stable antibiotic supplement. 

Made by pure culture fermentation. Guaranteed 
potency—5 grams of bacitracin per pound. Ideal for 

both mashes and pelleted feeds. Available in 50-pound bags. 


CSC ANTIBIOTIC FEED SUPPLEMENT #41— 
For those whose formulations call for procaine 
penicillin. Guaranteed to contain per pound the 

equivalent to not less than 2.4 grams of crystalline 
penicillin G (Master Standard) equal to 4 grams of 
procaine penicillin. Available in 50-pound bags. 


CSC ANTIBIOTIC FEED SUPPLEMENT #31— 
Penicillin feed supplement of superior stability. 
Guaranteed to contain per pound the equivalent to not 
less than 2.4 grams of crystalline penicillin G (Master Standard) 
in CSC’s unique form of l-ephenamine penicillin. Available in 50-pound bags. 


DUOFERM®—Combination Antibiotic—B,, supplement. Guaranteed to 
contain 5 grams of bacitracin and 1.5 milligrams of 
vitamin B,, activity per pound. Available in 50-pound bags. 


PENBAC—An antibiotic combination supplement. 


and 1 gram of CSC’s unique stable penicillin salt— 
l-ephenamine penicillin G. Available in 50-pound bags. 


FEEDING CANE MOLASSES—Now available in tank cars r 
to the feed industry. 

BACIGRO—Antibiotic implantation pellet for new-born 

pigs. Each pellet contains 1000 units of bacitracin. 


Available in boxes of 24 pellets. Implanted with special 
CSC-designed bacinator. 


For further information write 


ANIMAL NUTRITION DEPARTMENT HE FEED INDUSTRY a 


260 Madison Avenue, New York 16, New York 


“ae 
FOR 
4 
ys: 
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e \ Guaranteed to contain per pound—5 grams of bacitracin : 
i 
105 South 7th Street - Terre Havte, indiana 
596 


Feed Business Five States 


New Mexico Retailer Uses Radio and Airplane 


@ Built on air, the bustling Farmers’ 
Feed & Seed Co., Clayton, N. M., lo- 
cated in the northeast corner of the 
state near the juncture of the Okla- 
homa and Texas borders, is thriving. 
The “air” referred to is not the gas 
generated in shaky business deals but 
the substance which carries radio 
waves and supports airplanes. 

Located in a land of far distances 
with customers located many hours 
driving away over poor roads, dealer 
E. H. Beckner uses modern aids to 
achieve business success. His 10-min- 
ute radio program, “On the Farm 
Front,” brings his business message to 
scattered customers throughout the 
area and has resulted a business rise of 
$100,000 in the last year, according to 
Mr. Beckner’s records. Follow-up calls 
and emergency supply trips are made 
in a four-place Piper plane which Mr. 
Beckner flies himself. When the New 
Mexico dealer says he will “drop in” 
on a customer, he means it—literally. 

His farm program, he revealed, is a 
straight news feature, with direct ad- 
vertising sandwiched in at the begin- 
ning and end. The news is mainly 
national, but is is slanted to the ranch- 
ers and farmers’ viewpoint. Short lo- 
cal items are added to give it a person’ 
al flavor. 

Speaking of programs’ local flavor, 
Mr. Beckner said: 
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“Our program occasionally empha- 
sizes local or regional conventions and 
small civic meetings held by different 
groups within the area. Sometimes, we 
present local musical talent to break 
up the monotony of long talking ses- 
sions.” 


From a financial point of view, the 
New Mexico dealer regards the pro- 
gram as his best aid. Reviewing his 
annual sales for a number of years, he 
noted: 


“In 1948, we did a business of $270,- 
000; it was $284,000 in 1949; and 
$290,000 in 1950. But in 1951, after 
I inaugurated this program, gross sales 
rose to $414,000. 

“Considering that this boom in sales 
occurred without great changes at the 
plant because we had the same em- 
ploye setup, the same equipment, and 
same territory as previously, I give the 
major share of credit to the farm 
program. That’s why I credit a sales 
rise of $100,000 directly to it.” 


Radio coverage has proved to be 
only effective means of distributing 


OWNER E. H. Beckner, the 
flying feed retailer, is shown 
at extreme right with mem- 
bers of his staff. Sales Mana- 
ger Cecil Beckner stands at 
the New Mexico dealer's 
right. 


information to customers in Mr. Beck- 
ners’s trading area. Situated on the 
high plains of northeastern New Mexi- 
co, Beckner Feed & Seed Co. does 
business in five states: New Mexico, 
Colorado, Kansas, Oklahoma, and Tex- 
as. By far, the greater part of busi- 
ness is with ranch folk, ranchers who 
manage or own acreages ranging from 
1,000 to 100,000 acres. 

The dealer has found that his busi- 
ness territory comprises about 80 per 
cent grazing land. The rest is devoted 
to irrigated and dry land farming. 
Heart of operations is the area running 
60 miles north, 25 miles east, 40 miles 
south, and 70 miles west of Clayton. 

Radio will bring the initial message 
to the customer but as in all feed busi- 
nesses, follow up calls are important. 
Mr. Beckner’s airplane serves to bridge 
this second great distance gap. 

Fortunately, the surrounding busi- 
ness territory of some two million acres 
of gently rolling to level terrain pro- 
vides a vast natural landing field. A fly- 
er for many years, Mr. Beckner wings 
in on his rancher customers frequent- 
ly. Many a customer badly in need of 
emergency supplies has been cheered 
by the sight of the dealer’s plane drop- 
ping out of the clouds for a. landing 
near the ranch house. 


Speaking of one of those good 
neighbor calls, the dealer related that 
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Here, in this new booklet just issued by 
Lederle, are all the facts poultrymen need to 
help them cope with coccidiosis and stop 
losses from that costly disease! This fully 
illustrated booklet gives complete information 
on coccidiosis —its cause and its prevention. 


Feed manufacturers now using MEGASUL 
Nitrophenide in their poultry feeds will find 
these booklets invaluable aids in building 
customer good will and creating more sales. 
Booklets are available to you for mailing or 
passing out to your customers. 


‘Nitrophenide 25% 


Get your supply 
this 


NEW BOOKLET 


for your 


BUILDS GOOD WILL...SELLS MORE FEEDS 


MEGASU 


Feed manufacturers not now using MEGA- 
SUL in their poultry feeds will find many 
good reasons in the booklet for incorporating 
this superior anticoccidial in their feeds to 
build more sales. 


Let us know your needs and booklets will 
be shipped promptly. Write today for your 
supply of booklets to address below. 


Animal Feed Department 
LEDERLE LABORATORIES DIVISION 
AMERICAN Ganamid COMPANY 


30 Rockefeller Plaza New York 20. N. Y. 
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last year a rancher 40 miles from Clayton 
had called him long distance for a clutch 
to replace one which went haywire on his 
combine. 

He didn’t have one in stock himself, but 
he knew that they were available at a hard- 
ware store in Boise City, 50 miles from 
Clayton. He told the rancher to go in to 
dinner and that in 45 minutes he would be 
at the ranch with the clutch. He made it 
on schedule and made the rancher, and 
those working with him, happy. 

The extra cost of these trips doesn’t 
bother Mr. Beckner. He believes that he 
more than makes up any financial loss 1 
the good will which is created. 


Regular canvassing trips by air are, of 
course, more common than the occasional 
emergency flight. The dealer frequently 
rises early in the morning, flies to a cousin’s 
ranch nearly 100 miles from Clayton, has 
breakfast with the family, checks on the 
needs of ranchers in the area, and is back 
at his store in time for its regular morning 
opening. 

Like any good businessman who has the 
needs of his customers much at heart, Mr. 
Beckner frequently surveys their working 
conditions to see what improvements can be 
made. Moisture needs are a particular con- 
cern and here again the faithful Piper comes 
in for service. 

On long survey flights, the dealer men- 
tally maps the areas in which moisture is 
sufficiently low to constitute a hazard to 
farm or ranch production. He spreads this 
information among customers and forwards 
it to authorities who might be of help in 
correcting it. Such flights also help him to 
calculate the type and amount of feeds 
which will be needed in a certain area. 


Moisture needs shift constantly in his 
area and frequent checks must be made but 
Mr. Beckner finds that the mental map 
which he made of the mineral content of 
his territory some years ago is still good. 

“I know now just which areas are well 
supplied with phosphorus and calcium and 
those which are deficient,” he claimed. 
“Forewarned is to be forearmed, as the old 
saw goes, so, naturally, a healthy portion of 
my business stems from this knowledge.” 

With his mineral map, plus frequent air- 
borne checks, he is in a position to bargain 
in advance for his mineral salt at Lyons, 
Kan. He knows just how much to buy and 
in which areas it is most needed. In 1950, 
the dealer sold 600 tons of stock salt— 
more, he believes, than any other retail dis- 
tributor in the nation. 

The airplaie takes him aloft to make 
his surveys and hauls small emergency sup- 
plies to their destination but because of its 
limited weight carrying capacity is not suit- 
ed for heavy deliveries. The dealer gives 
due credit for his growing business to his 
efficient pickup and delivery set up. 

Farmers’ Feed & Seed Co. operates five 
semi-heavy Diamond T Trucks for efficient, 
long distance hauling and two 2/4-ton 
Dodge trucks for shorter delivery trips. 
Everything is handled with loading machin- 
ery. Old fashioned manual methods have 
been found too inefficient and time con- 
suming. 

With his trucks covering sometimes hun- 
dreds of miles in their delivery runs, Mr. 
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Beckner has found the overhead expense 
heavy. These are cut down by negotiation 
with merchants at the point of delivery to 
haul their goods back to Clayton or stops 
on the way. 

Every year, his trucks bring in some 50,- 
000 cedar posts from central Texas. The 
hauling is timed to coincide with deliveries 
of locally-grown grain sorghums to dealers 
in Houston, Texas. A payload is carried 
in both directions and overhead is sharply 
reduced. This is just one example of how 
transportation facilities at the Clayton firm 
are made to pay for themselves. 


The hauling activities are not confined to 
business companies. Customers can have 
their farm or ranch produce delivered by a 
Beckner truck to the town buyer at moderate 
cost. The system benefits everyone con- 
cerned. 

In addition to stocking large amounts of 
feed and mineral supplements, the firm does 
a good business in concentrated cakes which 
may be supplemented by sweet cakes. 


Custom mixing work is done by the firm 
for many years ago, the dealer observed 
that most of his ranch customers owned no 
grinders, rollers, or seed cleaners. He pur- 
chased and installed the best equipment in 
that field and today it accounts for a large 
percentage of the company’s income. Pres- 
ent equipment includes a John Deere grind- 
er, a W. C. Davis roller mill, and a Cle- 
land Airlift cleaner. 


Prominent in local grain buying opera- 
tions, Mr. Beckner’s warehouse has a stor- 
age capacity of 500,000 pounds of grain. A 
turnover in such stocks occurs about twice 
monthly and the gross business from that 
source amounts to some $30,000 per month. 


Promotion efforts of the company include 
the giving away of rain gauges with the 
company imprint to customers. They are 
appreciated in that area of changing mois- 
ture. Mr. Beckner believes that next to 
his radio program, the gauges have brought 
more praise from ranch customers than any 
other service. They help bring orders for 
the gauges are imprinted not only with 
the firm’s name but its address and phone 
number, too. 

On Saturdays, when many of the ranch- 
ers come to Clayton for weekly purchases, 
a goodly number meet at the Farmers’ Feed 
& Seed Co. office to compare notes on the 
condition of their cattle, crops, and rainfall. 
To all this conversation, the dealer is an in- 
terested listener on the sidelines and for 
good reason. Comparing these personal re- 
ports with his own aerial surveys, he can 
determine area needs more accurately. 


The Clayton businessman takes a quiet 
pride in the efforts which he has made to 
serve his wide territory. But he is not com- 
placent. He knows that constant effort is 
needed to administer his vast trading area. 


A less imaginative businessman setting 
up shop in an isolated business outpost like 
Clayton would have been appalled by the 
distances and would have settled down to 
administer a small local trade, mere scraps 
of business. But E. H. Beckner had vision 
and a will to dare. Taking his chances on 
expensive facilities and new selling tech- 
niques, he has found that there is a rich 
vein of profit in the vast and developing 
West. 


Repayment Half Completed 
On Farm Disaster Loans 


More than half of the $81,142,000 bor- 
rowed by farmers from the government in 
the past three years in disaster loans has 
been repaid, USDA has reported. The loans 
were made in order to enable farmers to 
continue production after losses to drought, 
flood, and other natural disasters. The re- 
payments amount to 90 per cent of the 
money that has come due. 


Most of the money repaid to the Farmers 
Home administration, which disbursed the 
funds, has been in the form of principal— 
with interest payments running a little over 
a million dollars. Records show that be- 
tween April, 1949, and last July, 49,000 
farmers had obtained disaster loans. Of this 
number, 24,082 had repaid them in full. 
The department expressed confidence that 
most of the loaned money will be repaid 


* and that any losses will be offset by interest 


funds. 


Since June 30 of this year, an additional 
$1,612,000 has been loaned to 2,000 farm- 
ers in the southeastern area of the country 
who were victims of the summer drought. 
Demand for these loans is expected to be 
heaviest in the winter and spring months 
when feed supplies become exhausted. All 
disaster loans are financed by a revolving 
fund of about 75 million dollars provided 
by congress. 


Ammonium Sulfate Goal of 
Planned Barter by CCC 


Commodity Credit Corp. has revealed 
plans to trade 975,000 bushels of wheat 
it owns for 42,500 metric tons of ammonium 
sulfate from a New York exporter-importer, 
the agency has announced. The fertilizer 
product, from western Europe, is destined 
for Formosa. 

The wheat, in turn, is to be shipped to 
western Europe. Exchange prices were ap- 
proved by the general services administra- 
tion. 


Chet Salter Again Heads 
lowa’s Feed Institute 


Chester D. Salter of Davenport has been 
re-elected president of Iowa's Feed Institute, 
Inc., Managing Director Marve Narramore 
has announced. Mr. Salter is general man- 
ager of Teske Milling Co. Mr. Narramore, 
the group’s full-time officer, also was re- 
named. 

Wayne Johnson, Johnson Bros. Feed Mill, 
Shenandoah, was elected vice president of 
the Institute. New directors of the organiza- 
tion are Herman Jensen, Golden Sun Mill- 
ing Co., Estherville; Fred Andresen, North- 
western Distributing Co., Mason City; 
Hugh Gordon, Gordon Hatchery, Marion; 
H. P. Edwards, Sargent & Co., Des Moines, 
Columbus Hayes, A. D. Hayes Co., Mt. 
Pleasant; and David Martin, Ocoma Feed 
Mill, Elkhorn, Neb. 
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UNIFORMITY 


Batch after batch, Drew Vitamins and Vitamin Concentrates 
ys 100% uniform in potency, stability and quality. 

Consistent re-orders from many of the largest feed manu- 
facturers in America are evidence of the uniformity of Drew 
Vitamins ayd Vitamin Concentrates. Drew quality control 
is your best assurance of uniform and better feeds at lower cost. 


VITAND A & D—feeding Oils for poultry and animal feeds 
VITAND-STRAIGHT D—Feeding Oils for poultry and turkey feeds 


NEW YORK 10) « 
CANADA 
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For further information write 
VITAMIN DIVISION 


E. F. DREW & CO., INC. 
BOONTON, N. J. 
PHILADELPHIA 7 


VITAND EMULSIONS—Vitamin Oil Emulsions for poultry and animal feeds 
VITANDRY VITAMIN D3—in powder form for poultry and turkey feeds 


VITANDRY D2—Irradiated Yeast Sterols in powder form for four-footed 
animals : 

VITANDRY A VITAMIN A—Stabilized in powder form for poultry and 
animal feeds 


Also CHOLINE CHLORIDE in liquid and powder form. 


CHICAGO 1 « BOSTON 10 
ARGENTINA 
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Milk Consumption Declining 


Trend May Be Serious in Future: Expert 


@ 4 decline in per capita milk consumption 
in the United States may prove a serious 
problem in future years, R. E. Hodgson, 
assistant chief of USDA's bureau of dairy 
industry, has claimed. The decline has 
caused many dairy operators to reduce 
their herds or go out of business altogether 
and there may not be enough milk available 
by 1975, when U.S. population is expected 
to reach 190 million. 


Mr. Hodgson stated that in the eight-year 
period from 1942 to 1950, per capita milk 
consumption dropped 110 pounds. Pro- 
duction of milk in 1950 amounted to 116.6 
billion pounds. Economists have estimated 
that in order to provide the present per 
capita amount of milk for 1975’s popula- 
tion, total production will have to reach 
at least 146.3 billion pounds. 

In the past 15 years, the number of milk 


nutritional 


to suggest 


search. 
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AVAILABLE SERVICE 
FOR FEED MIXERS... 


Take advantage of the latest scientific 


knowledge—by making use of 


our complete nutritional service. Without 
any obligation to you, we would be glad 


new formulas adapted to your 


special needs—or to revise your present 
formulas to assure maximum feeding effi- 
ciency based on proven nutritional re- 


WRITE TODAY FOR DETAILS 
ON FREE FORMULA SERVICE 


901 East Euclid Avenue 
Des Moines 13, lowa © 


INC. 


cows in the nation has decreased from 24.2 
million to 21.9 million. However, average 
production has increased 75 pounds per 
cow through improved feeding and man- 
agement practices. If the cow population 
remains static, further efficiency gains would 
have to be made to obtain the amount of 
milk needed in 1975. 

Mr. Hodgson stated that the greatest 
opportunity for increased milk production 
was through the development of adequate 
year-round feed supplies and better feeding 
practices. 

In addition, dairymen in the future will 
have to develop more productive cows by 
breeding, employ better feeding prac- 
tices, cull low producers, and follow im- 
proved management and feed control prac- 
tices. Mr. Hodgson asserted that the 
possibility of increasing one feed item, 
roughage supplies, by 16 per cent in the 
coming 23 years was good. More acreage 
could be shifted from grain crops to grass- 
land crops without reducing total dairy 
feed supplies, he added. 


Perrine Represents Shea 
In Midwestern States 


Lee R. Perrine has been appointed sales 
representative for Shea Chemical Corp., 
Baltimore, Sales Director H. E. Frederick 
has announced. Mr. Perrine, a veteran of 
nearly two decades in the feed industry, 
will make his headquarters at Pittsfield, 
Ill. He will cover Illinois, Iowa, Wisconsin, 
Nebraska, Missouri, and Kansas. 


Shea produces dicalcium phosphate for 
the feed industry at a new plant recently 
completed at Columbia, Tenn. Mr. Perrine 
formerly was associated with Gainer Mills, 
Springfield, Ill, and A. E. Staley Mfg. 
Co., Decatur, IIl. 


Knowles New President of 
Northwest Manufacturers 


Members of the Northwest Feed Manu- 
facturers association have elected Phillip H. 
Knowles of General Mills, Inc., Minne- 
apolis, as president of the group for the 
coming year. Retiring president is John 
Zipoy, Pillsbury Mills, Inc., also of Min- 
neapolis. 

A new vice president is Harry G. Cowan 
of Spencer Kellogg & Sons, Inc. Two 
other vice presidents were re-elected: Earl 
H. Hanson, Archer-Daniels-Midland Co.., 
and James C. North, Nutrena Mills, Inc. 
Re-elected to the post of secretary-treasurer 
was George L. Gates of Feedstuffs. 


New members of the Association’s board 
of directors are: Mr. Cowan; S. E. Gordin- 
ier, Russell-Miller Milling Co.; E. J. Lang, 
Ralston Purina Co.; and S. M. Lien, North- 
ern Supply Co., Amery, Wis. Continuing 
as board members are: Mr. Hanson; Mr. 
North; Mr. Zipoy; L. O. Hauskins, Nu- 
trena; Wayne Fish, Wayne Fish & Co.; 
A. H. Roffers, Northwest Cooperative 
Mills, Inc.; C. A. Scott, Merck & Co.; 
and George H. Waddick, St. Cloud Milling 
Co. 
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ATTENTION 


FEED “We'd like You to know... 


FACTS about 


1. HIGHLY EFFICIENT, ESSENTIALLY 100% AVAIL- 
ABLE INORGANIC PHOSPHORUS OF CONSISTENT 
QUALITY . . . produced by low temperature 
neutralization process, which maintains all of the 
phosphorus (181%4%) in the easily assimilated 
orthophosphate form. 


2. OUTSTANDINGLY UNIFORM AND SAFE... a 
domestic source, chemically produced with con- 
trolled neutrality from inorganic materials. No 
possibility of disease contamination. Uniform in 
composition. 


3. BLENDS EASILY IN ANY FEED MIXTURE; EASY 
TO HANDLE . . . excellent physical properties... 
low moisture content, semi-granular, free- 
flowing. Contributes to feed preservation and 
improved taste. 


SHEA DICALCIUM PHOSPHATE!” 


4. IDEAL pH OR DEGREE OF NEUTRALITY ... 
assures personnel safety and avoidance of cor- 
rosive action on equipment. 


5. VERY LOW FLUORINE CONTENT; NEGLIGIBLE 
INERT MATTER ... Shea’s extraordinary ratio of 
4,000:1 ... or fluorine content of less than 50 
parts per million, far surpasses accepted ratios 
of 100:1 (phosphorus to fluorine). 


6. INORGANIC FORM . . . Poultry must have a 
certain minimum amount of “non-phytin” or 
inorganic phosphate. Shea is 100% inorganic 
and very highly available to poultry and a// farm 
animals, 


ag 


7. CONTINUOUS SUPPLY FOR PROMPT DELIVERY 
. . . from two strategically located plants .. . at 
Columbia, Tennessee and Adams, Massachusetts. 


PRICES AND INFORMATION GLADLY SENT ON REQUEST 


SHEA CHEMICAL CORPORATION, BALTIMORE 2, MARYLAND 
Executive Offices: 1201 St. Paul Street - Plant Locations: Columbia, Tenn., Adams, Mass. 
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Kentucky Station Expands 
Swine Feeding Activities 


With the aim of producing experimental 
pigs for various research projects, the 
Western Kentucky experiment substation 
has established a herd of Duroc-Jersey hogs 
in its pens. The station plans to take two 
typical pigs from each litter at weaning 
time, feed them a drylot standardized ra- 
tion, and keep a close record of rate of 
gain, carcass characteristics, and feed re- 
auvirements per pound of gain, the station 
has announced. 

Puzpose of the program is to develop a 
leaner, faster gaining and more efficient 
breed of Duroc hogs for the western Ken- 


tucky area. The herd is also enrolled by 
the United Duroc Record association in 
its performance testing project to note 
progress records from birth to weaning 
time. 

An initial feeding test comparing the 
performance of pigs grazed on alfalfa with 
corn and protein supplement and one fed 
the same ration plus B,.-aureomycin supple- 
ment already has been completed. Pigs 
receiving the added drug elements gained 
slightly faster on less feed per 100 pounds 
gain. In two lots where the protein sup- 
plement was eliminated after the pigs 
reached 100 pounds’ weight, the group fed 
the growth material gained one-fifth of a 
pound faster per day. The test will be 
repeated in 1953 because of drought 
pasture conditions in the state this year. 


¥Y Simplified Circuit for quick, easy operation 
¥ Complete tests made in less than a minute 


TESTS ALL THESE: 


Wheat Rice Rye 

Buckwheat Oats Barley 
Beans Corn © Soybeans e 
Popcorn Shelled Peanuts 
A'monds ¢ English Walnuts ¢ 
Seeds Cotton Meol ‘ 
Coffee Beans * Cocoa Beans ings 
all other Beans. 


repeatedly 


metal case 


¥ Low Drift Circuit—does not have to be rezeroed 
¥ Fully shielded against outside influences by 
¥ Null Balance insures consistently accurate read- 


¥ Does not destroy samples 


'W Voltage regulated —Replaceable test cells—sim- 


New booklet 
gives complete data. 
Send for your copy. 


ELECTRICAL INSTRUMENT CORPORATION 
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= plified funnel filler 
Y Portable—fully guaranteed 
V Made by the world’s leader in precise instru- 


mentation. Order through your jobber, or write 
for literature. 


H. M. Stratton Elevated to 
Board Chairman of Firm 


Elevation of H. M. Stratton to board 
chairman and John F. Stratton to president 
has been announced by Stratton Grain Co. 
of Milwaukee. H. M. Stratton previously 
was president and John Stratton previously 
served as vice president. 

New vice president of the concern is 
Richard D. Fuller, previously secretary. 
Roy G. Leistikow has been named to the 
latter post. 


Other vice presidents of Stratton are 
William C. Enke and John W. Jouno. 
A. D. Bennett is the company’s treasurer. 


Chicago Feed Club Elects 


Earle Ellis as President 


At the helm of the Chicago Feed Club 
for the year ahead will be Earle M. Ellis 
of Hales & Hunter Co. He was elected at 
the organization’s business meeting held 
Oct. 17. Harry J. Obarski of U.S. Indus- 
trial Chemicals Co. was chosen vice presi- 
dent. 


Phil Tobias Jr., Simmonds & Simmonds, 
Inc., is the new Chicago secretary. Tending 
the funds will be Fran Davis, Spencer 
Kellogg & Sons. 

John Sheets, New Century Co., and 
John R. Clements, Albemarle Paper Mfg. 
Co., were named to two year terms as 
directors. Directors with another year to 
serve are C. G. Ellis, Pratt Food Co., and 
E. G. Young, Illinois Farm Supply Co. 


Name Frautschy Researcher 
For Murphy Products Co. 


James Frautschy has been named an 
assistant in the research and production de- 
partment of Murphy Products Co., Bur- 
lington, Wis., the firm has announced. He 
will begin his new duties on Nov. 15 and 
will assist in the concern’s research and de- 
velopment program. 


A county 4-H club leader at Jefferson, 
Wis., Mr. Frautschy is a graduate of the 
University of Wisconsin college of agri- 
culture. He specialized in animal husbandry 
and was active in livestock and meat judg- 
ing. 


Grace Chemical to Produce 


Ammonia, Urea for Trade 


Grace Chemical Co., New York City, 
has been organized as a subsidiary of W. 
R. Grace & Co., international traders, Presi- 
dent J. P. Grace Jr., head of both firms, has 
announced. Grace Chemical’s first produc- 
tion unit will be a new ammoniavurea plant 
near Memphis, Tenn. 

The new manufacturing facilities will 
produce ammonia and urea for both agri- 
cultural and industrial uses. Ground-break- 
ing ceremonies were held on Oct. 14. 
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Executive VP 


ERNEST H. KIESER 


Ernest H. Kieser has been elected execu- 
tive vice president of Kasco Mills, Inc., 
Toledo, according to President O. E. M. 
Keller. Mr. Kieser formerly was vice presi- 
dent in charge of sales and advertising. 

The new executive vice president was 
born in Haverstraw, N.Y., and joined 
Kasco as a salesman in the New England 
territory. He became sales manager at the 
firm’s headquarters in 1928 and was elected 
a vice president in 1940. Mr. Kieser will 
continue to supervise sales and advertising. 

Other Kasco officers were re-elected at 
the annual directors’ meeting. They are: 
Mr. Keller; Edward H. Peters, John W. 
Luscombe Jr., and Kenton D. Keilholtz, 
vice presidents; Harold H. Meyers, secretary 
and treasurer; and Richard E. Damm, 
assistant to Mr. Meyers. 


Oklahoma Farmers Produce 
Bumper 1952 Wheat Crop 


Recently concluded small grain variety 
tests in Oklahoma have reflected the con- 
dition of the state’s bumper 1952 wheat 
crop, Dr. A. M. Schlehuber of the Okla- 
homa agricultural experiment station has 
reported. In the northern part of the state, 
Westar variety had the best average, 30.3 
bushels per acre. 

Other varieties which tested well were 
Comanche, Ponca, and Wichita, which 
tied at 28.5 bushels. Each _ registered 
around 35 in 1952. First tests of Kiowa this 
year averaged 37. The new variety was 
developed by the Kansas and Oklahoma 
experiment stations. 

In western and southwestern Oklahoma, 
Westar led again with 26.8 bushels. 
Comanche, Triumph, and Wichita ran be- 
tween 24.2 and 24.4 bushels. The average 
yield for Kiowa was 31.9. Quanah aver- 
aged 23.3 bushels and Comanche 25.8 
Ponca was a standout in eastern Oklahoma 
tests with 28.7 bushels per acre. 
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CALF FORMULA 


. . . the preferred calf feeding method 


Once dairymen have tried Calvita calf formula, they just won't 
accept any substitute. And small wonder, because in Calvita they 
get a complete feeding method that is simple and easy to prepare 
. » «No guesswork as to how much milk to add. . . easy to prepare 
in solution . . . no stirring required during feeding. And of course 
... they’re mighty interested in the savings in feeding cost 


YOU’RE BACKED BY 
GUARANTEED RESULTS 


The makers of Calvita calf formula back their 
dealers to the hilt with a satisfaction guarantee. 
You sell Calvita with the fullest confidence that 
you will have nothing but satisfied customers 
that will come back again and again for this 
superior calf formula. It’s a steady profit builder 
every dealer needs. 


A Quality Formula 


These are just a few reasons for 

Calvita’s superiority: 

@ Calvita contains over 50% milk 
solids. 

@ Calvita contains stabilized vitamin 
“A" and “D” in dry form that re- 
tains its potency. 

@ Calvita is properly fortified with 
minerals and amino acids. 

@ Calvita by any comparison feeds 
out for less. 


Calvita is guaranteed to contain 
aureomycin in the recommended level. 
Dairymen know the wonders of this 
antibiotic in combating scours and 
colds in young calves. 


Packed in 25-lb. Polyethelene moisture- 
proof bags and 100-Ib. plastic lined 
bags. 


‘Constantly advertised on radio and 
in farm magazines. 


Distributed in Wisconsin By: 
E. K. STEUL CO. 


119 MONONA AVE. ROOM 717 
MADISON 3, WISCONSIN 


NATIONAL VITAMIN PRODUCTS CO. 


3401 Hiawatha Avenue Minneapolis 6, Minnesota 
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Feed Association Histories — | 


lowa Group Is Now 53 Years Old 


@ The Western Grain & Feed association 
of Iowa is one of the older organizations 
of feed and grain dealers in the middle 
west. We celebrated our 50th anniversary 
three years ago. 

The early records show that the prelimi- 
nary Meeting to organize a grain association 
was held in 1899. The organization was 
completed at a meeting held in March, 
1900, with 150 grain dealers present, of 
whom 147 joined the new association. 

The objectives of the new association 
were to secure better service from the 
railroads, better relations with the terminal 
markets, to straighten out conditions with 
the federal grain inspection service, to ar- 
range methods of settling differences among 
the members, to develop a better under- 
standing of trade rules, to discourage dis- 
criminatory legislation, and to seek legis- 
lation that would be helpful to the industry. 

Many of these problems have not been 
entirely solved up to the present time. They 
are still the current objectives of the asso- 
ciation. Some of these problems have been 
intensified due to the farm program and 
other government activities. 

The name of the new organization was 
the Iowa Grain Dealers association. J. A. 
King of Nevada was elected president, 
and M. E. DeWolf of Laurens, vice presi- 
dent. Both of these men were active in 
the grain business for many years. Many 
others of the Iowa association were promi- 
nent in the grain trade throughout the 
United States during the first half of the 
century. 

One of the successful achievements of 
the new association was the organization of 
the Western Grain Dealers Mutual Fire 
Insurance Co., which is now known as the 
Western Mutual Insurance Co., a 5 million 
dollar company. For many years the secre- 
tary of the insurance company acted as 
secretary of the grain association. In 1930 
the name of the association was changed 
by adding the word “feed” as most of the 
elevators by that time were handling feeds, 
as well as grains. 

In the early 30's, an independent feed 
association was organized separately from 
the grain association but in 1939 the two 
associations were consolidated under the 
name of the Western Grain & Feed asso- 
ciation. Ron Kennedy was secretary of the 
two associations and it was largely through 
his influence that the consolidation was 
made. 

The association’s governing body con- 
sists of 15 directors elected by the member- 
ship at their annual meeting. The consti- 
tution requires that five directors must be 
country elevator operators, five represent 
the retail feed trade and the other five are 
elected at large without classification. 

At the present time, Martin Johnson, 
Johnson Bros. Mills, Shenandoah, is presi- 
dent; C. C. Miller, Eagle Grove, is vice 
president; D. L. Dutcher, Ankeny, treas- 
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BY MARK G. THORNBURG 


Association Secretary 


urer; and Mark G. Thornburg, executive 
secretary. 


At the time of the consolidation, there 
was a gentlemen’s agreement which still 
exists that the office of president should 
alternate between feed and grain classifica- 
tions each year. 


The activities of the association are 
similar to those of any other grain and 
feed trade association. The last 10 years, 
the government regulations have taken up 
a great deal of our time. 


Four years ago, the association secured 
a change in the method of .taxing grain 
handled by country elevators from the 
personal tax basis to a per-bushel excise 
tax. It has made the taxation uniform and 
more equitable. 


Rulings have been secured from the state 
tax commission eliminating the sales tax on 
feeds sold for the consumption of work 
stock and breeding animals. We still have 
problems which will require legislation. The 
feed industry has been trying for several 
sessions of the state legislature to secure a 
part of the surplus tonnage tax funds for 
animal nutrition research. A bill authorizing 
this will be introduced in the coming legis- 
lature. 

A new project this year was suggested 
by Ronald C. Booth in his speech at our 
last convention. He said: 


“We know that politics is responsible 
for grave errors in farm legislation but we 
also sense the anti-business attitude in 
official agriculture’s administrative plans. 
We have protested the legislation and the 
administration in many respects, many 
times, and we have often become dis- 
couraged that our protests fell on unfriendly 


PRESIDENT MARTIN JOHNSON 


SECRETARY MARK THORNBURG 


ears.” Mr. Booth then suggested that “we 
give less time to protests and more time 
to proposals. It is not enough to protest 
yet I think we should offer alternatives. It 
is my own experience that members of 
congress listen more readily to healthy 
proposals than they do to angry protests. 
My proposal is that this Iowa association 
lead again in naming a committee of its 
very best informed men, men who are 
willing to meet with others occasionally for 
exchange of ideas and information and 


From time to time, we plan to pub- 
lish progress histories of prominent 
feed trade associations. This first article 
outlines the organization and growth 
of Iowa’s Western Grain & Feed asso- 
ciation. 

Secretaries are invited to submit his- 
tories of their groups for editorial con- 
sideration. 


who will make it a leading project of this 
association. If you are willing to start the 
ball rolling, I would be willing in my work 
as president of the National association to 
start the same action in other states.” 

Following Mr. Booth’s suggestion, this 
association named an agricultural committee. 
The committee has not accomplished a great 
deal but they have met together, studied 
the farm programs proposed by the farm 
organizations and have offered suggestions 
to supplement farm legislation of the sort 
that will allow the grain and feed trade to 
carry on efficiently and economically the 
distribution of grains and feeds. 

I say the progress has been slow but I 
do know that the chairman of our agri- 
cultural committee has advised with farm 
leaders who were instrumental in develop- 
ing the farm planks adopted by our two 
great political organizations. Contact has 
been made and we hope to be able to 
follow up with closer contacts in the future 
for the good of the grain and feed industry. 
Our industry is an essential part of the 
great agricultural program and should be 
recognized as such in any farm program. 
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— Marshall Plan 


(Continued from page 45) 
miles. 

Many farmers pass by to pick up their 
purchases and exchange a bit of news. They 
are all personal friends of Herr Hilzen- 
sauer and have mostly lived in these parts 
for generations. They raise mostly swine 
and cattle, but nearly everyone has a few 
hens in his backyard. 

Credit is given on a three-week basis. 
However, one-third has to be paid in cash. 
Turnover of Herr Hilzensauer is hoped 
to reach about 1,000 tons this year at value 
of about $35,000. There is little promotion 
being done, except for an occassional cir- 
cular letter and the regular participation of 
the firm at the county fair. 

Success does not come Herr Hilzensauer’s 
way easy. He is now 48 years old and comes 
from hardy peasant stock. His working 
day is long, from six in the morning to 
late at night. He has to cope with the 
severe winters of the region. Nowadays, he 
has 3 workmen helping him, apart from 
truck drivers and his office help. His wife 


is his trusted companion and helps wherever 
needed. 

The Hilzensauer’s have no children and 
devote their energy entirely to the success 
of the business. 

Their house is charming, built in Tyro- 
lean style with gay flowers in every window, 
verandas, and panelled rooms. It is old and 
cozy and spotlessly kept. There is an old 
fashioned wood-burning stove with glazed 
tiles and bench around it, so important 
during the long winters in the mountains. 
Last year, there was so much snow that 
business was practically at a standstill for 
three consecutive days. 

Visitors to Maishofen are rare. No sooner 
had word spread about the writer's coming, 
when the mayor himself made his appear- 
ance and accorded a friendly welcome. 
Everyone is anxious to learn more about the 
United States and they asked innumerable 
questions about our country and its people. 

HEADS DISTRICT SALES 

Merrill Frescoln, Knoxville, Iowa, has 
been named north central Iowa district sales 
manager for Kent Feeds of Muscatine, Iowa, 
President G. A. Kent has announced. Mr. 
Frescoln is a graduate of Iowa Wesleyan 


When mixing is supplemented by blending, some- 
thing more than dispersion of your feed formula 
ingredients is gained. Even the tiniest balls of ingre- 
dient particles are completely smoothed out. The feed 


is intimately blended; no single particle remains 
identifiable. 


That’s why blending with a Sprout-W aldron Feed 
Blender gives you a uniform feed without lumps, 
with improved texture and color . . . a more saleable 
product which brings premium prices. 

Feed passing through the intermeshing discs of 
a Sprout-W aldron Feed Blender is thoroughly rubbed 
—not ground. Every lump is broken down, even 
though relatively high percentages of molasses or 


ou 


fish solubles are added. And blending is done right 
“on the stream”... . continuously, without delay. 
Ask your SPROUT-WALDRON MAN about the 
Model 102 Feed Blender today, or write: Sprout- 
Waldron & Co., Inc., 22 Logan Street, Muncy, Pa. 


SPROUT-WALDRON 


and previously operated grain elevators at 

Sigourney and Tracy in that state. He is Bett in MILLING EQUIPMENT Stuce 106 
planning to make his home in the Charles 

City area. MUNCY, PA. 
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Jim Ralston in New Post 
With Purina in Midwest 


J. H. (Jim) Ralston has been named to 
succeed Ellis H. Hamel as grain belt region 
sales manager for Ralston Purina Co., St. 
Louis, Vice President L. C. Stevenson has 
announced. Mr. Hamel has retired because 
of ill health. Mr. Ralston assumed his new 
duties Oct. 15. 


Born in Kentucky, Mr. Ralston was a 
Purina dealer in his home state for several 
years. He joined the firm as an assistant 
salesman in 1925. He was later a district 
salesman and built up Purina business in the 
Cincinnati area. At that time, he won the 
William Sample trophy for outstanding 


sales ability. His last previous appointment, 
as lake states division sales manager, came 
in 1946. 


In making the appointment, Mr. Steven- 
son stated that Purina had grown because 
of men like Ellis Hamel. He said it was 
reassuring that the vacancies which occur 
with time can be filled by men like Mr. 
Ralston. 

WATSON PROMOTED 

Bill Watson has been named north- 
western Indiana district manager for Hon- 
egers’ & Co., Fairbury, Ill., the firm has 
announced. Mr. Watson formerly man- 
aged B & B Farm Service at Wolcott, Ind. 
He will continue to reside there. 


Sell Your 


Shell. 


Cash in on a 


QUALITY PRODUCT 


NEW-IMPROVED 


PURE REEF 


OYSTER 


Your customers chickens need the calcium and other valuable 
trace mineral found in Mayo’s “Snow Flake” Pure Reef Oyster 


Customers 


Mayo’s “Snow Flake” is 100 per cent usable — washed, crushed 
-kiln dried—air floated and correctly graded. Strictly a Quality 
product for Quality Dealers. Write, wire or ’phone for prices. 


NOW IN MAYO'S NEW 


PACKAGED IN BAGS 


Paper 
Something new—the “Feed-O- 
25 lb. - 50 lb. - 80 lb. Mat” Package. A handy, econ- 
Burlap omical, 10 Ib. box that is an 
Automatic Feeder. You need 
100 Ib. this package. Packed (6) to case. 


P. O. BOX 784 HOUSTON 1, TEXAS 


MAYO SHELL CORPORATION 
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— Nutrition 


(Continued from page 42) 


“The addition of two pounds of alfalfa 
meal—replacing two pounds of corn cobs— 
resulted in significantly increased growth. 

“Steers received no growth stimulation 

from the addition of distillers dried solu- 
bles.” 
Comment: For some time, the work of Dr. 
Beeson and his associates at Purdue has been 
of great interest to cattle feeders. The de- 
velopment of Purdue cattle supplement A 
has made possible one good easily applied 
method for getting values out of the so- 
called poor quality roughages. The whole 
thing is based on supplying the nutrients 
that are lacking (vitamin A, minerals, some 
protein, and a small amount of easily di- 
gested carbohydrate) to the cattle, and 
especially to the micro-organisms in their 
paunches so that the “bugs” can go to work 
on the cobs, etc., break them up and re- 
build them into energy, protein, ete. 

This work has opened the eyes of many 
people to the value of adding true vitamin 
A to vitamin A-poor feeds. It has re- 
sulted in many popular articles in the “gen- 
tleman farmer” papers as well as in the state 
and regional farm papers. It has appealed 
to the imagination of people and has re- 
sulted in a great saving of materials former- 
ly thrown away or burned, and turned them 
into food in the shape of beef. 

It has made possible the successful feed- 
ing of cattle in areas where natural roughage 
has been dried up by lack of moisture. It 
has helped to explain why these dry, burned 
up grasses, etc., have not been successful 
as a rule. But now they can be converted 
usefully—not as well as good grass or good 
hay—but still they return some good feed- 
ing value. 

Feed the “bugs” in the rumen properly 
and you have overcome the biggest hurdle 
in the race for profitable beef production. 

Dairy cow feeders can also learn from 
this work. The essential digestive mechan- 
ism of the dairy cow is the same as that of 
a steer. If good roughage is unobtainable— 
or too high in cost—then a job can be done 
with poorer quality roughages, provided 
they are properly supplemented. 

Good dehydrated alfalfa can be a very 
important ingredient in this type of feeding. 
True vitamin A may be said to be the key 
to the whole thing, but proper attention to 
a complete mineral balance, to the proteins, 
and to the other fat soluble vitamins must 
also be given. 

In our estimation, Dr. Beeson’s work has 
really demonstrated the things that have 
come from years of work previously done 
at Penn State, at Ohio, Michigan State, 
and some other stations. 

ADD PARTNER 

W. Howard Chase has joined the firm 
of Selvage & Lee, public relations special- 
ists, as a partner, James P. Selvage and 
Morris M. Lee Jr.., have announced. The 
New York concern will in the future be 
known as Selvage, Lee & Chase. For the 
past seven years, Mr. Chase has been 
director of public relations for General 
Foods Corp. and previously was affiliated 
with General Mills, Inc. 
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header Service Pages 


Bowman Vitamin Product 
Termed Revolutionary 


The first “revolutionary” development 
in vitamin D nutrition in the past 16 years 
is claimed by Bowman Feed Products, Inc., 
Holland, Mich., for its new vitamin D 
product. Known by the trade name Bo 
Dee (mineral) stable vitamin D, the new 
preparation is a fine, white powder. 

The product is a combination of skim 
milk, glucose, lactose, sucrose, gelatin, and 
vitamin D subjected to spray drying. It is 
packed in airtight 1614 pound tins, each 
containing 11/2 billion units. 

Addition of one tin of the product to 
one ton of carrier results in one ton dry 
D, potency 1,500 LC. units per gram, 
according to Bowman. For complete data 
on the new vitamin D product, circle No. 
10 on the Reader Service card. 


Bulletin in Color Tells 
About Full Bagpak Line 


Publication of a multi-color booklet 
illustrating its line of multiwall paper bags 
has been announced by the Bagpak divi- 
sion of International Paper Co., New York 
City. The 16-page bulletin illustrates and 
provides technical data on the division's 
wide line. 

Feed men who would like a copy of 
International’s new booklet should circle 


No. 5 on the Reader Service card. 


NEW HAMMER MILLS 
Development of a new line of Dixie 
hammer mills has been announced by Dixie 
Machinery Mfg. Co. of St. Louis. The 
mills will be marketed by John J. Woods & 
Sons, Kansas City, sales representative for 
Dixie. Technical information on the new 
mill will be sent feed men who circle No. 

12 on the Reader Service card. 


* * * * * * * * 


Circle the numbers 

which apply to the 
offers that interest 

* you. Then tear out * 
the card and mail it. 

Many other Reader 
Service offers appear 

* on other pages — don’t * 
miss them! 


* * * * * * * * 
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CANE FEEDING MOLASSES 

Publication of a new technical data 
sheet on its cane feeding molasses has been 
announced by Commercial Solvents Corp., 
New York City. Included are handling and 
storage suggestions. For a copy of the new 
bulletin, circle No. 8 on the Reader Service 
card. 


Multi-Vitamin Product Is 
Introduced by Com Sol 


Development of a new multi-vitamin feed 
supplement has been announced by Com- 
mercial Solvents Corp., New York City. 
Known as B-Y-60, the product incorporates 
i niacin, choline, and pantothenic 
acid. 

The ratio of riboflavin, d-calcium pan- 
tothenate, niacin, and choline chloride is 
2-4-9-10. However, CSC will continue to 
supply the vitamins in other ratios on re- 
quest. 

For detailed information on B-Y-60, 
circle No. 9 on the Reader Service card. 

ELECTRICAL TESTER 

Development of Test-Glo, a new indus- 
trial tester for motors, fuses, and electrical 
circuits, has been announced by Ideal 
Industries, Inc., Sycamore, Ill. For techni- 
cal data and prices, circle No. 7 on the 
Reader Service card. 

ON DUST PROBLEMS 

Tailor-made dust control systems are 
offered feed manufacturers by W. C. Wie- 
denmann & Son, Inc., Kansas City. Feed 
men who would like details on the firm's 
dust control programs should circle No. 
3 on the Reader Service card. 


Flexible Bins for Grain 
Drying Are Marketed 


Production of a new flexible grain drying 
bin has been announced by Gordon Metal 
Products Co., Lapaz, Ind. The unit is 
built of 18-gauge sheet steel and is of 
all-welded construction. Size and capacity 
can be varied to meet requirements for 
both commercial processors and farmers. 


The bin contains two separate drying 
compartments operating independently. A 
separate heating unit, burning fuel or gas, 
sends heat into the bin at a high velocity. 
The hot air at 110 to 180 degrees travels 
through the grain and out through an ex- 
haust system. Drying is claimed to be 
uniform at all grain levels. The unit is 
mounted on a trailer axle and four wheels 
for mobile use. For further information, 
circle No. 13 on the Reader Service card. 


Milwaukee Firm Building 


Farm Utility Trailers 


A line of farm utility trailers, priced 
from $58 to $139, is now offered by Mil- 
waukee Automotive Trades, Milwaukee. 
Constructed of kiln dried wood and 
equipped with steel frames, they haul up 
to a ton load. 

The trailers are marketed under the brand 
names of “Matco” and “Norjack.” Feed 
dealers will find the trailers a profitable 
help in transporting delivery loads, accord- 
ing to Norman Glicksman, president of the 
firm. The company also manufactures boat 
trailers. For further information on the 
utility trailers, circle No. 14 on the Reader 
Service card. 


Tear Out Along Dotted Line — Drop in the Mail 
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Other Reader Service Items Appear in Pages Throughout This Issue 


Salsbury’s Adding Stain 


To Intranasal Vaccine 


A colored stain diluent has been added 
to the intranasal Newcastle vaccine manu- 
factured by Dr. Salsbury’s Laboratories, 
Charles City, Iowa, the firm has announced. 
It is designed to insure that the vaccine 
enters the nose or eye, when lighting con- 
ditions are not perfect. 

The diluent, Salsbury’s said, also enables 
operators to spot check groups of birds to 
determine whether or not all have been 
vaccinated. For complete information on 
Salsbury’s improved Newcastle vaccine, 
circle No. 1 on the Reader Service card. 


CSC Says Bacigro Gains 
Hold Until Marketing 


Weight gains from birth to weaning 
credited to Bacigro pig pellets carry through 
to market weight, according to Commercial 
Solvents Corp., New York City. The firm 
reported tests which showed an average 
market weight increase of 131/, pounds for 
pigs implanted with one Bacigro pellet 
over control lots. 

Bacigro is a bacitracin growth stimulator 
implanted in pellet form behind the ears 
of baby pigs. Dr. Joseph Pensack of CSC 
reported that “Bacigrown” pigs were in 
better condition and more uniform from 
birth to market than those in control 
groups. 

For complete technical and price infor- 
mation on Bacigro pellets, circle No. 23 
on the Reader Service card. 


SALT AS CARRIER 


The role of salt as a carrier for trace 
minerals is the subject of the current issue 
of Trace Mineral News, published by 
Hardy Salt Co. of St. Louis. Readers who 
would like copies of the new issue should 
circle No. 19 on the Reader Service card. 


LIQUID PUMP 

A new model motor-driven pump for 
extracting liquids from barrels and drums 
has been marketed by General Scientific 
Equipment Co. of Philadelphia. The com- 
plete unit sells for $94.50. For technical 
literature, circle No. 4 on the Reader 
Service card. 


Blatchford Begins Sale 
Of Pig Milk Replacer 


Marketing of Pig-Pab, a new sow's milk 
replacer, has been announced by Blatch- 
ford Calf Meal Co., Waukegan, Ill. Ex- 
tensively tested prior to being placed in 
commercial production, Pig-Pab incorporates 
animal fat rather than vegetable fat. It is 
designed to be fed baby pigs after four days 
on sow's milk. 

Extensive promotional material has been 
prepared for dealers who stock Pig-Pab. 
This includes four-color floor displays, 
which also can be used for other Blatch- 
ford milk replacers. 

For details and prices on Pig-Pab, circle 
No. 21 on the Reader Service card. 


Vitamin A-D Supplement 
Improved by Ray Ewing 


Development of an improved vitamin A 
and D supplement for all types of feed use 
has been claimed by Ray Ewing Co., Pasa- 
dena, Calif. It is said to remain stable in 
mineral mixes as well as in mixed feeds 
and should lower basic feed and formula- 
tion costs. 

The stabilized vitamin A and D is a dry 
free flowing concentrate for batch or con- 
tinuous mixing. Two standard potencies 
are available; 4,000 and 750 units A and D 
per gram, respectively, and 4,000 and 
1,500 per gram. Special potencies can be 
formulated on request. For further infor- 
mation on the supplements, circle No. 16 
on the Reader Service card. 
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Patent on New Fortifier 
Granted to Vit-A-Way 


A patent has been granted for its mineral- 
vitamin livestock fortifier, Vit-A-Way, Inc., 
Fort Worth, President Leo Potishman has 
announced. The product includes minerals, 
trace elements, and vitamins compounded 
by premixing and blending and then sub- 
jected to enteric coating. 

Vit-A-Way claims that the process in- 
corporates vitamins in a form in which 
their potency is unaffected by contact with 
mineral elements. For complete informa- 
tion on the newly-patented fortifier, circle 
No. 20 on the Reader Service card. 


Council Claims Farmers 
Preter Cotton Bags 


Seventy-five per cent of 2,735 representa- 
tive farm families interviewed recently by 
the magazines Farm Journal and Pathfinder 
indicated that they want more products 
packed in cotton bags, according to the 
National Cotton Council of Memphis. 
Their preference was regarded as significant 
because of the initial higher price of cotton 
as compared to other containers. 


In commenting on their preferences, 
many consumers pointed to the re-use value 
of the cotton bag for home sewing activi- 
ties. The council regards this reason as pri- 
mary in determining feed buying practices 
on the farm. Readers of Farm Journal were 
found to use an average of four tons of feed 
each year. Pathfinder readers used an aver- 
age of 12 cotton bags last year, and eighty 
per cent of that group expressed a desire 
for more products packed in cotton bags. 

Copies of this and other surveys describ- 
ing consumer demand for products packed 
in cotton bags can be obtained by circling 
No. 6 on the Reader Service card. 


Canadian Machinery Firm 
Offers Oat Roller Unit 


In an eight-hour workday, an operator 
can flatten and crimp 14 tons of oats with 
its oat roller, according to S. Vessot Co., 
Ltd., of Canada. The firm claims capacities 
of 3,500 pounds of oats or 6,000 pounds of 
wheat or barley per hour with the unit. 

Vessot also produces hammer mills, mix- 
ers, and other feed plant equipment. For 
data on its oat roller and other machinery, 
circle No. 18 on the Reader Service card. 

LIGHT DOCK BOARDS 

Two load capacities are available in new 
magnesium dock boards just marketed by 
Magline, Inc., Pinconning, Mich. Capacities 
are one-half ton and one ton per axle. 
For details and informative bulletins on the 
new dock boards, circle No. 2 on the 
Reader Service card. 
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KASCO 


John H. Geisler and 
James H. Geisler 


There are three very good reasons why we still 
sell Kasco Feeds after 30 years of handling them: 


We can survive only on repeat business 
—Kasco’s top quality feeds make regu- 


lar customers out of one time buyers. 


Kasco’s friendly local representative 
has always taken a personal interest in 


our problems as well as our customers. 


Kasco’s consistent advertising program 
has helped build customers. 


WAVERLY PLANT SERVICES 


Kasco Mills, Inc., Waverly, serves the 
following territory: 

Eastern Pennsylvania, New York, New 
Jersey, Maryland, Delaware, and New 
England States. 


MILLS, 


I Took On 


Years Ago Why: 


A portion of the J. H. Geisler and Sons Kasco 
Feed Store at Trexlertown, Penna. Pictured 
from left to right in front of the store are John 
H. Geisler, Fred H. Geisler, James H. Geisler, 
Daryl Shrader, Willard Stephen and Roy Geisler. 


Kasco has a new, PROVED program called the 
“Double A” plan for literally guaranteeing sales 
results. The “Double A” plan works BEFORE a 
dealer takes on the Kasco line—and it continues 
to work successfully from that point on! 


If you’re interested in the fastest growing feed 
program available just drop a card to one of the 
offices below and ask about the Kasco “Double A” 
plan—no obligation—no high pressure sales call! 


TOLEDO PLANT SERVICES 


Kasco Mills, Inc., Toledo, Ohio, serves the 
following territory: 

Western Pennsylvania, Ohio, Michigan, 
Virginia, West Virginia, North and South 
Carolina, eastern one-third Kentucky. 


WAVERLY, NEW YORK 


TOLEDO, OHIO 
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Burke on Business: 


How Lower Your Tax 


@ Every year about this time, feed dealers 
start giving serious thought to the hundreds 
of problems that affect their taxable in- 
comes. Many business transactions get 
special consideration at this time because 
of the tax angle. Is it better to increase 
income now or postpone it until next year? 
The correct answer may mean hundreds of 
dollars in tax savings. 


from the 


FEED 


D R C 
you... 


By GERALD BURKE 
The Feed Bag's Business Counselor 


This month we would like to discuss 
some of the things you may want to con- 
sider before the end of the year. 

Your sales terms can be used to get 
income into this year or postpone it to next. 
Consignment sales, approval sales, and lay- 


E. G. CHERBONNIER 


“Not just a job, but a career! That’s what the feed busi- 
ness offers a young man today. Whether producing by- 
products, mixing formula feeds, or as a community leader 
in the retail field, it is challenging and rewarding. 


And there is something new every minute. Antibiotics, 
pellets, bulk delivery, crumbles, dress bags and what’s next! 


Colleges are giving more and more time to nutrition and 
service days for feed men. Kansas has a production school 
and Michigan a retailing school. 


The feed man helps PRODUCE wealth in his commu- 
nity. Men’s garters or women’s bustles may go out of 
style, but eating—never! What we help produce is the 
tastiest and most nutritious part of the diet. 


With our population on the increase much faster than 
new acreage, the feed man is going to be a more and more 
important factor in our country’s progress. Yes, it’s a 


career.” 


THE AUTHOR. Mr. E. G. Cherbonnier is feed advisor to. the Grain and 


Feed Dealers National Association. 


a better understanding of the activities and problems of the feed 


{ Timely discussions presenting constructive views in the interest of \ 


industry ... 


by those who, themselves have played leading roles. 


Disriuuers Freep Researc Councit, Inc. 


OHIO. 
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away sales are all incompleted sales. In 
order to be taken into income the sale must 
be completed. Income can be postponed ~ 
legitimately in this manner. Income can 
be increased by allowing longer terms on 
merchandise purchased prior to closing. 

In arriving at cost of goods sold, there 
may be some confusion in your mind as to 
proper treatment of purchases and inven- 
tory. If you have paid over the ceiling 
prices on merchandise how would you treat 
thc overpayment? 

The treasury department has tried to 
disallow the over-the-ceiling part as con- 
trary to public policy. The courts have 
taken a more tolerant view and have ruled 
the full cost of the merchandise is part of 
the cost of goods sold and must be sub- 
tracted from gross receipts, otherwise con- 
gress would be taxing more than gross in- 
come. (Unfortunately, the same courts 
deny the deduction for over the ceiling 
wages despite the fact that this too is part 
of the cost of goods sold.) 

Inventories are usually priced in one of 
two ways: 

Cost. 

Cost or market, whichever is lower. 

Regardless of method used, you have 
the problem of how to value certain items. 
Inventory which is unsalable at regular 
prices or which has become obsolete, 
damaged, or simply shopworn, or second 
hand goods traded in can be valued at the 
estimated selling price less direct cost of 
disposition. You are allowed quite a bit 
of leeway here and undoubtedly will have 
no difficulty if a reasonable basis is arrived 
at. In no case should the value you arrive 
at be less than scrap or salvage value. You 
may not take an arbitrary or blanket mark 
down from cost. In establishing values 
you should never lose sight of the fact 
that the burden of proof rests upon the tax 
payer. 

You may have U.S. government E bonds 
that have matured or are about to this year. 
The government wants you to hold them. 
You can keep them for 10 years more and 
continue to get interest. A bond you pur- 
chased after May 1, 1942, at a cost of 
$18.75 would mature this year and you 
would receive $25. If you held on to it 
for 10 years more, it would have a maturity 
value of $33.67. You can cash the bonds 
in at any time during the extra 10-year 
period and collect the increased value. 

Instead of redeeming the E Bonds or 
keeping them for another 10 years, some 
taxpayers who held bonds maturing before 
May, 1952, turned them into G bonds. 
Bonds maturing after May, 1952, may be 
turned into K bonds. Both G and K bonds 
run for 12 years and pay interest semi- 
annually. In trading E’s for G or K bonds, 
you must pick up the interest you receive 
on the G and K bonds in the year you 
receive it. You also must pick up the 
accumulation on the E bonds in the year 
they mature. If you have been reporting 
each year’s increase on your E bonds as 
interest, of course, you only have to pay 
the tax on the last year’s accumulation. 

Every year, taxpayers pay taxes on 
dividend incomes that are not taxable. 
Corporations go to considerable trouble to 
explain distributions when they are mailed 
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to the stockholders but too often the advice 
is overlooked or ignored. When a distri- 
bution is not taxed, it reduces the cost basis 
of your stock. Of course, a return of 
capital is not taxable income. Dividends 
paid to policyholders of a mutual life in- 
surance company are not true dividends 
nor are the special dividends paid to vet- 
erans by the veterans administration on 
national service life insurance and U.S. 
government life insurance. This is simply 
a partial return of the original premium 
paid. Since the payment of life insurance 
by the insured is not deductible, the refund 
on the premium is not taxable. If you 
have any doubt on whether a dividend you 
receive is taxable check with any of the 
stock analysis houses. They may refer, for 
example, to “Standard & Poor’s” list called 
“Stocks With Special Tax Treatment.” 

Most taxpayers are still a bit confused 
over a change in the law affecting capital 
gains. Since the tax on ordinary gains may 
run in some cases two or three times 
higher than the tax on capital gains it is 
most important that you clearly understand 
the treatment of a capital gain. 

In order to get capital gains treatment 
when you sell or exchange property— 

You must have a capital asset. 

You must know your holding period. 

Your transaction must be a sale or ex- 
change, 

and you must know your cost. 

Preferred treatment is based upon the 
time your asset has been held before the 
sale or exchange. It is also based upon 
proof that you are in a trade or business 
entitled to preferred treatment. 

Capital gains and losses may be— 

Short term: assets held for six months or 
less. 

Long term: assets held for more than 
six months. 

In arriving at capital gains and losses an 
individual must— 

1. Add together all long term gains, 
subtract long term losses to find net long 
term gain or loss. (This figure is not re- 
duced by 50 per cent as done in prior years.) 
This is figured at 100 per cent. 

2. Add together all short term gains, 
subtract short term losses to find net short 
term gain or loss. This is figured at 100 
per cent. 

3. If your net long term gain is more 
than your net short term loss, you are 
taxed only 50 per cent of the difference. 

4. If your net short term gain is more 
than your net long term loss, you are 
fully taxed on the difference. 

5. If your capital transactions result in 
a loss, you can deduct $1,000 of this loss 
against other income. But if your net in- 
come is less than $1,000, you can deduct 
that. Any remaining loss is carried over 
to the next five years as a short term loss. 
(If you file a joint return, you are allowed 
only a deduction of $1,000 with the balance 
carried over for five years.) 

6. Remember, your tax on a net long 
term capital gain ordinarily will not exceed 
26 per cent. You may (if it will give 
you a lower tax) compute your tax to be 
the sum of the tax on your ordinary income 
plus 26 per cent of your net long term 
capital gain. This is known as the alterna- 
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tive method of taxing gains. 

7. Don’t overlook this. If you had 
land, buildings, or depreciable property 
used in your trade or business and held 
over six months, your loss is fully deductible. 

While the loss in No. 7 above is fully 
deductible, a gain is treated as a long term 
capital gain. 

The treatment of capital assets by a 
corporation is a bit simpler than the in- 
dividual treatment. Corporations owe a 
26 per cent tax on their net long term 
gains in excess of any net short term loss. 
The 26 per cent rate is the highest tax 
these gains may bear. Here, too, the loss 
on land, buildings, and depreciable assets 
is allowed in full. 

A serious problem that faces all small 
business men today is keeping his em- 


go on for ever. 


models added over the years. 


seldom 


ployes happy. With more and more com- 
ing out of the pay envelopes employes are 
looking around for all the non-taxable 
benefits they can get. To keep employes 
content, many concerns are offering group 
life and health and accident insurance. Any 
employer may give to employes without 
incurring income for them: 

1. Uniforms used on the job. 

2. Cleaning and laundering of these or 
of their own uniforms or work clothes. 

3. Tools essential for their work. 

4. Courtesy discounts on purchases. 

5. Medical services through resident 
nurses or doctors. 

6. Entertainment. 

7. Other facilities and privileges fur- 
nished entirely for safety of employes, good 
will, health building, and morale building. 


and that’s because it’s built to give 
years and years of hard service 


Day-in, day-out under the most trying conditions, Schutte Hammer 
Mills grind away with a minimum of attention. Time, in terms of 
years of gruelling service, means nothing to them. They just seem to 


In fact, there are many original Schutte mills — the first ones built 
— that are still doing their job efficiently today, alongside newer 


Yes, Schutte mills are built to last and seldom parted with. 


~SCHUTTE PULVERIZER CO. 


oe Manufacturer of Famous Schutte Hammer Mills and Replacement Pa 
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‘Soft Spots’ in the Free Nations 


They Are Target of Soviet, World Communists 


@ The greatest threat to American security 
at the present time is from Russia's policy 
of taking advantage of the economic weak- 
ness and political instability of many non- 
Communist countries, in the opinion of the 
Committee for Economic Development. If 
the policy succeeds, it will lead to increas- 
ing Communist gains and finally the isola- 
tion of the United States, CED believes. 


CED is a non-profit, non-political organi- 
zation made up of businessmen and edu- 
cators. Its announced purpose is to deter- 
mine those economic policies that will assure 
high production and employment within the 
framework of a free society through objec- 
tive research. 

This security threat, the committee stated 
recently, exists because of the expansion 
of Soviet power in the wake of war and 
unsettled conditions in many parts of the 
non-Communist world which tempt the 
U.S.S.R. to further expansion. Communist 
doctrine, it was pointed out, makes clear 
that the final aim of Soviet policy is the 
triumph of world communism. This policy 
furnishes a blueprint of Soviet intentions 
but does not reveal by what means that 
nation hopes to realize them in any im- 
mediate situation. 

However, CED stated, the evidence sug- 
gests that thus far the Soviet Union has 


been careful to avoid starting a general war 
with the United States. Its technique so 
far has been to do everything short of 
general war to weaken, divide, and conquer 
free countries. To accomplish this task, 
the Soviets have marshalled vast resources 
of manpower, both native and satellite, but 
so far their industrial potential, highly im- 
portant in war, is inferior to that of the 
United States and the other free nations. 

Based on a belief that our present mili- 
tary preparations to counter the Russian 
menace are adequate, the committee has 
come to three conclusions about the extent 
of the menace. The Soviet Union will not 
deliberately choose general war in prefer- 
ence to a more gradual strategy. The major 
risk of a general war, by design or accident, 
still exists. If total war comes during the 
next few years, we should be able to win it. 

To halt the Russian power drive, the 
committee recommends that a new system 
be developed for coordinated action among 
the groups of free countries and that the 
United States take the lead. In its view, 
the positive task is to take domestic meas- 
ures necessary to maintain and increase 
U.S. economic health and join in coordi- 
nated actions with other countries to pro- 
tect them from Communist interference of 


all types. This must be done without 
general war, if possible, or with it if neces- 
sary. 

In the organization of Atlantic com- 
munity countries, the committee urges a 
greater degree of economic integration 
among countries than has previously been 
achieved. In Asia, progress can only be 
made through continuous political support, 
technical and administrative assistance, and 
use of foreign capital on a large scale. The 
overseas programs can be aided by an in- 
crease in information services to foreign 
countries, a more generous commercial 
policy with a lowering of tariffs, and close 
attention to the stability of business in the 
United States. 


In summing up their recommendations, 
committee members expressed confidence 
that Americans would prove themselves 
patient and resourceful in building a just 
and stable peace. 


Brown General Manager of 
Western Feeds of lowa 


Appointment of C. W. Brown as general 
manager of Western Feeds, Inc., Des 
Moines, has been announced by the firm. 
Mr. Brown formerly held a similar position 
with E. H. Felton & Co., at Boone, Iowa. 


Western Feeds wholesales feed ingredi- 
ents and specialties. It provides daily truck 
delivery throughout Iowa. The firm's 
offices are at 120 S. E. Third st., Des 
Moines. 


WATERLOO 
MILLS CO. 


MANUFACTURERS AND 
WHOLESALE DISTRIBUTORS 


WATERLOO, IOWA 
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If you sell mixed feeds, we can offer you an 
outstanding line of mash feeds, concentrates, and 
minerals for chickens, turkeys, hogs, and cattle. 


lf you mix your own feeds, we can offer you an 
equally outstanding line of ingredients suited to 
your particular requirements. 


TO THE 


INDUSTRY 


Wire 
Phone 
Write 


SERVICE 


PROFIT FROM 
THESE PROFIT 
BRANDS 


Small's Dehydrated Alfalfa Meals 
Leader Peat Litter 

Mt. Airy Gran-l-Grit 

Clear Quill Livestock Mineral 
Blatchford Products 

Servall (Staz-Dry) Poultry Litter 
Clear Quill Poultry Concentrates 
Morris-McAdams A & D Feeding Oils 
Clear Quill Dog Foods 

Calf Manna 

Pilot Oyster Shells 

Golden West Condensed Buttermilk 
V-C Tobacco Stem Fertilizers 

Fish Meal - Fish Solubles 

Royal Oak Charcoal 

United Calcium Carbonate 

Demon Oat Products 


Southern Sunshine Poultry Litter 
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ALAN DUNGAN 


Appointment of Alan Dungan as jobber 
distribution supervisor for three states has 
been announced by VyLactos Laboratories, 
Inc., Des Moines. Mr. Dungan will direct 
activities in Ohio, Michigan, and Indiana. 
He will make his headquarters at Fort 
Wayne. 

A native of Des Moines, Mr. Dungan is 
a graduate of Drake University and has a 
background in farm merchandising. Vy- 
Lactos manufactures dehydrated molasses, 
fish solubles, yeast, and other feed ingredi- 
ents, 


Plan Top-Flight Programs 
For Cincinnati Feed Club 


Several outstanding programs for the 
1952-1953 season were discussed by Chair- 
man Sherwood Williams when members of 
the Cincinnati Feed Club met for their 
first fall meeting, Oct. 6. 

Fifty members and guests attended the 
meeting which featured a dinner and a 
motion picture. The picture was entitled 
“Miyah” and concerned water supply 
problems in Saudi Arabia. 


Course on Free Marketing 
Is Underway in Chicago 


Opening of the 1952-53 course of the 
Chicago Grain Exchange Institute on Nov. 
13 has been announced by James P. Reich- 
mann, newly elected president of the 
Chicago Board of Trade affiliate. The in- 
stitute is a non-profit organization which 
has conducted the grain exchange informa- 
tion course annually since 1938. 

Sessions of the course will be held in 
the members’ room, on the fourth floor of 
the exchange. Twenty weekly lectures of 
two hours each will be held. Identical in- 
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struction will be given on Thursday after- 
noon, 3-5 p.m., and Thursday evening, 
6-8 p.m. Instruction will cover the opera- 
tions of the grain business and its ex- 
changes. 

Richard M. Withrow, member of the 
board, will head the staff of instructors this 
year as he did last year. Persons both in 
and out of the grain trade are invited to 
take the course. 


WITH TIDEWATER 
Norman J. Orbe has joined the staff of 
Tidewater Grain Co., Philadelphia, the 
firm has announced. A World War II army 
officer, he formerly headed North East 
Flour Mills at North East, Pa. 


COSTS ONLY 


SANI-FLOR SALESMAN 


George T. Condon has been named Iowa 
representative for Western Mineral Prod- 
ucts Co., Milwaukee, the firm has an- 
nounced. Western produces Sani-Flor brand 
poultry litter. 


GRAVITY CONVEYOR 


Commercial production of a new gravity 
conveyor with aluminum frame and steel 
wheels has been begun by Rapids-Standard 
Co., Inc., Grand Rapids, Mich. The con- 
veyor is available in 45 and 90 degree 
curves, five to 10 foot lengths, and 12 and 
18 inch widths. For technical specifications 
and prices, circle No. 22 on the Reader 
Service card. 


10° A TON T0 
TRACE MINERALIZE 


FEEDS WITH 
HARDY'S 


|THE ORIGINAL | 


TRACE MINERAL 


SALT 


—WITH “PROTEIN-BOUND” IODINE 
GUARANTEED 100% STABLE 


USE... 


Hardy's regular formula No. |, 


animals 


growers and breeding mashes 


feeds. 


TOR UST ON REGISTER 


* To comply with NPA Co- 
balt Order 
use of Cobalt in poultry 


For Complete Information 
and Prices—Write, Wire or 
Phone Us Today! 


HARDY 
SALT CO. Ee 


Drawer 449 
St. Louis 3, Mo. 


HARDY'S TRACE MINERAL 
SALT FORMULAS contain all 
the essential Trace Minerals 
—TIodine, Manganese, Iron 
and Copper; and are avail- 
able with or without Cobalt.* 


with Cobalt—for adult animals 
Hardy's regular formula No. 2, with Cobelt—for growing and breeding 


Hardy's formula No. |, witheut Cobelt—for adult poultry 
Hardy's formula No. 2, withewt Cobalt—for chick and poult starters, 
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— Effects 


(Continued from page 36) 


their problems with him, discuss the 
weather, hash over local and national poli- 
tics, and, most important of all, buy their 
feed supplies. 

“TIl always consider a farm background 
better than a college education,” Mr. Danck- 
wart stated. “It means that you understand 
farmers and their problems from the in- 
side out. They quickly find out whether 
you know much about farming. They'll 
accept you if you have a genuine interest 
in their way of making a living, regardless 
of your own background, but they feel 
most comfortable with their own kind of 
people.” 


The dealer estimates that he delivers 90 
per cent of the feed which he sells during 
an average year. Most of the deliveries 
are made during the winter and spring. 
If the roads are beginning to break up in 
the early days of spring, he'll make de- 
liveries at four and five a.m. in the morn- 
ing. The roads are still frozen at that time 
and better surfaced for a delivery run. 

Dealer Danckwart confessed that he 
found some of his customers’ practices a 
trifle hard to understand. 

“It’s funny about some of my patrons,” 
he remarked. “They may bring a load of 
oats to town in their truck and sell it to 
the local elevator. Then, when they stop 


at the store, they'll ask that their order be 
delivered, even though their own truck is 


RIDE THE 


Algona, lowa 
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SARGENT PLANTS 


Monmouth, Ill. 


FOR 
THESE 


VOLUME PROFITS 


Sargent dealers are riding high with 
MINRAL MEAL this year as al- 
ways. They know it means big, fast 
growing hogs. . . with feeding costs 
that are genuinely LOW. 


Ever-popular Sargent MINRAL 
MEAL gets RESULTS. Stepped up 
with Vitamin B-12, and antibiotics, 
this Protein-Vitamin-Mineral sup- 
plement builds customer satisfaction 
... And that means bigger cash sales 
for YOU. Get on the Sargent 
BANDWAGON now and ride 
along to bigger money. 


Ask your Sargent Dealer or 
write for dealer proposition 


Minral 
Meal 


DES MOINES 
IOWA 


Fremont, Nebr. 
Waverly, Mo. 


empty. But I never question it. 
is an order.” : 

The deliveryman is always cautioned to 
take care in unloading feed sacks and to 
check and see that no sacks are ripped. 
The farmer is asked where he wants the 
sacks piled and they are always stacked 
neatly. 

“One farmer told me he quit a dealer 
because the man’s driver unloaded the 
sacks in a barn next to an open door,” Mr. 
Danckwart recalled. “The farmer was 
irritated because a rainstorm blew up short- 
ly afterwards and some of those sacks 
were soaked. It would have taken only 
a few minutes for the driver to have 
checked with the farm wife as to where 
she wanted the sacks placed. So his care- 
lessness cost his employer a nice feed ac- 
count.” 

Born and reared in nearby Lake City, 
Mr. Danckwart gained experience as a far- 
mer in northwestern Iowa. After spending 
six years in the army, a period which in- 
cluded more than three years in the Philip- 
pines and New Guinea with the signal 
corps, he was discharged and returned to 
Minnesota. 

“I had my choice of going back to 
farming or buying a business of some 
kind,” Mr. Danckwart said. “After think- 
ing it over, I decided on the feed business. 
With initial farm costs at an all time high, 
I decided that I would be better off if I 
invested my small savings in a feed store.” 

He opened his store in December, 1946, 
and soon came to the conclusion that he 
was going to have to “hustle” for business 
or go out of it. Over a four-month initial 
period, he sold only nine tons of feed. 

“I realized then,” he asserted, “that my 
main concern was to forget about compe- 
tition and concentrate on selling feed.” 

He buckled down to work and during 
the next three months sold 234 tons—a big 
increase over the first three months. His 
volume continued to increase each subse- 
quent month, reaching a peak during the 
1948-49 period. In 1951, sales leveled off 
at 1,230 tons of mixed feeds. It did not 
include figures for millfeeds. 

Looking back on his shaky progress dur- 
ing those first months of operation, Mr. 
Danckwart is forced to confess that he 
didn’t know much about business that first 
year. And he met some serious setbacks. 
Among these was the loss of a thousand 
started pullets which had cost him 30 
cents apiece. The $300 involved looked 
huge to him in those days. 

“TI didn’t even know what a bill of lad- 
ing was,” he recalled with a laugh. “The 
depot agent called me up and told me 
there was a carload of feed on the tracks 
and that it was on shipping order. I 
scratched my head and asked him what he 
meant. I was dumbfounded when he told 
me I had to pay cash for the feed. I didn’t 
have the money to handle that bill of lad- 
ing so I had to borrow over $3,000 from 
the local bank.” 

But the dealer kept persevering. He ob- 
tained feed contracts from several turkey 
producers and that helped him over the 
hump. He suffered during the early days 
from the fact that the Mississippi river, on 
which Wabasha is located, cut him off from 
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possible sales on the Wisconsin side. This 
is still a disability. His present trading 
territory is within a 25 mile radius of the 
store on the north, west, and south. 

Strict adherence to cheerful service has 
paid substantial dividends for the busy 
Minnesota dealer. Recently he expanded 
by purchasing a grain elevator in the near- 
by town of Kellogg. There, as in Wabasha, 
the rule of. never knocking a competitor 
will be in effect. 


Burrows Ad Account Goes 
To Simmonds & Simmonds 


Simmonds & Simmonds, Chicago adver- 
tising firm, has been appointed agency for 
Burrows Equipment Co., Evanston, IIL, 
President Parke Burrows has announced. 
The account will be handled by Phil W. 
Tobias Jr., executive vice president of the 
agency. 

Burrows company manufactures and dis- 
tributes a complete line of equipment and 
auxiliary supplies for the testing and hand- 
ling of grain, seed, feed, and mill products. 
The Chicago advertising concern will handle 
promotion on national, regional, and local 
levels. 


Hoeppner Is Promoted to 


New Bemis Plastic Post 


Bemis Bros. Bag Co., St. Louis, has an- 
nounced the appointment of A. D. Hoepp- 
ner as supervisor of plastic bag sales at the 
firm’s home office. His duties will be to 
supervise and promote production, distri- 
bution, and sale of the line of plastic bags 
manufactured by the firm. H. E. Illich has 
been named to replace Mr. Hoeppner as 
manager of the firm's plastic bag depart- 
ment in Minneapolis. 

The new St. Louis supervisor joined 
Bemis in 1935. At that time, he was a 
member of the sales force of the Minneapo- 
lis sales division. In 1948, he was named 
manager of the plastic bag department. 
His appointment, the company stated, was 
made as part of the Bemis expansion pro- 
gram in the field of plastic film bags. 


Third Brood of Borers in 
Corn Is Thought Likely 


Research at the University of Maryland 
has indicated that present heavy infesta- 
tions of the European corn borer may be 
the result of a third brood hatched this 
season, the university has announced. Pre- 
viously, the corn borer was considered only 
a two-generation insect in the Maryland 
area. 

Field studies by entomologists have 
demonstrated that the percentage of borers 
which run three generations in a season is 
greater than formerly estimated. First gen- 
eration borers in moth form emerged from 
potato fields on July 7 in one study. These 
were placed in cages over sweet corn and 
these emerged on Aug. 21. First hatching 
of third brood eggs began on Aug. 29. 
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CAN CASH 


ON THE STEADY DEMAND 
FOR CLEAN CUT CORN 


Mr. Ralph Keebler at Montours- 
ville, Pa., is more than pleased 
with his Corn Cutting and 
Grading Outfit. The system 
shown below was installed by 
Sprout - Waldron over seven 
years ago. It’s a compact, pack- 
aged installation . . . completely 
automatic and hasn’t caused a 
bit of trouble since it was in- 
stalled. 


Says Mr. Keebler, 
Sprout-Waldron Corn Cutting 
and Grading Outfit was one of 
our first machines and today 
it’s one that we just couldn’t 
do without. The three grades of 


THE KEEBLER INSTALLATION 


clean cut corn produced on this outfit have increased our 
sales volume tremendously. The product is equal to any that 


can be obtained on the open market.”’ 


Hundreds of successful feed manufacturers can back up 
the statements expressed by Mr. Keebler. This machine, 
actually four in one, cuts, grades, aspirates, and removes 
the meal—to produce a top-quality, clean cut corn. 

Write for details to SPROUT, WALDRON & Company, INC., 

22 Logan Street, Muncy, Pennsylvania. 


SPROUT-WALDRON 


SINCE 1866 


CORN CUTTERS 
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Use of Sugar Beet Tops in Feed 


Research Results in Colorado Recommend It 


@ Increased use of sugar beet tops in feel 
has been recommended by three research 
workers at the Colorado A & M experi- 
ment station. R. D. Barmington, P. N. 
Davis, and H. S. Wilgus have found that 
dried sugar beet tops, leaves, and leaf-pulp 
mixture compare favorably with alfalfa 
meal as a nutrient. 

They pointed out that the protein and 
carotene composition of the two materials 


is similar. Results of lamb, poultry, and 
beef feeding tests have shown that the beet 
products are as good as, and in some cases 
better than, alfalfa as feed. This may be 
due, they theorized, to the fact that sugar 
beets are one of the most efficient crops in 
the conversion of the sun’s energy to plant 
food. 

So far, commercial use of beet tops as 
feed has been hindered by poor processing 


Burlap and Cotton 


New and Used 


Printed and Plain 


MENTE DAINTY PRINT FEED BAGS 
guarantee cutomer satisfaction and build repeat 
business. Fast colors, an assortment of pretty patterns, 
easy-to-remove labels put on with special adhesives. 
Make Every Bag A Premium 

And Watch Your Sales Rise! 


Write, Wire or Phone for Quotations 


DEPT. FB 


MENTE CO., INC 


Box 1098 
Savannah 


Box 690 
New Orleans 


Box 204 
Houston 


Sales Offices or Representatives: New York, Chicago, St. Louis, Denver, 
Cincinnati and other large cities 
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methods. Field curing of the crop is the 
common practice and result in loss of most 
of the leaves and practically all carotene 
content. This method produces feed that 
is on a par with barley in feed value. The 
worth of the product is about $14 per ton. 

Dehydration preserves the nutritional 
quality of the tops, they found, but at the 
present time it is prohibitively expensive. 
The cost now is from $40 to $50 per ton. 
Development of a market though would 
lead to more efficient processing methods 
and mass production operations which, in 
their opinion, would cut costs greatly. 

A practical means of removing a major 
portion of the leaves for dehydration exists 
in the two-row topper, roto-beater, and leaf 
stripper machines, the scientists claimed. 
They recommended that the dehydration be 
done as soon as possible after stripping. 
Careful use of machinery would preserve 
the original nutrients found in the leaves. 


Problem of Leptospirosis 
Increases in Wisconsin 


Leptospirosis, a highly infectious disease 
of cattle, hogs, and horses, is becoming 
a problem in Wisconsin, E. V. Morse, 
veterinarian at the University of Wisconsin, 
has claimed. At the present time, there 
are eight known cases in the state. The 
disease which was first detected there in 
1949 is now present in all parts of it. 

Symptoms, Mr. Morse said, are blood in 
the milk and urine of dairy cows. Both 
cows and hogs develop jaundice and fever. 
Abortion among infected animals is com- 
mon. The stricken animals usually lose much 
weight and frequently die. Sheep have not 
been affected by the disease and there are 
no known cases of human infection in the 
country. Diagnosis by non-veterinarians is 
dificult because the symptoms of the dis- 
ease also are common to other ailments. 

The disease can spread through cattle 
urine and infected milk, Mr. Morse stated. 
Hogs can catch it through rat urine since 
about 30 per cent of all rats are infected. 
The veterinarian urged that all suspicious 
cases be reported to disease authorities 
immediately. Penicillin is the most effective 
treatment for the infected animals. 


Winter Wheat for Pasture 
May Pay Off This Season 


Midwest farmers may find it profitable to 
use winter wheat as pasture this season, it 
has been claimed by W. O. Scott, crops 
specialist of the University of Illinois. He 
said that farmers who were short of hay 
or silage and did not have winter rye 
seeded as a feed supplement would find 
winter wheat a good substitute. 

Since pasturage grazing may reduce yields 
on subsequent crop yields, Mr. Scott urged 
that farmers who use the wheatland for 
grazing observe these rules. Pasturing 
should be postponed until wheat is well 
established; pasturing should not be heavy; 
wet pasture should not be grazed if there 
is danger of puddling: and late spring 
pasturage should be avoided. ae 
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feeder cattle will be available. 

Sheep and lambs: Their numbers should 
decrease a little, due to lower wool and lamb 
prices, drought, and labor shortages. Total 
sheep numbers will not increase. Because of 
a lack of wheat pasture, more lambs than 
normal will be fattened in drylot. A hay 
shortage should boost use of concentrates 
by feeders. 

Horses and mules: A reduction again is 
likely because of high feed costs and a 
shortage of labor. Sizable numbers of horses 
for recreation and sport, plus cow horses, 
will be retained. 


Chemicals for Feed Trade 
Marketed by Chemo Puro 


Establishment of a feed and veterinary 
chemicals department has been announced 
by Chemo Puro Mfg. Corp., Long Island 
City, N. Y. Vice President P. C. Hereld 
will direct the department, which will pro- 
duce para-aminobenzoic acid, claimed valu- 
able in the treatment of air sac infection in 
poultry. 

Chemo Puro also is marketing dry be- 
taine hydrochloride and arsanalic acid for 
the feed industry. For full information on 
the firm’s complete line, Circle No. 27 on 
the Readers Service card. 


Doughboy Modernization Is 
Underway at Feed Plant 


“Face lifting” at the feed and flour mill- 
ing plants of Doughboy Industries, Inc., 
New Richmond, Wis., is near completion, 
according to Vice President Raymond Went- 
zel. He explained that the streamlining and 
new equipment will further modernize 
Doughboy’s push-button mill, completed in 
1945. 

Automatic gravity packing machinery is 
included in the “face-lifting.” Bag packers 
produced by Bemis Bro. Bag Co., St. Louis, 
are among the new machinery pieces being 
installed. Paul Bauch is Doughboy’s mill 
superintendent. 


Fall Freshening Cows Pay 
Off Better: Dairy Expert 


Greater return from feed costs has been 
reported for fall-freshening cows as com- 
pared to spring-freshening animals by L. A. 
Johnson, dairy extension specialist at Mich- 
igan State College. His statement was based 
on records of 2,347 cows which figured in 
Dairy Herd Improvement association tests 
in 1951. 

He estimated that cows freshening in 
the September-November period averaged 
24 more pounds of butterfat and $20 
more income over feed costs per cow than 
freshening during the March-May season. 
Feed costs, he asserted, were a little lower 
for the spring freshening cows but this 
disadvantage was more than compensated 
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for by higher production gains. 

Dairy practice at present, Mr. Johnson 
noted, is to breed cows to freshen year- 
around for an even flow of milk. Some- 
times, fall production is cut by use ‘of over- 
grazed pastures. He recommended that 
dairymen breed more cows to calve in the 
fall. It, would even up the milk supply 
and yield a financial gain, he claimed. 


Set Average Soya Support 
For 1953 at $2.56 Bushel 


A national average price support of 
$2.56 per bushel for 1953 crop soybeans 
was announced by the Department of 
Agriculture in October. The price is the 


same as for 1952 crop soybeans which are 


now being marketed. 
of current parity. 


As usual, the support will be given 
through loans and purchase agreements. 
They will be available to producers from 
the time of harvest through January, 1954. 
In order to qualify, the beans must grade 
No. 4 or better and contain no more than 
14 per cent moisture. 

On the county level, support rates will 
depend on many factors, including class, 
grade, location, and quality. They will 
follow the national average support price. 
Details of loan and purchase agreements 
will be handled by county committees of 
USDA's production and marketing ad- 
ministration. 


It is 90 per cent 


Hammermills 


Custom 


Grinders 
65 - 80 - 100 HP. 


Features: 
Continuous Operation— 


Instant Screen Change 
from work floor without 
stopping mill 


Low Feed Hopper 


Any size screen can 
be quickly installed 
for special grinding 


Separate Fan and Motor 
Recirculating Air System 


Direct-connected 
Reversible Motor 


Monocast Base 


JACOBSO 


Write for New Bulletin 


MACHINE WORKS 


1074 TENTH AVE. SOUTHEAST 
MINNEAPOLIS 


INSTANT SCREEN 
CHANGE FROM 
WORK FLOOR 


14, MINNESOTA 
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fortification when used os recommended. The : AL-FISH BLEND 
The Blended Multi-Vitamin Ingredient” 
er and glandular 
meal... all by-products of edible fish. 
FISH FACTORS* GROWTH FACTOR 
QUALITY PROTEIN (812) 
Plus COMPLETE VITAMIN 
REQUIREMENTS of: 
Vitamins A, D, G (riboflavin) B12... together 
with other atial B- lex factors. > 


Higher profits through savings are the results of using Gorton's 
Al-Fish Blend to fortify your feeds You save by replacing high 
priced protein and vitamin factors—save labor costs in han- 
dling, mixing, and weighing; save in storage costs; and save 
in inventory funds. 

Gorton's Al-Fish Blend is business building as well as profit 
making because you turn out superior feeds thoroughly forti- 
fied with every necessary vitamin and protein factor when 
used as recommended. 

Your customers will tell you of greatly increased egg produc- 
tion and more rapid weight gains in their birds—and cus- 


: tomers satisfaction means repeat sales and new customers. 
Cooperating members of the National Fisheries Institute Try Gorton's Al-Fish Blend now. 


NEW ENGLAND BY-PRODUCTS CORP. 4 Ask about 
ibutors For Gorton-Pew Fisheries Company, Ltd. By-Products Div. 


: VITAMIN OILS 
177 MILK STREET BOSTON, MASS. that bring you guaranteed 


potencies 


Since 1906 — 


FARMERS FRIEND 


TRADE-MARK REG. U.S. PAT. OFF. APRIL 30, 1907, NO. 62,380 OCT. 8, 1946, NO. 424,533 


all-purpose 


MINERAL FEED 


an economical source of high grade and well-balanced 


TRACE MINERALS 


Contains important mineral elements blended with COBALT, MANGANESE, ZINC, BORON, 
IRON, COPPER, STABILIZED IODINE and other trace minerals in carefully calculated pro- 
portions to supply necessary mineral nutrition. 


Also Contains 
@ LIQUID BLACKSTRAP MOLASSES @ IRRADIATED YEAST 


(Source of Vitamin D,) 
WE SELL THRU DEALERS AND JOBBERS WAREHOUSES FROM COAST TO COAST 


By the TON, TRUCKLOAD, or CARLOAD 
Write today regarding our Dealer or Jobbing Proposition 


FARMERS FRIEND MINERAL CO. 
NAPOLEON, OHIO 
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Hoover's invitation to meet with him in an effort to solve an 
economic problem of that day. On that occasion, the situation 
was too good a political one, and the “Hoover depression” has 
been the Democratic battle cry in every election since that time. 
It failed, however, in this last one. 


PROBLEMS AHEAD FOR THE REPUBLICANS 


A good look at our foreign policy will certainly be in order. 
It is responsible for most of our domestic headaches. The whole 
controls program is based on the necessity for a re-armed world, 
so they say. Congress will have to decide on price controls which 
expire next April, as do rent controls. Next June, the excess 
profits tax on corporations will expire, and this is always the 
signal for anti-corporation groups to shout about the “bloated 
plutocrats.”” The late Congressman Sabath, Democrat of Illinois, 
always led the fight against repeal of controls. 

. 
A SKINNY CONTROL OF CONGRESS 

Never has there been such an even balance between the two 
parties as when the new congress convenes in January. One or 
two seats will separate them in the senate and not more than 
10 or 12 in the house. A slim majority as this, however, gives 
the Republican party the right to organize both branches and 
with it the right to select the committee chairmen. This is al- 
ways important in a legislative body. 


LABOR LEADERS JOLTED 


The decisive vote against the Democrats was a severe rebuke 
to the big labor leaders. Of course, we have had a Socialist- 
labor government for the past four years, and Harry Truman 
was their captive. In the steel strike, Murray forced the adminis- 
tration to knuckle under. In the recent coal strike, Lewis openly 
defied the government by refusing to comply with a ruling of 
the wage stabilization board. The deal was that the labor czars 
would deliver the so-called labor vote. But the American work- 
ingman repudiated his labor boss—he refused to follow orders 
and instead voted for Mr. Eisenhower. Never in the political 
history of this country has labor rebuked its leaders in such 
a decisive manner. Since election, Murray and Lewis have been 
strangely silent. 


YOUNG PEOPLE IN POLITICS 


It was refreshing and pleasing to see so many young people 
actively participating in the last campaign. In Wisconsin, they 
sparked the Republican organization, and they were more than 
a match for labor’s Political Action committee. Many of them 
were attracted to Gen. Eisenhower as a man who had personality, 
plus ability and integrity. And while the bouquets are being 
passed about, the women are also entitled to an accolade. In 
the week preceeding the election, and on election day, they worked 
mightily, and the results indicate their efficiency. 


MISSING IN ACTION 


Where is Dean Acheson? Not one word from him during 
the Democratic national convention nor about him in the cam- 
paign. The managers of the drive to elect Stevenson kept him on 
ice; they would have no part of him, and apparently, none of 
his advice. This secretary of state was surely the forgotten man, 


and on his political tombstone should be inscribed: “Missing in 
Action.” 
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PRINT 
FEED BAGS 


In a Wide 


Variety of 
Good Looking Patterns and 


Attractive Color Combinations 


ARE — WITHOUT A DOUBT 
A POSITIVE SALES BUILDER 


WHAT'S YOUR PREFERENCE? 
UNLABELED? 
SPOT LABELED? 
BAND LABELED? 


WE HAVE ‘EM... 
THE WAY YOU WANT ‘EMI! 
AND PRONTO, TOO!! 


WERTHCO PRINT FEED BAGS 


ANOTHER WERTHAN BETTER BUILT PRODUCT 


Wire . . . Write or Phone 


WERTHAN BAG CORPORATION 
8th AVE. & HOWARD ST. 
NASHVILLE 1, TENN. 


MIDWEST SALES OFFICE 
141 W. JACKSON BLVD. 
PHONE HARRISON 7-4960 
CHICAGO 4, ILL. 
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One of the greatest services which 
the dealer is coming to perform is 
that of helping his customers to select. 
Not so many years ago, back when 
cod liver oil was the big news in 


mash, it was fairly easy for the 
poultryman to keep abreast of new 
developments. Now wtith the great 
steps which have been taken it is 
more difficult. A wonderful chance is 
offered to the dealer who is willing to 
bone up a little on literature sent him 
by feed companies to be of real ser- 
vice to his customers. 


Most companies supply leaflets to 
pass along to customers. Make cer- 
tain your customers get them. It will 
make your next selling job easier, 
and it will establish your store as 
the center for information on poultry 
raising. 

We have several booklets available 
which are of interest. One describes 
the operation of “harvesting” the oys- 
ter shell, and the other, based on re- 
search at the Ohio Agricultural Ex- 
periment Station shows the dollars 
and cents economy of using oyster 
shell. 


We believe that this new type ad 
will give us the room to tell you many 
things which we have wanted to in 
the past. We want this space to de- 
velop into a clearing house for dealer 
tips. In fact, if you've worked out a 
plan to build sales not only of Shell- 
builder, but anything in your store, 
write us. If we print it we will send 
you ten dollars for your cooperation. 


No matter what you are selling, 
any dealer does better and builds a 
greater volume of repeat business 
when he sells first quality products 
and can show his customer why first 
quality is cheaper in the long run. 
First quality in oyster shell means 
Shellbuilder. And Shellbuilder means 
increased egg production and better 
eggs for your customers. 


UELLBUILDER CO. 


Melrose Building 
HOUSTON, TEXAS 


Happy Birthday 


Special birthday greetings go this month 
to Thomas C. Burchard, popular advertising 
manager of Murphy Products Co., Burling: 
ton, Wis. Mr. Burchard is a December 26th 
baby and has the usual gift complications 
of individuals born on or near Chistmas day. 

Tom Burchard has been associated with 
the Murphy organization for many years, 
serving in advertising and sales promotion. 
During World War II, he was called to 
active service as a reserve officer, returning 
to Murphy in the spring of 1944. 

Among Mr. Burchard’s hobbies are gar- 
dening, photography, and fishing—plus the 
development of Murphy Products Co. ad- 
vertising and sales promotion literature. 

Here’s the full December Happy Birth- 
day lineup: 

DECEMBER 1—Neal H. Begerow, Ray 
Ewing Co., Pasadena, Calif.; L. B. Feld- 
man, Strong-Scott Mfg. Co., Minneapolis; 
F. J. Holtby, T. E. Ibberson Co., Minne- 
apolis; L. C. Stevenson, Ralston Purina 
Co., St. Louis. 

DECEMBER 2—E. G. Horst, Calcium Car- 
bonate Co., Chicago; Mayme Hosney, 
George Corrado Milling Co., Frankfort, 
N.Y. 

DECEMBER 3—James A. Peachey, Peachey 
Bros., Burnett, Wis. 

DECEMBER 4—James M. Kelly, National 
Distillers Products Corp., New York City. 

DECEMBER 6—Alan B. Cowley, Nopco 
Chemical Co., Harrison, N. J. 

DECEMBER 7—W. A. Boardman, Norris 
Grain Co., Toledo: George M. Brinker, 
Columbus, Ohio (National Distillers 
Products Corp.). 

DECEMBER 8—M. J. Sue, Pratt Food Co., 

» . Philadelphia; R. E. Rowland, Ralston 
Purina Co., St. Louis. 

DECEMBER 9—E. H. Kieser, Kasco Mills, 
Inc., Toledo. 

DECEMBER 10—J. Kirby Brown, Purina 
Mills, St. Louis; W. L. Krapp, National 
Ideal Co., Toledo. 

DECEMBER 11—Charles Van Horssen, 
General Mills, Inc., Chicago. 

DECEMBER 12—C. A. Mazzuchelli, Carus 
Chemical Co., Inc., Chicago. 

DECEMBER 13—B. M. Crain, Rosendale 
Flour & Feed, Rosendale, Wis.: T. M. 
Curran, Curran’s Elevator Co., Bangor, 
Wis.; James F. Keegan, Keegan Bros., 
Inc., Richland Center, Wis. 

DECEMBER 14—Harry R. Devore, H. W. 
Devore & Co., Toledo. 

DECEMBER 15—E. A. Blasing, Pillsbury 
Mills, Inc., Clinton, Iowa; R. W. Blinkin- 
sop, Clinton Co., Clinton, Iowa. 

DECEMBER 16—George C. Anderson, 
Fruen Milling Co., Minneapolis. 

DECEMBER 17—Frank J. Albrecht, Athens 
Co-op. Produce Co., Athens, Wis.; 
Ralph Jacobson, Jacobson Machine 
Works, Minneapolis. 

DECEMBER 18—Alexis C. Barbeau Jr., 
S. Howe Co., Inc., Silver Creek, N. Y. 
Sam W. Henn, S. W. Henn Co.,’ Des 
Moines; Reinhold W. Hoth, J. Walter 
Rice, Inc., Milwaukee. 


TOM BURCHARD 


DECEMBER 19—H. W. Bonnell, Kewanee 
Machinery & Conveyor Co., Kewanee, 
Ill.; George C. Thomas, Peter Hand 
Foundation, Fort Wayne, Ind. 

DECEMBER 20—J. A. Forrest Jr., J. A. 
Forrest Co., Minneapolis; Conklin Mann, 
Conklin Mann Advertising Agency, New 
York City; Monroe Meyer, La Budde 
Feed & Grain Co., Milwaukee; John 
Ruhm Jr., Ruhm Phosphate & Chemical 
Co., Mt. Pleasant, Tenn. 

DECEMBER 21—Austin W. Carpenter, 
Eastern Federation of Feed Merchants, 
Sherburne, N. Y.; R. F. Merwin, Eriez 
Mfg. Co., Erie, Pa.; Oscar M. Straube, 
Pay Way Mills, Inc., Kansas City; Dr. G. 
Carroll Wallis, Standard Brands, Inc., 
New York City. 

DECEMBER 22—Franklin Fader, Franklin 
Fader Co., Newark, N. J.; Fred Thomas, 
McMillen Feed Mills, Fort Wayne, Ind. 

DECEMBER 23—L. D. Matchette, Nitra- 
gin Co., Inc., Milwaukee; A. L. Flanagan, 
Jos. Schlitz Brewing Co., Milwaukee: 
Richard R. Proctor, National Oats Co., 
Cedar Rapids, Iowa; Earl P. Warner, 
Warner Brokerage Co., Minneapolis. 

DECEMBER 24—Robert H. Lamb, Ladish 
Malting Co., Milwaukee; Walter S. Leary, 
Leary Grain Co., Minneapolis; Harvey 
E. Yantis, Feedstuffs, Minneapolis. 

DECEMBER 25—Fred E. Bradberg, North- 
ern Milling Co., Wausau, Wis.; D. K. 
Lange, Lange Bros., St. Louis; Herman 
Nagel, Herman Nagel Co., Chicago. 

DECEMBER 26—T. C. Burchard, Murphy 
Products Co., Burlington, Wis.; Dean 
Foster, VyLactos Laboratories, Des 
Moines. 

DECEMBER 27—Edward B. Fishel, Valley 
Dehydrating Co., Kingsburg, Calif.; Wal- 
ter Vye, Hales & Hunter Co., Minne- 
apolis. 

DECEMBER 28—W. J. Koenig, Marsh- 
field Milling Co., Marshfield, Wis.; Ray 
J. Lindquist, Minnesota Linseed Oil Co., 
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Minneapolis; H. S. Vorhes, Virginia- 
Carolina Chemical Corp., Dubuque, Iowa. 

DECEMBER 30—G. Robert Peterson, Pills- 
bury Mills, Inc., Clinton, Iowa. 


DECEMBER 31—C. M. Saunders, Saunders — 


Mills, Inc., Toledo. 


Vita-Vex Is New Name for 
Douglas Yeast Subsidiary 


A new name, Vita-Vex, Inc., has been 
adopted by the former Mid-Continental 
Laboratories, Inc., of Coffeyville, Kan. The 
firm, which was purchased in September by 
Douglas Chemical Co. of North Kansas 
City, Mo., is a basic manufacturer of live 
yeast culture feed supplements. It will 
distribute supplements nationally to formula 
feed manufacturers. 

New corporation officers are: W. C. 
McCaslin, president; R. H. Van Doren, 
vice president and treasurer; Peter F. Wertz, 
vice president and general sales manager; 
and Ward A. Graham, secretary and tech- 
nical director. Mr. Van Doren is president 
of the parent Douglas concern. 

A pioneer in the research, manufacture 
and merchandising of live yeast cultures 
as feed supplements, Vita-Vex is working 
closely with state colleges in nutrition re- 
search. It will soon market a new feed sup- 
plement, fortified with live yeast cultures 
and fish solubles, called Vita-Vex Feast, 
according to President McCaslin. 

For complete information on all Vita-Vex 
yeast culture products, circle No. 17 on 
the Reader Service card. 


Veterinary Application of 
Aureomycin Is Explained 


Publication of a new manual, “Aureomy- 
cin—Its Application in Veterinary Medi- 
cine,” has been announced by Lederle 
Laboratories, Pearl River, N.Y. The 56- 
page booklet covers a variety of subtopics 
and is fully footnoted. 

Feed men who would like copies of the 
new publication on aureomycin should 
circle No. 11 on the Reader Service card. 


Whitmoyer’s 51st Poultry 
Course Has 48 Students 


Forty-eight students and guests attended 
the poultry health and _ nutrition 
school sponsored by Whitmoyer Labora- 
tories, Inc., at Myerstown, Pa., the firm 
has announced. Students received lectures, 
demonstrations, motion pictures, visual 
demonstrations, and laboratory work as @ 
followup to home study courses they had 
completed previously. 

The class was made up of poultrymen, 
hatcherymen, feed salesmen, and_ service 
men. A large number of women engaging 
in poultry work were enrolled. At the 
class banquet, the functions of poultry 
servicemen were discussed by Dr. Alfred E. 
Tepper of Merrimack Farmers’ Exchange, 
Inc., Concord, N.H. Another clinic was 
scheduled for Nov. 10-12. 
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farmers are raising calveson 


Dairymen know National-fed calves grow out fast to 
produce to the best of their inbred capacity ... . that 
National cuts feeding cost by saving milk and grains .... 
and it’s backed by 67 years of manufacturing experience. 
Dairymen demand results .... and it’s results like these 
that make National Calf Food, and National Heifer Pellets, 
a highly profitable line for you to handle — and build a 
solid repeat business. There’s a sound reason why many 
dealers have been selling National for 10, 20, 30 years — 
and some for. more than 40 years. Write today for the 
National sales program and find out why these dealers 

3 report National their top 
seller year after year. 


NATIONAL ADS 


appear in state farm pa- 
pers and leading dairy 
and farming publications 
coast to coast to pre-sell 
National No-Milk Calf 
Food and Heifer Pellets 
for you! 


with 
gained 64 
the vital nutrients 


—_ for thrifty growt 


oa THIS CURRENT AD IS 
APPEARING IN... 


with helpful tips! 


% Hoard’s Dairyman 

% The Farmer (Minn.) 

%* Wisconsin Agriculturist 

% Oregon Farmer 

% Washington Farmer 

% and leading dairy breed 
publications 


Weite today for National's Profit- Making Plan! 
NATIONAL FOOD COMPANY 


SINCE 1885 


ONAL FOOD CO. 


FOND DU LAC, WISCONSIN 
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plant this year is of much better quality 
than in 1951. 

In looking at the linseed oil meal picture, 
we also have to take a side glance at the pic- 
ture of all feed concentrates for 1952-1953; 
otherwise, we will get a lopsided idea of 
how feed concentrates will stack up for the 
next year. 


This reduction in livestock numbers is 
taken care of principally by the decline in 
the number of hogs on farms, and probably 
will not be evident here in the state of 
Wisconsin as it will be in other states, par- 
ticularly in the Corn Belt of Illinois, Iowa, 
and Nebraska. Therefore, in looking at the 


picture, it looks like the total supplies of 
feed concentrates will be generally ade- 
quate but there will be sharp differences 
by areas. 

The Corn Belt will have sufficient feed 
primarily because of the bumper corn crop, 
but supplies will be short in the South 
where the drought this summer has sharply 
reduced production. This will result in 
more than usual differences between prices 
in the surplus and in the deficit area. 


Here in the state of Wisconsin, the total 
availability of linseed oil meal is probably 
more important than in any other state in 
the country, primarily because linseed oil 
meal is in the greatest demand of any of 
the high protein feeds which you have on 
the market. Last year, for example, there 
were approximately 71,000 tons of linseed 


Now. ..Beef can be produced 


HUBBARD’S SUNSHINE 
30% BEEF BUILDER A 


(with Rumen-Aid) 


The new, economical way to fatten cattle ——HUBBARD’S SUNSHINE 30% 
BEEF BUILDER A used with common cheap roughages such as corn cobs, 
corn silage, and prairie hays! HUBBARD’S SUNSHINE 30% BEEF BUILDER 
A, which includes Hubbard's exclusive digestive stimulant, Rumen-Aid, 
provides the proper proteins; vitamins and minerals necessary to release 
the high level of energy these roughages and grains contain. Fed at the 
recommended levels, it insures against any vitamin deficiency in cattle! 


For lower feed costs for your customers... 
higher profits for you ... it’s 


HUBBARD’S sUNSHINE 30% BEEF BUILDER A 


HUBBARD MILLING COMPANY Mankato, Minn. 


Marion, Ind. 


oil meal sold on the retail market. Now this 
figure is strictly for retail sales and does not 
include the amount of linseed oil meal used 
in the mixing of feed concentrates sold on 
the wholesale market by the various feed 
manufacturers. That figure of 71,000 tons 
constitutes about 7 and one-half per cent 
of the total retail feed sales in the state of 
Wisconsin during the year of 1951. 

As you can probably easily remember, we 
have been having a supply problem in this 
industry for the past year. One of the 
reasons is, of course, that there has been 
less flaxseed processed during the past year 
than formerly. During this time, there have 
been several mills in the United States 
which have not been operating to any ex- 
tent whatsoever; therefore continuing most 
of the actual production of linseed oil meal 
to the area in and around the vicinity of 
Minneapolis. There are five major linseed oil 
meal producing firms in the Minneapolis 
area, plus various other ones around the 
country, but because of their location in 
regard to procurement of raw material, 
these other piants are all closed down at 
the present time. 

In addition to these plants which are not 
now in operation, there are several very 
small plants located throughout the country 
which do produce linseed oil and linseed 
oil meal at various times depending on the 
local supply of flaxsed plus the demand and 
price on linseed oil. However, these small 
plants are really not a major factor in de- 
termining the market in this area. 

You probably also have heard a great 
deal of talk during the past year about the 
supply of linseed oil, both as to quantity 
and the areas in which it is disposed and 
also the uses to which it is put. In just 
about 30 seconds I can tell you about the 
various uses which we have for linseed oil— 
primarily used in paints, as you probably 
realize, varnishes, enamels, linoleum, oil 
cloth, patent leather, printing inks, and pro- 
tective coating for tarpaulins. 


Now during the war and shortly after the 
war, there was a great market for linseed 
oil and other vegetable oils for export pur- 
poses. That market is no longer with us, 
because Europe and some of the other 
countries have gotten their agriculture into 
such condition that they are now producing 
a great number of oils themselves, plus the 
fact that our oils are too high priced for 
the foreign market. 

It looks like the prospects for the coming 
year will be very similar to the situation we 
have had during the past feeding year, 
namely, that linseed oil meal supplies will 
not be in great enough supply to meet the 
demand for livestock feed. This does not 
mean that there will be nothing available 
whatsoever, but does mean that possibly 
more concentrates of mixed type will be 
fed by farmers than they have formerly, 
because they will not be able to get as much 
of the straight protein as they are accus- 
tomed to during the past year. Many farmers 
have become used to the idea of buying a 
mixed concentrate instead of a straight pro- 
tein and have found it satisfactory. How- 
ever, we naturally are interested in selling 
our protein to farmers, whether it be in the 
mixed form or whether it is a straight pro- 
tein, and I hope that we will be able to 
take care of the market as best we can. 
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We actually are in the process now of not 
only having enough linseed meal to cover 
the demand but also having increased de- 
mand every year. This is evidenced also in 
other protein industries who will report 
probably exactly the same thing. This in- 
creased demand from year to year is caused 
by several factors, two of the most impor- 
tant probably being that farmers are feeding 
better every year plus the fact that our 
population is growing steadily, and, there- 
fore, it takes more feed every year to feed 
out the increased numbers of livestock which 
are necessary to feed the growing popula- 
tion. Along that line, it is rather interesting 
to look forward over the next 25 years and 
just get a small idea of what we are going 
to be coming up against during that time. 

Our population is growing by more than 
2 million persons a year, and therefore, the 
number of our productive acres to feed these 
people must keep up with the growth, but 
we have reached the point now where we 
have very little virgin land left, and there- 
fore, we must learn how to produce more 
feed from the same amount of acreage. Of 
course, the easiest way to do this is to keep 
better livestock plus feeding the livestock 
we do have in a better way, and I therefore 
think we will have a pressing demand for 
protein for many, many years to come. 


First Forms Will Close for 
1953 Red Book on Jan. 2 


The 1953 edition of THE FEED BAG 
RED BOOK, reference book’ and buyers 
guide for the feed, grain, seed and allied 
industries is now in preparation. First forms 
for the 1953 edition will close Jan. 2. The 
completely revised edition will be issued 
in March. 


Two special articles by winners of $1,000 
research awards given by the American 
Feed Manufacturers association already have 
been arranged for. Dr. H. D. Eaton, asso- 
ciate professor of animal nutrition at the 
University of Connecticut, Storrs, is writing 
an article entitled “Some Recent Discover- 
ies in Calf Nutrition.” Dr. M. L. Scott, asso- 
ciate professor of animal nutrition and poul- 
try husbandry at Cornell University, Ithaca, 
N. Y., is bringing the annual vitamin re- 
view up-to-date in a specially prepared 
article. 

Both writers speak with authority. Dr. 
Eaton was selected by AFMA on the basis 
of his comprehensive and progressive work 
in the field of dairy calf nutrition. His work 
has contributed to the knowledge of pre- 
natal and postnatal utilization of vitamin 
A and carotene by the calf. 

Dr. Scott's investigations and research 
studies have made measurable contributions 
to present day knowledge of the require- 
ments of poultry and especially turkeys. He 
has also done work in other fields which 
qualifies him for the vitamin review. 

It is expected that the third AFMA win- 
ner, to be announced at the end of Novem- 
ber, also will contribute an article to the 
1953 edition of THE FEED BAG RED 
BOOK. In addition, all sections will be 
completely revised and brought up-to-date. 
Tabular material will be expanded and cor- 
rected to reflect new research findings. 
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The broad grin on the face of Ben E. 
Rawnsley, center, was occasioned by the 
presentation to him of the coveted Barwell 
sales trophy awarded annually by Blatchford 
Calf Meal Co., Waukegan, Ill. With Mr. 
Rawnsley are President James M. Flinn, 
left, and Vice President Jack Sams, right. 
The award was made last month. 

Mr. Rawnsley won the trophy and $100 
for his record as Blatchford’s top district 
sales manager in 1951-52. He will hold the 
trophy until next year’s annual sales con- 
vention for district sales chiefs. The award 
is named for the late John W. Barwell, a 
former president of Blatchford. 

Blatchford’s full line of products was 
featured at the recent sales conference held 


at Waukegan. District sales managers were 
briefed on the firm’s new merchandising 
aids and were introduced to Pig-Pab, Blatch- 
ford’s new sow’'s milk replacer. (More infor- 
mation on this new product is published 
on the second Reader Service page in this 
issue.) 

A “grab bag” question contest staged for 
the district sales heads was judged by a 
“jury” from the Blatchford home office. 
Valuable and useful gifts went to the win- 
ners. 

Guest speaker at the meeting Oct. 2 
was David K. Steenbergh, publisher of 
THE FEED BAG. He discussed various 
aspects of the current feed situation. Blatch- 
ford staff members made up the balance 
of the program. 


Space reservations and requests for addi- 
tional information should be addressed to 
THE FEED BAG RED BOOK at 1712 
W. St. Paul av., Milwaukee 3. 


Coccidiosis Is Subject of 
New Lederle Publication 


Publication of a new booklet, “What 
Every Poultry Raiser Should Know About 
Coccidiosis,” has been announced by Leder- 
le Laboratories, Pearl River, N. Y. The 28- 
page, pocket-size manual explains what coc- 
cidiosis is, how it affects poultry, and how 
it can be controlled. 

Numerous illustrations help explain the 
text of the new publication. To obtain a 
copy, circle No. 26 on the Reader Service 
card. 


Three Grain Drier Sales 
Reported by Arid-Aire 


Installations of three model 4 Arid-Aire 
grain driers have been reported by Arid- 
Aire Mfg. Co. of Minneapolis. Firms which 
have had the driers installed are Continental 
Grain Co., Elizabeth, N. C.; Valley Grain 
Co., Bonners Ferry, Idaho; and Myers Ele- 
vator & Coal Co., Edgerton, Ohio. 


The Ohio concern purchased the new 
model 4 drier as a replacement for its model 
C. The older model was traded in on the 
new one. For complete data on Arid-Aire 
driers and the firm's trade-in plan, circle 
No. 29 on the Reader Service card. 


Fred Gabrielson Acquires 
Rode Feed at Milwarkee 


Effective Nov. 1, Fred Gabrielson has 
purchased Rode Feed Service, Milwaukee, 
with offices in the Grain Exchange. Mr. 
Gabrielson, who is well known to the Wis- 
consin-Illinois trade, will continue to oper- 
ate the firm as an exclusive brokerage 
company under the Rode name. 

Mr. Gabrielson entered the feed business 
Sept. 1, 1946, when he joined Milwaukee 
Feed & Grain Co. upon being discharged 
from the army. H. I. Rode, former owner 
of Rode Feed Service, has not indicated 
his future plans. 

KOOS CHANGES 

Election of R. P. Koos as president and 
treasurer of N. S. Koos & Son Co., Keno- 
sha, Wis., has been announced by the firm. 
He formerly served as secretary-treasurer. 
Grace A. Koos replaces him as secretary 
and has also been named a director. 


— ; 


Ful-0-Pep Honors Its Top 
Salesmen With Vacations 


Six divisional salesmen for Ful-O-Pep 


feeds, winners of this year's “tonnage top- 
per” campaign, brought their wives to 
Chicago, Oct. 23-25, as guests of Quaker 
Oats Co. Each led in sales points in his 
individual district, based on percentage in- 
creases in sales for the fiscal year ending 
last June 30. 

According to I. S. Riggs, manager of 
Quaker's feed department, one of the sales- 
men scored his third straight victory this 
year. He is L. E. Diehl Jr., Chattanooga. 
He represented the southern division. A 
second consecutive award was won by E. 


LET’S 
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F. King, St. Joseph, Mo., 
St. Joseph division. 
Other winners, all for the first time were 
J. C. Brown, Paris, Tex., Sherman division: 
J. G. Schroeder, Sioux City, Iowa, central 
division; R. A. Psolla, Canton, Ohio, east- 
ern division; and C. W. (George) Sawin, 
Portland, Ore., western division. 


NAME CHANGE 

Schmidt & Kern, Inc., is the new name 
of the former Frank H. Snell & Co., the 
firm has announced. The change was effez- 
tive Nov. 1. Offices remain at 780 M & M 
bldg., Houston, and 258 Bewley bldg., 
Fort Worth. Policies, personnel, and man- 
agement remain unchanged, according to 
the announcement. 


representing the 
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NEW BAG 
MANUFACTURING 
PLANT IS 

IN FULL 
PRODUCTION 


ALL The Advantages in MIDWEST Products 


New 


Burlap, Cotton & Pretty Print 


BAGS 


Carefully Selected Quality 
Uniform Weight, Size, Strength 


Bag Printing in Colors 


24 Hour Service if Needed 


Industrial, Commercial, Agricultural 


Modern Facilities Keep Costs Down 


WRITE—WIRE—TELEPHONE FOR FULL INFORMATION 


AIDWEST 


BURLAP & BAG COMPANY, Moines, 


RS AND CONVERTERS OF USED BAGS - MANUFACTURERS OF NEW BURLAP, COTTON AND PAPER BAGS 


213 THIRD 


PHONE 2-8355 


Joins Industry 


* 


DR. W. W. CRAVENS 


Prof. W. W. Cravens of the University 
of Wisconsin will join private industry next 
Jan. 1 as director of feed research for Mc- 
Millen Feed Mills, Fort Wayne, Ind. Ap- 
pointment of the Wisconsin poultry special- 
ist was announced by President Fred W. 
Thomas of Central Soya Co., Inc., parent 
firm of McMillen. 

A native of Kentucky, Dr. Cravens earned 
degrees at Kentucky, Iowa State, and Wis- 
consin. He was awarded his doctorate at 
Wisconsin in 1940 and joined the university 
faculty the same year. 


A member of the subcommittee on poul- 
try nutrition of the National Research Coun- 
cil, Dr. Cravens previously served as sub- 
committee chairman. He also is affiliated 
with the Poultry Science association, the 
American Institute of Nutrition, and the 
American Chemical Society. 

In 1950, Dr. Cravens received a $1,000 
American Feed Manufacturers association 
award for his work with vitamin B.., other 
vitamins, and proteins in chicken nutrition. 
More recently, he has directed work with 
vitamin B,,. supplements and antibiotic sup- 
plements in their relation to egg production 
and _hatchability. 

Dr. Cravens, his wife, and three children 
will locate at Decatur, Ind., site of McMil- 
len research headquarters. 


Commercial Solvents Nets 
$280,000 in Three Months 


Consolidated net profit of Commercial 
Solvents Corp., New York, City, for the 
third quarter of 1952 was $280,971, Presi- 
dent J. Albert Woods has reported. Septem- 
ber sales of the firm were higher than a 
year earlier and the highest to date this 
year, he noted. 

In the nine months’ period which ended 
Sept. 30, CSC's consolidated net earnings 
were $447,514. The comparable figure for 
1951 was nearly 44 million dollars. 
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Nov. 15-22. Warm wet air advances 
from the Pacific ocean across the south- 
western states. A second movement of 
warm air covers the area from Texas to 
the Great Lakes, and also much of the 
area along the Gulf coast. It will be cool 
over the northern part of the Great Plains 
and cold in the Great Lakes area. Rains 
and snows will be in general range from 
normal to light. 

Nov. 23-30. Warm to hot Pacific ocean 
air advances toward southern California. 
The influence of this tropical air for so 
late in the season will be felt over a wide 
area of the western states. Some weather 


near the Great Lakes grows somewhat. 


warmer, but mostly it remains cool, with 
rains and snows, in this area. The Atlantic 
coast is warm, wet in New England and dry 
to the south. 

Dec. 1-8. The weather over the entire 
country is varied, but mostly on the warm 
side. Considerable areas over the Great 
Plains, the far Southwest, the Great Lakes 
area, and the Atlantic slope are under warm 
air. Rainfall is light but widespread. 


Dec. 9-16. Warm air in large amounts . 


flows from the Pacific ocean across western 
Mexico, over our southwestern states and 
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to the Dakotas and southern Canada. Other 
warm air moves cover the lower Great 
Lakes area, the Ohio valley and parts of 
New England. Cooler air advances over 
the northern Rocky mountains area. It 
will be cool in parts of the Middle South. 
Rainfall is mostly light. 


JOIN PAY-U LABS 
W. P. McDonald and J. Donald Reece 
have been named to the sales staff of Pay-U 
Laboratories, Inc., Quincy, Ill., the firm has 


announced. Mr. McDonald will serve south- 
eastern Missouri and Mr. Reece, north- 
western Missouri. 


Burrows Handles Line of 
New Auger Elevators 


New portable auger elevators 25 to 40 
feet in length have been marketed by Bur- 
rows Equipment Co., Evanston, Ill. The new 
models are claimed to be of high capacity, 
smooth running, and easy to install. 

The lower end of each auger rotates on 
end-thrust ball bearings with upper and 
lower ends mounted on roller bearings. For 
complete technical and price data, circle 
No. 25 on the Reader Service card. 


BILL WIEGERT 
Farmers Coop. Elev. Co. 
Thompson, Iowa 


The 
“STRONG-SCOTT 
Way” is our Way— 


“Even your competitors say the ‘Strong- 
Scott Way’ is best. We have certainly learned 
that the capacity and low cost of operation is 
better with Strong-Scott equipment.” 
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Representatives: D. A. (Dave) Hamilton, 279 Ceape St., Oshkosh, Wis., Phone Blackhawk 8316; 
Hugh A. French, 920 No. Snodgrass St., Taylorville, Ill., Phone 3624. 
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(Continued from page 20) 


few years, there has been solid evidence to 
indicate that the method and mechanics 
of processing soybean meal can affect the 
feeding value of the meal, even though the 
different samples may show the same pro- 
tein content. This doesn’t mean that all 
of the ingredients processed by one method 
are bad, or by the same token, that all 
processed by some other method are good. 

Quality of the same ingredients can, of 
course, vary from supplier to supplier, and 
only through a rigid inspection program, 
along with biological and microbiological 
testing, as well as chemical analysis, can the 
manufacturer insure to the consumer that 
the ingredients on the seen tag bears the 
quality stamp on the unseen tag, which is 
so necessary for top results. 

The importance of ingredient quality has 
been demonstrated in feeding tests, with 
hogs, wherein two feeds were used which 
had the same list of ingredients and the 
same label guarantee. In fact, the tags were 
identical. At 5! months, the group of 
hogs raised on the ration containing the 
quality ingredients averaged 226 pounds, 
and the group raised on the ration with 
the same ingredients, but of an inferior 
quality (and remember the tags were the 
same), averaged 1391/4 pounds. The feed 
per 100 pounds of gain in the group aver- 
aging 226 pounds was 352 pounds per 100 
pounds of gain, and the group averaging 


13914, pounds was 403.2 pounds per 100 
pounds of gain. To the boss, this unseen 
tag calling for quality ingredients meant 
an additional profit of $14.03 per hog, or 
made the supplement with the quality in- 
gredients worth $400 per ton more. 

Then there is the comparison between 
solvent extraction and the different expeller 
extracted soybean meal. Results from i 
feeding tests on rats gave average foué- 
weeks-weight on expeller meal of 56 grams, 
and on solvent meal of 80 grams. The ra- 
tions were identical in other respects. That's 
more than 40 per cent growth on solvent 
meal. Turkeys gave a similar picture. Aver- 
age of four trials on a ration where there 
were no antibiotics gave five weights on 
expeller meal of 580 grams, and on solvent 
meal of 670 grams, a 15 per cent increase, 
which proves clearly that the processing 
industry must observe and practice those 
methods in expeller extraction that will give 
to the feeder soybean meal of the highest 
possible quality. 

For ruminants, we find no difference, and 
even for the cases reported above, there 
were certain lots on expeller meal which 
did as well as the best lots on solvent meal. 
The importance of making sure of in- 
gredient quality before any ingredient is 
used in a feed is a must if the manufac- 
turer is to be able to place on the unseen 
tag that “this will do the job” when it 
comes to getting results. 

To further show the value and impor- 
tance of the unseen tag to the boss, re- 
search has been conducted using three 
products with the same list of quality in- 


gredients which gave the three products 
the same tag guarantee. All that was done 
was to vary the level of the several in- 
gredients in the three feeds. 

Compared to the best product, formula 
No. 2 required 10 extra days to get the 
hogs to market weight, and formula No. 3 
required 40 extra days. Based on feed 
costs alone, the best product made the boss 
$6.53 per hog over formula No. 2, and 
$12.73 extra profit per hog over formula 
No. 3. It isn’t any wonder that the boss 
is concerned about the unseen tag, when 
it not only means the difference between 
profit or loss, but success or failure in the 
livestock, or dairy, or poultry business. 

Some may say that if you change the 
formula for all ingredients, you will ex- 
pect to get a variation in results. To an- 
swer this question, in similar trials the 
level of a single ingredient was varied 
from high to medium, to low. The high 
or optimum level gave 32.4 extra pounds 
per hog over the low, and 17.4 extra pounds 
over the medium level. With hogs at 20 
cents per pound, the variation in a single 
ingredient level meant from $3.50 to $6.50 
extra profit per hog to the boss. Wouldn't 
you be concerned about the unseen tag, 
too? It’s impossible to put into the law 
and regulations much of that that should 
be registered on the unseen tag about how 
the product is formulated and made. The 
unseen tag, which is so vital to the boss, 
isn’t something that’s impossible to judge. 
It’s tied up in (1) the reputation of the 
manufacturer; (2) integrity of individuals 
representing the manufacturer; (3) service 


MC-47 IS THE NEW MAGIC LIQUID THAT IMPROVES FEED MIXING FOUR WAYS 


FOR: 
STEERS, HOGS, SHEEP 
CHICKS & TURKEY POULTS 


* TM. 


H. V. Nootbaar & Company 
890 South Arroyo Parkway 
Pasadena 2, California 


MC-47 supplies necessary nutrients to livestock and poultry feeds 
MC-47is highly palatable and readily accepted 


MC-47is an ideal feed dresser 


MC-47 means sound feeding value at much lower cost 


CONSIDER THESE FOUR REASONS—THESE FOUR STRONG SELLING POINTS YOU CAN 
APPLY TO YOUR FEEDS. WRITE FOR MORE DETAILS ON THIS NEW MAGIC LIQUID . 


H. V Nootbaar & Company 
465 California Street 
San Francisco 12, California 


Special Products Department Amino Products Division 


INTERNATIONAL MINERALS & CHEMICAL CORPORATION 
20 North Wacker Drive, Chicago 6, Illinois 
M. A. McClelland Company 


Dwight Building 
Kansas City 6, Missouri 


Carroli Swanson Sales Co. 
620 Des Moines Building 
Des Moines 9, lowa 
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rendered; (4) record of performance in 
continuing quality products; (5) soundness 
of their programs and recommendations. 

The manufacturer can be judged by the 
boss on the basis of whether or not he gets 
good and repetitious results. The records 
he can keep will tell the story, and the 
boss can use these records to evaluate 
the unseen tag and pass judgment on the 
manufacturer. 

In addition, all of us know the impor- 
tance of (1) the housekeeping program of 
the manufacturer, so as to keep his prod- 
ucts free of foreign material; (2) thor- 
oughness of the mixing job to insure dis- 
tribution of even so small an amount as 
five grams in a ton of feed; (3) a premix- 
ing plan to give that extra factor of safety 
in the final mixing job; (4) handling of 
the ingredients in the finished products 
from the time they are received in the 
plant to the time the product reaches the 
feed lot, so as to preserve the physical and 
nutritive properties of the product. 

As well as all of us know the value of 
these “ingredients” on the unseen tag, we 
know that they are not now, nor will they 
ever become part of the seen tag. 

It is not my intention to minimize the 
value of the protection offered to the con- 
sumer and the honest manufacturer by feed 
control work. Yours is a big job to see 
that the products sold, offered, or exposed 
for sale are as represented and are not 
injurious for animal consumption. The in- 
dustry is always eager to cooperate in any 
way we can to help get this job done. I 
do believe that a critical evaluation of the 
work done might show you that new nutri- 
tion advances and new laboratory techniques 
are not being accepted quickly enough in 
feed control. Also some old determinations 
are being run religiously long after their 
meaning is lost. 

For example, some laboratories religious- 
ly hold to running fat analyses and some 
states to fat standards. Yet, the new method 
of solvent extraction of ingredients has re- 
duced the fat content to very low levels. 
As a result, in formulating feeds, the cus- 
tomary practice is to build a formula to 
meet a minimum protein, the maximum 
fibre guarantee, with all of the minerals 
and other nutrient factors supplied, in- 
cluding vitamins, and then let the fat level 
fall where it will. Research has not shown 
this to be a bad practice, when economy 
of production is taken into consideration, 
because fat as such has not been shown to 
be needed in quantities greater than present 
levels. 

On the other hand, vitamin concentrates 
and drugs are no longer just text book 
subjects. They have become the lingo at 
the local feed store, and the boss is look- 
ing for these ingredients, because he has 
learned that they are important to the 
kind of results he gets. Isn't it logical 
that if a product is claimed to be a vitamin 
supplement, it should show a vitamin guar- 
antee and the control lab should verify or 
disprove it? 

One other point. Microscopy for the 
identification of ingredients in a mixed feed, 
as well as for possible contaminants in in- 
gredients has opened an interesting and 


(Concluded on page 92) 
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ae NO SEASONAL SALES LOSS 


S SOLIDLY PACKED BALES 


YEAR "ROUND SUPPLY 


29 of the largest moss peat 
plants in Germany assures you ge» 
of adequate supplies at all times. es 


Your requirements booked now, 
will enable us to arrange ship- 
ments to arrive at port when you 
want it. No spring sales loss! 


You get a well packed bale with a maxi- 
mum amount of moss peat per bale. 


Only superior quality moss peat of poul- 
try or garden grade is used. 


. AVAILABLE IN MANY SIZED BALES 


You can order Jumbo, Standard, Utility, 
Halves and Quarter bales. 


FOR HORTICULTURE OR POULTRY— 


write — wire — phone 


TRADING CORPORATION 


GENUINE MOSS PEAT 
PROFIT YOU 


@ iN 
Uninterrupted shipments from 


MODERN PROCESSING PLANTS 

Our 29 plants have latest equip- 
ment to assure proper prepara- 
tion of all grades—in granu- 
lations to fit your needs. 


COMPETITIVELY PRICED 


You get all of the above advan- 
tages at competitive prices, 
because J-MTC moss peat is 
priced to build volume sales. 


Let Us Talk to You and Prove 
Our Ability to Serve You! 


TH] W. Jackson Bivd.—Phone WAbash 2-2065—Dept. F.8. , Chicago 4, Ill. 


Prompt Assured Delivery! 


MOLASSE 


RICH IN CARBOHYDRATES 


TANK CARS e TANK TRUCKS e BARGES 


ATLANTIC, PACIFIC, GULF & INLAND TERMINALS 


NATIONAL MOLASSES COMPANY 


‘Executive Offices: ORELAND, PA. Phone: OGONTZ 833 
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For here are quality products 
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ance-proven . . . products that 
can be used at formula-recom- 
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CLO-TRATE Feeding Oils are 
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Units of vitamin D; per gram. 
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Dry Yeast 
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Vitamin D, for distribut 


= White Laboratories in the 


Southwestern states. 


1 You'll always be right if you 


£0 


Whites 


"KENILWORTH, NEW JERSEY 


Custom Mix 


The election is over, we will have a new President, and things are getting 
back to normal. We feel sure the country will continue to go forward as in 
the past. Regardless of whether it had been Ike or Stevenson, Americans 
with faith in America know that with the right thinking we will progress. 

Inset photo shows Dr. Santos L. Parina of Manila, who recently attended 
the school conducted by Ultra-Life Laboratories, East St. Louis, Ill., to teach 
the Ultra-Way method of internal culling. Dr. Parina is one of his country’s 
leading authorities on animal husbandry and animal nu- 
trition. He is a graduate in veterinary medicine from the 
University of the Philippines and also a graduate of a 
Philippine law school. After a period of government ser- 
vice, Dr. Parina organized Republic Poultry Supply and 
later opened the Philippine-American Milling Co., Inc., 
of which he is now general manager. 

Chicken and dumplings were given a big boost by 
General Mills, Inc., and the Poultry & Egg National 
Board in a multi-color advertisement in Life Nov. 10. This 
promotion effort was tied in with General Mills’ Bisquick 


by the Knox Reeves Advertising Agency, Inc., Minne- Dr 
apolis. 

J. T. (Tom) Sexton, former Kansas City feed jobber, now has a new ven- 
ture he is promoting. He is general manager of Quik-Tan Co., Dallas. Quik- 
Tan is a new machine which is leased to clubs for indoor sun bathing. All 
you have to do is drop a coin and get a tan from ultra-violet rays. 


. Parina 


The gentlemen shown are not going to eat the hat, but it might have 
been that way. Edward R. Goldner, -Michigan divisional sales manager for 
Kasco Mills, Inc., Toledo, bet each of his men a $10 hat that they would 
not exceed their quota of Kasco chick starter this season. To Mr. Goldner’s 
dismay and also joy, each man went over the quota. He is shown paying off. 
Left to right are Robert Freeman, St. Louis; Harold Ruhf, Lansing; Mr. Gold- 
ner; Roy Buffmeyer, Fenton; Gerald Gallup, Muskegon; and W. F. Branson, 
Birmingham. 

Art Maney, Maney Bros. Mill @ Elevator Co., Minneapolis, tells us he 
is like the famous comedian who never gets older than 39 years. He says 
he believes in Gen. MacArthur’s philosophy that “you are as young as your 
faith.” The general says that “youth is not a time of life—it is a state of mind.” 

The Wall Street Journal tells us that new human noses, chins, and fore- 
heads are being fashioned by plastic surgery out of cartilage taken from 
young cattle. If we ever need such surgery, we hope our cartilage comes 
from the right animal—if you know what we mean. 

Two recent visitors to the milling department of Kansas State College, as 
reported by department head J. A. Shellenberger, were Charles Lockwood 
and his associate, O. Sandal. Both are connected with Henry Simon, Ltd., 
Stockport, England. 


(Concluded on page 94) 
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Ask Ws 


A penny post card or a phone 
call to us will save you money when 
in the market for: 


MOLASSES OAT FEED 
MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS 
WASCO CORN FEED 


BREWERS’ GRAIN 
MALT SPROUTS 
CORN DISTILLERS' GRAINS 
BUTTERMILK POWDER 


AT MILWAUKEE 


La Budde Feed & Grain Co. 


DAVENPORT ELEVATOR CO., 
‘ EST BEND, IOWA 


There are Builders 
and Builders—But 
only one IBBERSON 


That is why Feed Mills, Elevators and Seed 
Plants everywhere — employ IBBERSON. 
Costs nothing to find out what we have to 
offer. Write us in confidence. 


T. IBBERSON COMPANY 


Engineers and Contractors Minneapolis, Minn 


THE FEED BAG — November, 1952 


Countless Formula Feed Have 
Found Amburgo Supertrate To Represent The 


Richest Natural Source 


Of Identified And Unidentified Growth Fac- 
tors Resulting In Highest Feed ‘Efficiency! 


Each 50-Ib. bag of AMBURGO SUPERTRATE, when 
added to a ton of feed, is guaranteed to supply: 


FISH SOLUBLES | 40 lbs. of Montetey Condensed Sardine 
Fish Solubles in a dry form 


and other vitamins. Riboflavin content is now 
per Ibo provide a generous margin 
of over highest N.R.C. 


“High content methyl compounc 
A High content methionine and 
other essential amino acids 


Sardine fish meal 
Fresh cod livers in soluble form 
liver and glandular meal 
Dried whey solubles 
SOYBEAN oil meal 


E GUARANTEED 
ANALYSIS 


Crude protein — not less thon 50% 
Crude fot — not less than 6% 
Crude more 4% 
: Nitrogen fr — 
‘not less then 12% 
Riboflavin — 
not fess thon 44 per tb, 


GRo 
at 
cente yeres 


su ERTRATE] 


Choline — 
not fess thon 4500 ™g. per Ib. 
: Vitamin B12 — 
hot jess than .3 mg. per Ib. 
Supplement — 
in 20 mg. per Ib, 
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tHe Goxlurgo company, INC. 


1315-17 WALNUT STREET e PHILADELPHIA 7, PA. 
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Owners Say: 


FOR POULTRY 


No dealer has ever had a moment’s worry 
about selling Pilot Brand Oyster Shell. 

For thirty years it has been constantly 
advertised in the leading Farm and Poultry 
papers and over the Radio in a clean, 
truthful way, without exaggeration. 


The product in the bag with the big blue 
pilot wheel on it is always pure and 
highly profitable to the user just as it 

is always profitable to the dealer. 


OYSTER SHELL PRODUCTS CORP. 


St. Louis, Mo. 


New Rochelle, N. Y. 


You Can't Beat 


Most impressive feature of 
Aeroglide drier is the low 
operating cost. Am drying 
corn for as little as “4¢ per 
bushel... . Very pleased with 
the way my Aero- 
glide was delivered 
and erected, too. It 
took only five days 
for my installation! 


can’t beat Aeroglide. 


For top quality grain at 
lowest possible cost, you 


RALEIGH, NORTH CAROLINA 


Available for any capacity. 


WRITE—WIRE—PHONE 


— Your Customer 
(Continued from page 89) 


important field. The days of feeds with 
three ingredients which could be identified 
with the naked eye are gone. Now it is 
10 to 20 or maybe more ingredients and 
a 60 to 90 magnification microscope is 
needed for identification. How many labo- 
ratories are equipped to participate in check- 
ing samples involving identification of in- 
gredients? 

There is also a need for full cooperation 
among the states in matters of classification 
and definition. It is confusing and a hard- 
ship for feed manufacturers to have one 
state out of 48 prohibit an ingredient such 
as urea that has been researched carefully 
by the major agricultural colleges—or an- 
other state reject the growth properties of 
antibiotics and class every feed containing 
them as a livestock remedy. 

In closing, let me say that my belief is 
that the control work involves the estab- 
lishment of factors and principles which 
can be identified and enforced, and then 
making sure that they are enforced. It 
thus must be recognized that in the case 
of feed control and the regulation of feed- 
ingstuffs the tag attached to the bag is 
only a part, and the unseen tag is the 
calling card or reputation of the manu- 
facturer. 

The quality control program of the feed 
manufacturer stands on the unseen tag and 
makes itself known to the boss by the re- 
sults he gets. The results determine whether 
or not the unseen tag is adequate and 
whether or not he wishes to continue his 
purchases of that product or of any of 
that manufacturer's products. As manufac- 
turers, we recognize the need to produce 
products which will give good results as 
well as to produce products which will 
comply with the various state regulations. 
Therefore, our program is to make both 
the seen and the unseen tags count by 
building products that will give the boss 
the results to which he is entitled. 
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"You're a father! It's 16,000 girls 
and 4,568 boys." 


CARTOON BY BURESCH 
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—Modern Custom 


(Continued from page 17) 


reached maturity fast on Purina chick 
Growena. 

Anyone who travels the country roads 
around Jackson cannot help but notice the 
clean, freshly painted signs advertising 
Crowder Feeds. Such billboard displays 
are a constant reminder to steady customers 
and an incentive to new ones, 

The Tennessee dealer's philosophy is 
down to earth. 


“We know the product we sell and are 
able to recommend it,” he stated. “We 
know the farmer and his problems and 
are able to advise him. We never oversell 
the farmer or sell him what he doesn’t 
need. We give him prompt service when 
he wants it. 

“In case of trouble with poultry or hogs, 
we send out a man who specializes in those 
problems. We make deliveries when the 
customer wants them. Hard work and long 
hours are essential. I, myself, haven't taken 
a vacation in five years.” 


Bill Crowder has the background and 
personality for a successful feed dealer. 
Born and raised on a farm in Madison 
county, near Jackson, he knows the farmer 
and his problems. He was active in com- 
munity life and served as superintendent 
of the neighborhood Sunday school. 

He served in the armed forces in World 
War II and returned determined to go 
into business for himself. Bill likes to meet 


HAMMOND Screwlife 


If you have a problem involving 


people so a retail store seemed his best 
bet. It has so proved for customers who 
come to his place of business feel at home. 
They like his honesty and friendliness. 

His community, Jackson, is a growing 
city of about 33,000, the center of a large 
agricultural district. It had a lot of feed 
dealers when Bill Crowder opened for 
business on College st. in the spring of 
1947. Many people predicted that his 
business would fail; that there were already 
too many feed dealers in the city. 

Bill did not agree with them. He has 
always believed that a man who can do a 
job better and offer sound service to the 
public will always meet with success. He 
made one false start when he started out 
a jobber for a wholesale feed company, 
selling all over west Tennessee. He soon 
found that he was passing up local business 
and promptly abandoned wholesaling to 
concentrate on local retail trade. 

In 1950, Mr. Crowder opened another 
retail store on Market st., in the heart of 
Jackson’s business district. Here courteous 
clerks help customers in their selection of 
poultry supplies, baby chicks, and feeds. 
It is also the warehouse and unloading 
center for the firm for it is on a siding of 
the Illinois Central railroad. The mechani- 
cal operations of grinding and mixed feed, 
and shelling corn are carried on in the old 
place of business on College st. 

The dealer is looking ahead, too. He 
sees the need for a small grain elevator of 
about 50,000 bushels’ capacity in Jackson. 
A lot of corn is leaving the city and go- 
ing to Fulton, Ky., and other places be- 


cause there are no facilities at Jackson for 
processing and storing it. The local market 
is below the Chicago market in the fall 
and doesn’t rise until spring. 

The Jackson businessman foresees that 
a profit could be made by buying in the 
fall and storing the corn locally until the 
spring rise. Cost of the project would be 
about $100,000 for the building and a like 
amount for underwriting costs during the 
first year or two. It is out of reach of a 
small, local businessman but the elevator 
could be built with community support. 

To sell citizens on the idea and persuade 
them to invest cash, Bill Crowder has start- 
ed a one-man campaign. He brings the 
subject up whenever possible and has started 
to interest persons in the project. He feels 
that someone has got to get the project 
going and he is doing his best to arouse 
interest. 

As regards his own business future, Mr. 
Crowder is quietly optimistic. In 1947, 
when Crowder Feed Store opened its doors 
for business, the staff consisted of Bill and 
his wife, Frieda, and the rolling stock con- 
sisted of one delivery truck. Today there 
are five employes besides the founder and 
wife and three trucks are kept busy. Dur- 
ing the corn harvesting season in the fall, 
from eight to 10 extra men are hired to 
help with the work. 

Gross sales this year will reach a quarter 
of a million dollars. With custom grind- 
ing as the key attraction, Bill Crowder in- 
tends to maintain the rapid rate of oper- 
ations, he has built up during the past 
five years. 


Put “KICK” in 


Use 7xiple-Fifty 
Pratt’s Dried Fish 


Your Feeds 


horizontal, inclined or vertical movement of bulk 
material, Screw-Lift will give you a fast, clean, en- 
closed system that will save many man hours and 
pay for itself out of earnings. 


Screw-Lift is a tried and proven tubular conveyor 
operating within a tube—engineered for full ac- 
cessibility, with exclusive features that eliminate 
the possibility of clogging or degredation. 


If your plant is cramped for space, Screw-Lift is 
just the thing, because it takes no more room than 
a pipe of comparable diameter It provides for move- 
ment of material from floor-to bins or processing 
machines, or to packers. Top or bottom drives with 
suitable feeds and discharge spouts arranged to 
synchronize with your processing procedure. 


Write tor Screw-Lift Form M-500-2 and 
companion Screw-Veyor Form M-600-2 to 
enable us to make recommendations. 


Screw Conveyor Corporation 


719 HOFFMAN ST. HAMMOND, IND. 


(ENGINEERS | MANUFACTURERS | 
TRACE O80. PRODUCTS PAT 
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SOLUBLE CONCENTRATE 
Condensed Fish Solubles 
Soybean Oil Meal 


v 50% 
¥ 50%. 


Minimum Protein Guarantee 


Write for Information and Formulas 


W. C. PRATT €O., INC. 


Producers and Distributors of Dried 
Fish Soluble Concentrates 


20 North Wacker Drive 
Chicago 6, Ill. Phone Franklin 2-7755 
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— Custom Mix 


(Continued from page 90) 


Oct. 22 seemed like old home week in 
Milwaukee for us. It also came to a virtual 
reunion of executive personnel of the old 
Atkins & Durbow Corp., New York City. 
Three former executives of that firm hap- 
pened to be in Milwaukee at the same time 
tc spend the evening with us. They were 


OF 


Kenneth M. Walters, now with Chas. Bow- 
man €& Co., Holland, Mich.; John Mecking, 
president of J-M Trading Corp., Chicago; 
and Clement (Chili) Ater, Dr. Hess & 
Clark Co., Ashland, Ohio. 

Harry Franke Jr., son of the president 
of the Franke Grain Co., Milwaukee, was 
elected to the Wisconsin state senate by a 
large majority Nov. 4. Young Franke pre- 
viously had served in the Wisconsin assem- 
bly, the lower house. 


BIG BALES 


Sizes for every need 


SMALL UNITS 


for re-packing 
(1 peck to 3 bu.) 


to sell Premier Quality, Packaging, Service. 
Send for prices and details a a 
EMIER PEAT MOSS CORP., 535 FIFTH AVENUE, NEW YORK 17, N. Y. 


On July 9, the 57th billion egg produced 
on Indiana farms in the last 33 years was 
laid on the farm of Fred Rowen, Bain- 
bridge, Ind. At the Indiana Poultry asso- 
ciation meeting Oct. 15, the cockerel 
hatched from his egg was on display. It 
was named “Oscar” and sold to the highest 
bidder. Ed Griffin, vice president and sales 
manager of Allied Mills, Inc., Chicago, 
was the highest bidder. Runner-up was F. 
H. Runchey, Dr. Salsbury’s Laboratories, 
Charles City, Iowa. Under the terms of the 
auction, each bidder had to pay his highest 
bid. A total of $650 was raised and it will 
be used to purchase reprints of the 4-H 
booklet, “A Future for You.” Mr. Griffin 
presented “Oscar” to Dr. J. Holmes Martin 
of Purdue. 

John W. Jouno, vice president of Strat- 
ton Grain Co., Milwaukee, post cards from 
Seattle that if we like skiing that is the place 
to go. Mr. Jouno was in that city attending 
a Lutheran church conference. 

Matt Reitz, who runs the M. G. R. Feed 
Co., Hammond, Ind., celebrated his 61st 
birthday Oct. 11 and took the occasion to 
reminisce about the good old days in the 
feed business. He has spent 44 of these 61 
years in the feed industry. He says in addi- 
tion to office work he used to make calls on 
a bicycle, then a Texas pony and buggy, 
and in 1917 he bought a Model T Ford. 
Mr. Reitz says those were the days he 
shoveled the feed into the bag after mixing 
it on the floor. 

A word of caution—the man who thinks 
he has arrived is already slipping —E.H.R. 


its 
WHEN YOU USE A 


means easier digesting . . . more 
nourishment with less waste. 


-It’s better for YOU! 
‘The advantages of high 
PES = production... 

low mainte- 

nance cost 
...low power cost...mean MORE 
MONEY in your pocket. Also— 
the Pratermatic remote control 
screen change offers new 
operating efficiency. 


PRATER 


PRATER PULVERIZER COMPANY 1539 S.55th Court Chicago 50, lil. 


eg4e 


all aroun 


| eee Sheed: NANCE WHS 


—~ They receive better, faster service— 
_ plus the greater feeding profit of 


Granular Grind. 
r Grin 


It's better for poultry and livestock! “>ES> 


They get the mealy Granular Grind—which ed 2h 


JOHNNY A==5 Says: 


“T’ve just had a physical check-up and I’m still 
39% available calcium. The Doc says that’s 
just about tops for ground limestone. 

That’s why you get top quality in ALDEN 
Calcium Supplements. . 
fectly and add real value to your feed and 
mineral mixes.” 


For Fast, Friendly Service—Write, Wire or Call 


LIMESTONE COMPANY 


} Distributors of STONEMO Granite Poultry Grit... 
- Makers of ALDEN Ground Limestone 
DAIRY-WHITE Barnlime. 


. why they mix per- 


Des Moines, Iowa 


Products and 
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Air-Sac Disease Called 
Major Poultry Problem 


Air-sac disease has been termed an in- 
creasingly serious menace to poultrymen by 
Dr. L. E. Hanson of the University of 
Illinois. He said that the ailment is now 
almost as dangerous to the industry as was 
Newcastle a few years ago. 

Broiler raisers, in particular, have been 
urged to be extremely cautious at marketing 
time to avoid contagion from crates, trucks, 
and handlers. Experiment stations in five 
eastern states are working with USDA on 
air-sac research. 


Terms Ladino Clover Best 
Pasture For Swine Feed 


Good ladino clover is tops for swine 
pastures, in the opinion of H. G. Russell, 
extension livestock specialist at the Uni- 
versity of Illinois. Mr. Russell reported 
that in recent tests in the state, some 
growers reported savings of 30 to 50 
per cent in protein supplement use when 
ladino was used in place of other legumes 
for pasturage. 

Tests are now underway at university 
farms to determine exactly to what extent 
ladino clover pasture will take the place 
of protein supplement. At present, the 
effects studied are limited to bred gilts and 
sows. 

Previous Mr. 


trials, Russell asserted, 


have shown that mature sows can get along 
well on ladino clover without grain sup- 
plement. Swine growers are urged to try 
ladino as pasturage material if they haven't 
done so already. 


Wooster Station Builds 
Three Veterinary Labs 


Construction of three new veterinary sci- 
ence laboratories at the Ohio agricultural 
experiment station, Wooster, was started re- 
cently. Expansion of the veterinary science 
department, he said, will enable the station 
to meet growing demands for research in 
livestock diseases. 

Each of the buildings will be of concrete 
block construction, 40 by 80 feet in area, 
one story in height. Two will be used for 
research in infectious cattle and swine dis- 
seases and the other as a postmortem and 
isolation unit. Total cost is estimated at 
$150,000. 


USDA Forecasts Upsurge 
In Flaxseed Production 


Production of flaxseed throughout the 
world is expected to rise about nine per 
cent this year in comparison to the low 
point reached in 1951, USDA's office of 
foreign agricultural relations has announced. 
Total crop for 1952 is estimated at 132.7 
million bushels. If the crop forecasts are 
realized, the harvest will be close to the 


prewar average and would exceed the 1945- 
49 average by three per cent. 

Five nations produce from 80 to 86 per 
cent of the world’s crops. They are the 
United States, the Soviet Union, Argentina, 
India, and Canada. This country, which 
produced only one-tenth or less of the 
crop in prewar years, now harvests one: 
fourth to one-third of the world’s total. 
This year, the total for North America will 
be about the same as last year with an in- 
crease of 30 per cent in Canadian produc- 
tion and an equivalent decrease in the U. S. 

Production in Europe, outside the Soviet 
Union, is expected to reach 9.9 million 
bushels this year. It represents an increase 
over last year’s production, particularly in 
the Netherlands and Sweden. No definite 
figures are available on production in the 
U.S.S.R. but production is estimated to be 
close to the prewar average. Agentina’s crop 
is expected to total 24 million bushels. A 
14 per cent drop in production is expected 
in India. Production in other countries is 
relatively insignificant, but in most of them 
production will be up from 1951 levels. 


@ MIX-RITE FEED MILL, Haugen, Wis., 
has opened for business under the owner- 
ship of Robert Minks and Gustof Raab, 
both of Kennan, Wis. 


SYNTHETIC SOW’S MILK 

Two University of Minnesota scientists 
have predicted a bright future for synthetic 
sow’s milk. L. E. Hanson and H. G. Zavoral 
cautioned, however, that the use of the 
synthetic product in no way substitutes for 
sanitation and sound management practices. 


SILMO CHEMICAL CORP. 
Main Office & Laboratories, Vineland, N. J. 


Combination HI-MOLASSES PELLET MILL and 


The Only SURE WAY to MORE PROFIT 


Through Features Exclusive with Wenger 


| MOLASSES FEED MIXER 
| 


WENGER MIXER CO., Sabetha, Kan. 


Export Division: 301 Scarritt Arcade Bldg., Kansas City 6, Mo. 
World's Finest Molasses Mixing and Bulk Delivery Equipment 
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General Mills Will Build 
New California Plant 


A modern formula feed mill will be con- 
structed soon in Stockton, Calif., by Gen- 
eral Mills, Inc., Minneapolis, it has been 
announced by President Charles H. Bell. 
It marks a return to the city where the firm’s 


Sperry division constructed its first mill 
100 years ago. The original mill was the 
first of the Sperry Mills which were later 
organized into the Sperry Milling Co. and 
which in turn became a General Mills 
subsidiary in 1929. 

Built of steel and reinforced concrete, the 
new mill will house the latest in processing 
equipment, a laboratory, and multiple stor- 


age facilities, Mr. Bell claimed. The loca- 
tion was chosen, he said, because of rapid 
expansion of livestock and poultry opera- 
tions in the San Joaquin and Sacramento 
valleys. Both sacked and bulk feeds will be 
shipped to customers in northern California 
from the new mill. A southern California 


mill at Los Angeles began operations in 
1949, 


TOTAL SUGARS 
OF CORN 


MADE SUGAR 


QUICK ENERGY SUGAR — 
IT'S TOPS FOR MIXING 


CLINTON FOODS INC 


CLINTON, IOWA 


A HIGHLY PALATABLE 
DRIED MOLASSES 
FEED SUPPLEMENT 


MOLASSES 
CORN OIL MEAL AND CORN GLUTEN MEAL 


THIS SCIENTIFICALLY BALANCED DRIED 
MOLASSES FEED IS RICH IN DEXTROSE THE 


Engineering Installation Is 
Planned by St. Regis 


Construction of a new plant for its engi- 
neering and machine division on a 15-acre 
plot at East Providence, R. I. will start 
immediately, St. Regis Paper Co., New York 
City, has announced. The new plant wiil 
contain 100,000 square feet of space and 
will cost about 114 million dollars. Com- 
pany officials said it would provide a fully 
equipped machine shop on the ground floor 
with engineering and general offices above. 

Negotiations for construction of the plant 
were concluded in September. It will be cc- 
cupied by the paper company under terms 
of a lease with a Rhode Island company, 
Pembroke Corp. Old quarters of the engi- 
neering and machine division at Oswego, 
N. Y., have been sold to Marathon Corp. 
and will be delivered to that concern in 
mid-1953. The division designs and builds 
bag filling equipment, bag making machines, 
and scales. It employs a staff of specialists 
to do research on bag production problems. 


by adding 
COTTONSEED 
MEAL to your 


Feed Mixtures 


Educational Service 


NATIONAL COTTONSEED PRODUCTS ASSOCIATION 


INCORPORATED 
618 Wilson Building Dallas 1, Texas 


Reprints Are Useful 


Manufacturers, distributors, and re- 
tailers often find that reprints of edi- 
torial material from The Feed Bag—arti- 
cles, talks, dealer success stories, and 
nutrition features—fit neatly into their 
merchandising programs. 


Reprints of almost all such material 
published in this magazine are available 
on special order. Prices are moderate 
and the material is printed on durable 
enamel paper. Minimum quantity on re- 
print orders is 500. 


For further details, or to place an 
order for reprints, write, telephone, or 
wire 


Reader Service Department 


Che feed Bag 


1712 W.St. Paul Ave. Milwaukee 3, Wis. 
Telephone WEst 3-3690 
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Eat More Poultry Products 
Drive Is Planned by PENB 


A nationwide promotion program to in- 
crease the popularity of poultry and poultry 
products will be launched next January by 
the Poultry & Egg National Board, it has 
been announced by General Manager Don 
W. Lyon. All businesses affiliated with the 
poultry industry will be invited to key some 
of their advertising to this promotion effort, 
he stated. 

Material for use on TV and radio and 
in newspapers and magazines is already un- 
der preparation at PENB headquarters. It 
will include news-photo mats, recipe-photo 
releases, civic proclamations, and slogans. 
Meanwhile, Mr. Lyon asserted, demand for 
PENB’s color-film strips on how to cook 
eggs, turkey, and chicken is running far 
ahead of the available supply and they are 
being furnished on a loan basis only. 


List Supports on ‘53 Crop 
Oats, Barley, Sorghums 


Price supports on 1953-crop oats, barley, 
rye, and grain sorghums have been an- 
nounced by Secretary Brannan of USDA. 
He again claimed that the nation’s farmers 
would need price protection against sudden 
drops in the market. 

National average price supports an- 
nounced included: oats, 80 cents per bushel 
for grade No. 3 or better; barley, $1.24 


per bushel for grade No. 2 or better (except 
“mixed”); rye, $1.43 per bushel for grade 
No. 2 or better; and grain sorghums, $2.43 
per cwt. for Grade No. 2 or better (except 
“mixed”). The price supports are the 
equivalent of 85 per cent of the latest 
parity price, as compared with 80 per cent 
of parity for the same period last year. 

Supports for the 1953 crop will be carried 
out by the usual means: CCC farm storage 
loans, warehouse storage loans, and purchase 
agreements. Grains must be within certain 
grade limits to be eligible for price support. 
Eligibility requirements and operating provi- 
sions are almost the same as those for 1952 
crops. 


Disease Research Center 
To Be Built in Colorado 


Plans for construction of a veterinary re- 
search plant which will be the site of inten- 
sive study of feedlot-scale diseases at Colo- 
rado A&M experiment station have been 
revealed by Dr. Arthur W. Deem, chief 
veterinary pathologist at the station. Forty 
acres of college land have been made avail- 
able for use and stock corrals are already 
under construction. Work will begin soon 
on a combination laboratory-ofice and a 
granary. 

Dr. Deem said that the plant would 
furnish the state, for the first time, with 
adequate facilities for disease research on a 
feedlot basis. First on the list of diseases to 
be studied is necrophous infection. The dis- 
ease has caused heavy loss recently to west- 


Spouting 
Hoppers 
Bins 


MILL AND ELEVATOR EQUIPMENT 


Bucket Elevators 


Screw Conveyors 

Screw Feeders 
Conveyor Troughs 
Special Size and 


L. BURMEISTER CO. 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 


Pitch Conveyors 
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ern meat packers. Research will also be 
conducted on the problems of fescue disease 
and urinary calculi in cattle. These are the 
more common feedlot diseases and rarer 
types may be studied later. 


@ ARTHUR A. JESKE, Eland, Wis., has 
purchased the Schoepke Feed Store from 
the estate of the late Werner Schoepke. 


@ YUMA FEED & SEED, Yuma, Ariz., 
has been purchased by Paul Kelley and 
H. L. Kautz. 
IN 36TH YEAR 

Cereal Byproducts Co., Chicago,, recent- 
ly completed 35 years in the feed ingredient 
brokerage business. The firm also has of- 
fices at Minneapolis, Kansas City, Omaha, 
St. Louis, and Buffalo. 


RYDE’S 
Flaked 
DOG FOOD 


© 25% PROTEIN 
e READY TO EAT 


Ryde’s Flaked Dog Food pro- 
vides needed nourishment in 
balanced diet form. Supplies 
vitamins and minerals essen- 
tial to growth and good health 
— has “Appetite-Appeal” for 
all pets. 


Ready-cooked, Ryde’s Flaked 
Dog Food is convenient to feed. 
Thoroughly and uniformly 
mixed and blended, to the 
same high standards of Ryde’s 
other specialty feeds. 


Co. 


5425 W. Roosevelt Rd. Chicago, Ill. 
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Mail Bag 


“Hope I haven't missed any issues of 
your very fine magazine.” 
J. M. WESTRE 
Anderson Produce 
Vermillion, S. D. 


* & 


“This prompted me to review care- 
fully your July issue of THE FEED 
BAG. The appearance, makeup, and 
various features seem very impressive. 


Congratulations on the fine job you are 
doing.” 
G. L. VAN LANEN 
Hubbard Milling Co. 
Mankato, Minn. 


Honeggers’ Names Kline as 
Fairbury Superintendent 


Bernard M. Kline has been named superin- 
tendent of the new push-button feed mill 
of Honeggers’ & Co. at Fairbury, Ill., Sam 
R. Honegger, chairman of the board, has 
announced. Mr. Honegger said that Mr. 
Kline's appointment to manage the $600,000 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 


LAMAR, COLORADO 
Merchants Exchange 
ST. LOUIS, MO. 


THE FACT 


STILL REMAINS 


that 
SUPERIOR 
ELEVATOR CUPS 
are 
MADE STRONGER 


will 
LAST LONGER 
have 
GREATER CAPACITY 


and will operate more 

efficiently at less cost 

than other elevator cups. 
WRITE TO: 

K. I. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 


Makes Good Feeds BETTER 
BETTER Feeds Make Customers! 


Fortify Your 


LIVE YEAST CULTURE 


“THE SPARK PLUG of the RATION" 
For Cattle, Hogs, Chickens, Turkeys 
Live yeast enzymes, vitamins, and other 
factors improve appetite, digestion (in- 
cluding rumen aid), health, growth, and 
production. Increases feed utilization, 
lowers feed cost. 
SPECIALLY PREPARED 
FOR DRY MIX FEEDING 
Write DIAMOND V MILLS, Inc. 
CEDAR RAPIDS, IOWA 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 


Rolled Oats 


Des Moines Oat Products Co. 
2000 E. Grand Avenue @ Des Moines, Ia. 


plant, with its daily capacity of 700 tons, 
was in line with a company program to put 
facilities under the control of the best 
experienced men in the field. 

Prior to joining the Fairbury firm, Mr. 
Kline was associated with Hales & Hunter, 
Chicago, for 30 years. For the past 16 
years, he has been general mill superinten- 
dent of the Red Comb plant at Riverdale, 
Ill. He is an active member of the Grain 
Elevator Superintendents organization and 
is well known in production circles. Hon- 
eggers’ & Co. also operates plants at Forrest, 
Ill., Mansfield, Ohio, and Athens, Ga. 


@ LOU GRELL, Cushing, Iowa, has opened 
Lou's Feed and Seed Store, next door to his 
restaurant. 


STATEMENT OF THE OWNERSHIP, MAN- 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACTS OF CON- 
GRESS OF AUGUST 24, 1912, 
AND MARCH 3, 1933 


Of The Feed Bag published Monthly at Mil- 
waukee, Wisconsin for October, 1952. 
State of Wisconsin 
County of Milwaukee 


Before me, a Notary Public in and for the 
State and county aforesaid, personally appeared 
Eidon H. Roesler, who, having been duly sworn 
according to law, deposes and says that he is 
the Business Manager of the Feed Bag and that 
the following is, to the best of his knowledge 
and belief, a true statement of the ownership, 
management (and if a — paper, the circula- 
tion), etc., of the aforesaid publication for the 
date shown in the above caption, required by 
the Act of August 24, 1912, as amended by the 
Act of March 3, 1933, embodied in section 537, 
Postal Laws and Regulations, printed on the 
reverse of this form, to wit: 

_1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business 
managers are: Publisher, David K. Steenbergh, 
Rcute 3, Lake De Nevue, Fond du Lac, Wis.; 
Editor, Bruce W. Smith, 3171 N. 83rd_St., 
Milwauk:e, Wis.; Managing Editor, none; Busi- 
ness Manager, Eldon H. Roesler, 6203 N. Bay 
Ridge Ave., Milwaukee, Wis. 

_ 2. That the owner is: (If owned by a corpora- 
tion, its name and address must be stated and 
also immediately thereunder the names and ad- 
dresses of stockholders owning or holding one 
per cent or more of total amount of stock. If 
not owned by a corporation, the names and ad- 
dresses of the individual owners must be given. 
If owned by a firm, company, or other unincor- 
porated concern, its name and address, as well 
as those of each individual member, must be giv- 
en.) Editorial Service Company, Inc., 1712 W. 
St. Paul Ave., David K. Steenbergh, Route 3, 
Lake De Nevue, Fond du Lac, Wis.; Eldon H 
Roesler, 6203 N. Bay Ridge Ave., Milwaukee, 
Wis.; Bruce W. Smith, 3171 N. 83rd St. Mil- 
waukee, Wis. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 
per cent or more of total amount of bonds, mort- 
gages, or other securities are: (If there are 
none, so state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and se- 
curity holders, if any, contain not only the list 
of stockholders and security holders as they ap- 
pear upon the books of the company but also, 
in cases where the stockholders or security hold- 
er appears upon the books of the company as 
trustee or in any other fiduciary relation, the 
name of the person or corporation for whom 
such trustee is acting, is given; also that the 
said two paragraphs contain statements embrac- 
ing affiant’s full knowledge and belief as to the 
circumstances and conditions under which stock- 
holders and security holders who do not appear 
upon the books of the company as trustees, hold 
stock and securities in a capacity other than that 
of a bona fide owner; and this affiant has no 
reason to believe that any other person, asso- 
ciation, or corporation has any interest direct or 
indirect in the said stock, bonds, or other se- 
curities than as so stated by him. 

5. That the average number of copies of each 
issue of this publication sold or distributed, 
through the mails or otherwise, to paid subscrib- 
ers during the twelve months preceding the date 
shown above information 
is required from daily publications only.) 


DAVID K. STEENBERGH. 


Sworn to and subscribed before me this 23rd 
day of September, 1952. 
(SEAL) AGNES J. O’GARA., NOTARY. 
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pearance, store location, parking facilities, 
and all the other factors which they have 
used to revolutionize their sales methods. 

Successful merchandising calls for the 
close and proper coordination of every de- 
partment in your business, all working in 
harmony to give and get the best product 
humanly possible out to the greatest num- 
ber of consumers. 

Time will not permit me to cover all the 
phases and functions of the departments 
which make up this winning team, but I do 
want to discuss salesmanship which, in my 
opinion, is of prime importance to every 
member of your organization. 

Too often we confuse salesmen with order 
takers. Order takers now believe they are 
salesmen because they have gotten by dur- 
ing the past ten years when it has not been 
necessary to sell in a sellers market—just 
let the customer know you have the mer- 
chandise and how much he can have has 
been the order of the day. 

Things will be different in the days ahead. 
We are now in a buyers market. Keen 
competition is using every selling tool 
known to get his share of the farmer's 
dollar. You have an enlightened buyer who 
wili demand from his suppliers all the serv- 
ices known to modern merchandising. 

There will no roadblock in the path of 
the successful feed salesman who knows 
where he is going, what it takes to get 
there, and is willing to fight it through and 
pay the price necessary. 

We must get out the old dusty sales kit 
and sharpen up all our sales tools, or we 
are going to find ourselves standing on the 
corner watching the parade go by. 

Your sales kit must contain at least eight 
cardinal tools and they all begin with “in”. 
They are INTEGRITY, INTELLIGENCE, 
INTEREST, INFECTIOUSNESS, INITI- 
ATIVE, INDUSTRIOUS, INGENUITY, 
and INTESTINES. Every human being is 
born with some degree of all of these and 
it is mandatory that every successful sales- 
man strive to develop them to their full 
extent. 

Knowledge, plus the ability to properly 
use it, is power—learning without wisdom 
(how to use it) is dangerous. The ability 
to use knowledge comes from learning 
how to think and properly analyze. This 
separates an educated person from an un- 
educated person. This is what a university 
education is supposed to do for you but 
many college graduates have failed to de- 
velop this and many people without a high 
school education have developed this ability 
to the fullest extent. 

Every salesman, who is worthy of the 
name, should pursue, at all times, knowledge 
of these six things: 

1. Knowledge of his product. 

2. Knowledge of its need (market and 
its potentials). 

3. Knowledge of the prospect and his 
buying habits. 

4. Knowledge of reasons people buy 

5. Knowledge of his selling tools and 
their use. 

6. Knowledge of the techniques by 


THE FEED BAG — November, 1952 


which human minds are impelled to 
act. 

Another must is FAITH and ENTHUSIASM 
two of the most contagious attributes in 
life. Faith in your product and enthusiasm 
to interest and serve your customer's needs 
and his welfare. 

No two salesmen sell alike but they all 
must use the same basic principles and fit 
them to their own individual personalities. 

The difference between success and fail- 
ure is not the accomplishment of the spec- 
tacular, in most cases, but the ability to do 
the little things just a little better than the 
other fellow. 

You can readily see that selling is now a 
highly-trained profession and we in the feed 
industry must see that every member of our 


organization, who comes in contact with 
our customers, the farmers and feeders, is 
qualified to belong to this highly trained 
selling profession. 

It will take the best trained personnel 
possible if we in the feed industry success- 
fully cope with the challenge which is ours 
in the years ahead. We CAN do it and we 
WILL do it. 


e@ L. H. CARNAHAN, Holton, Kan., has 
opened Holton Farm & Garden Supply 
store in partnership with his son, C. E. 
Carnahan. 


@ AMOS WILLIAMS, Seligman, Mo., 
and his sons, Opal and Genoa, have re- 
opened their feed business in that com- 
munity. 


F 


MORE FOR YOUR MONEY 


MIXED CARS AT CAR PRICES 
PULVERIZED OATS OR BARLEY 
CRIMPED OATS OR BARLEY 
ROLLED OATS OR BARLEY 
FEEDING OATMEAL 
CUSTOM PELLETING-CUBING 
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Teletype 14 


FLAMBEAU MILLING (CO. 


PHILLIPS, WISCONSIN 
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Quality Tested 


PEDER DEVOLD 
45-FM Clinton Avenue 


DEVOLD VITAMIN OILS... 
Credit to any Feed! 


Used with confidence by Feed Millers and Animal Breeders 
For Nearly 30 years. 

Fresh 

— All Potencies — 


=> DEVOLD VITAMIN. A & D FEEDING OILS 


® 
“DEVOLKOD" VITAMIN OILS 
(Cod Liver Oils with added Vitamins A & D) 


® 
=> "DEVOLKOD" Non-Destearinated 
COD LIVER OILS USP 


=> DEVOLD VITAMIN A OILS 


=> PEDER DEVOLD WHEAT GERM OIL 
Let us quote you! 


Div. Chas. L. Huisking Co., Inc 


Low F. F. A. Content 


OIL COMPANY 


Brooklyn 5, N. Y. 


99 


§ 


© WHEAT, RYE, CORN and OATS 
| FEED WHEAT and FEED BARLEY 


<VAL-A COMPANY @ VAL-A COMPANY @ VAL-A COMPANY @ VAL-A COMPANY 


VAL-A COMPANY e@ VAL-A COMPAN 


Tried 
Tested @ 
Proved @ 


FABRIC CEMENT 


Makes Patching and Repair 
Work Easy on Any Material It 
Can Penetrate 


Repairs all types of bags, 
burlap, cotton or paper. Bags 
easily repaired whether in 
a pile, filled or empty. Also 
repairs all types of cloth, 
canvas and leather goods. A 
tough versa- 
tile adhesive 
with thou- 

sands of uses 


everywhere. | 


Write for 
Trade Prices 


Immediate 
Delivery 


VAL-A COMPANY 


700 W. Root Street CHICAGO 9, ILLINOIS 


AL-A COMPANY @ VAL-A COMPAN 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 


In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange @ New York City 


“MILLFEEDS OF ALL KIND" 
and 
FEEDS OF ALL KIND... 


MALTSPROUTS 

BREWERS GRAINS 

26% DARK CORN DISTILLERS 

WISCONSIN DISTRIBUTORS 
STALEY’S 50% HI PRO CON 
STALEY’S SOYBEAN OIL MEAL 
STALEY’S GLUTEN FEED 
STALEY’S CORN OIL MEAL 
PILOT BRAND OYSTER SHELLS 
HARRY MCADAMS DRY OIL 


Deutsch & Sickert Co. 
741 N. Milwaukee St., Milwaukee, Wis. 


HEYWOOD RABB 


Brokers — Jobbers — Carriers 


LD 382-2096 
Morristown 


e 100 e 


GRAIN and GRAIN PRODUCTS 


SERVING THE ENTIRE SOUTHEAST 


May We Have Your Offerings! 


TWX - 463 
Tenn. 


Ron Kennedy, left above, secretary of the 
Minneapolis Grain Exchange, receives a 
plaque for distinguished service to the free 
enterprise system on behalf of the exchange. 
The award was one of a number of such 
awards presented during the calendar year 
by the American Trade Association Execu- 
tives group. Presenting the plaque in the 
picture above is Don C. Bliss, U. S. minister 
to Canada. 

The Minneapolis exchange was cited for 
having rendered outstanding service to the 
industry which it represents and to the 
American public. The exchange was par- 
ticularly praised for its current campaign to 
increase public understanding and appre- 
ciation of the free enterprise system. Em- 
phasis in the campaign has been on the part 
played by the grain exchange and other 
agencies in the distribution of staple goods 
needed by the public. 

The awards meeting was held at Toronto, 
Canada, recently. Mr. Kennedy was elected 
to the ATAE board of directors at that 
time for a three-year period. Chairman of 
the jury which made the awards was Charles 
Sawyer, secretary of commerce. 


Peanut Hulls, Prairie Hay 
Subjects of Feed Trials 


Results of two steer feeding programs, one 
using peanut hulls and the other prairie 
hay, have been announced by Texas A&®M 
College. At the conclusion of the 154-day 
tests, it was found that the steers fed finely 
ground peanut hulls had a slight advantage 
in average gain but were less uniform in 
gain and finish, were lower in carcass grade, 
and had a lower dressing per cent than the 
hay fed group. 

Each group consisted of 12 Hereford 
yearling steers, weighing an average of 757 
pounds at the start. Both were hand fed 
twice a day. Basic ration for both was 
ground ear corn and cotton seed meal with 
access to granulated stock salt. The finely 
ground peanut hulls were mixed in with the 
feed of the first lot. The second lot had ac- 
cess to prairie hay in open bunk. Daily 
gains for the lot fed peanut hulls averaged 
1.81 pounds, compared to 1.79 pounds for 
the other. 
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mainly cash, with a little credit extended 
to customers of known reliability. 

“A cash business is the best type of busi- 
ness,” Mr. Meister asserted. “It is the re- 
sponsibilty of the customer to pay in cash 
just as it is for the dealer to serve him con- 
scientiously. Whether a man is selling feed 
or using feed, he should meet his business 
obligations as they occur and not let them 
lag.” 

Meister Feed Store advertises in Muske- 
gon’s daily newspaper steadily and distri- 
butes instruction and promotion material to 
customers. Calendars and pencils are given 
away as promotional material in large quan- 
tities each year. 

The radius of business for Mr. Meister is 
an area extending 15 miles. He believes in 
the principle that holding a customer is 
just as important as getting him and strives 
to provide first class service to small and 
large buyers alike. The expense of special 
trips to customers who need supplies in a 
hurry he writes off as necessary overhead. 

The Muskegon Heights dealer does not 
consider competition any tighter than it 
was a year or two ago. The feed business, 
he noted, is a steady one and a careful, con- 
scientious feed dealer who is alert to new 
demands and old needs can make a profit 
even in uncertain times. 

Since his store is in a residential neigh- 
borhood, Bill Meister has no railroad facili- 
ties. All supplies are shipped in by truck 
and brought in at the warehouse door of 
the firm. Lack of rail facilities has not hurt 
his trade, he stated. 

The building which the firm occupies 
was built in 1901 but looks modern due to 
the addition of a brick front a few years 
ago. Windows are large and not overly 
crowded with displays. The building was 
the original home of the firm and has re- 
mained its home during the past 51 years. 

Across the street is another company 
building, a timber structure, which is used 
for hay storage. 

The dealer is a quiet, businesslike man 
possessing a dry sense of -humor which 
breaks out after a few minutes of conversa- 
tion with a new customer. To liven up both 
the interior and exterior of his store, he 
mounts on the walls large-size cartoons re- 
lating to the feed and pet supply business. 
He makes no estimate on their value in 


attracting new trade but they please old 
customers who never fail to look for a new 
one. 

Effective traffic stoppers are the highway- 
type signs in the window of the store. The 
passing motorist sees the familiar word 
“STOP” and if he slows up (as often oc- 
curs) he reads above and below the com- 
mand the words “buy” and “now.” 

Mr. and Mrs. Meister handle all of the 
business except for some minor stock and 
sales work which is handled by a part-time 
employe. The Meisters are co-owners of the 
firm. 

The Meisters have a son presently serv- 
ing with the army in Korea, and are looking 
forward to his return to Muskegon Heights. 

Constantly tailoring stock to customer 
needs during a period when his community 
changed from a rural to a populous residen- 
tial district has enabled Bill Meister to 
build up a secure list of satisfied customers. 


Warn Western Cattlemen 
Of Tight Profit Level 


Western stockmen have been told that 
feeder cattle bought for $28 per hundred- 
weight this fall will have to bring $33.60 
a hundred as fat cattle next spring if the 
producer is to break even. Dr. R. T. Bur- 
dick, chief economist for the Colorado A 
& M experiment station, added that next 
spring’s fat cattle prices will have to be 20 
per cent higher than the fall feeder prices 
to cover all costs. 

The station undertook the study of prob- 
able cattle prices as an aid to stockmen who 
have been discouraged by rapid ups and 
downs in cattle prices during the past few 
seasons. Records of typical northern Colo- 
rado operators were consulted as the basis 
for the study. 


Dr. Burdick said that a seasonal 20 per 
cent price rise has been necessary because 
of similar climbing costs, in both feeder 
cattle and feed. There was only one cost 
decline period just after the last World 
War when the price of feed did not keep 
pace with the price of feeder cattle. At the 
present time, feed prices are rapidly catching 
up and the 20 per cent mark up is again 
the measure of cost making. The economist 
predicted that gains made during the winter 
will cost approximately $45 per hundred- 
weight. 


WHEAT MIXED 


for 


Minneapolis 


CAMEL 


Poultry-Dairy Cows-Pigs 
EXCELSIOR MILLING COMPANY 


“All in 
one bag” 


Minnesota 
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SPECIALIZED 
SERVICE 


for the DEALER TRADE 
L.C.L. and Carloads 


ALL FEED INGREDIENTS 
F.O.P & QUAKER FEEDS 
ARCADY FEEDS 
STONEMO GRIT 

PILOT BRAND Oyster Shells 
CALF MANNA 
NATIONAL CALF FOODS 
NOPCO A & D Feeding Oils 
PEAVEYS MINERALS 


BADGER 


FEEDS, INC. 
Madison, Wis. 


LABORATORY 


Effectiveness of vitamin B-12 
and antibiotic feed supplements 
in finished feeds evaluated by 

_ practical chick feeding studies 


VITAMIN AND AMINO 
ACID ASSAYS 
 A.O.A.C. vitamin Ds chick assays 


—US.P. XIV or A.O.A.C. vitamin 
A assays 


Vitamin E biological assays 


Proximate analyses and mineral 
determinations 


Other biological, chemical, and 
microbiological services 


Write for price schedule 


WISCONSIN ALUMNI 
RESEARCH FOUNDATION 


P. O. BOX.2059 ® MADISON 1, WISCONSIN 


| 
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IN FEED 
STOPS 
PEROSIS 


Add Carus Man- 
ganese to Mash- 
es you mix and 
sell. Stock Carus 
Manganese for those who mix their own. 
It's the anti-perosis element absolutely need- 
ed in all growing and breeding mashes to 
prevent Perosis, short legs, short wings, par- 
rot beak. Write for free bulletin and prices. 


CARUS CHEMICAL CO., 11. 


SNOW WHITE 
Oyster Shell 


Grains 
Feeds 


Domestic & Export 


Federal Maritime Board 
Freight Forwarder 
Registration No. 1515 


EDWARD R. BACON GRAIN CO. 


Established 1852 
Portland, Me. Boston, Mass. 


LOW COST ADVERTISING 


SADE 


AS LOW AS 50c EACH (100 
LOTS) FOR 14x20 METAL 
SIGNS WITH YOUR COPY. 
ALL KINDS OF METAL, MASON- 
ITE & CARDBOARD SIGNS. 


WRITE FOR DETAILS P ROMPT 


SERVICE 


°WE SIGN THE NATION® 


FEED INGREDIENTS 
FERTILIZERS 
USCO BALER TWINE 
SALT 


UNION SERVICE COMPANY 
1203 Williamson St. 
Madison |, Wis. 


Stuart for: 
Wheat-Mixed Feeds 
Soya 
Linseed Meal 
Alfalfa 
and all 
Millfeeds 


Reliance 
FEED COMPANY 


MAin 2418 
1017 Phoenix Bldg., Minneapolis, Minn. 


FOR 
GRAIN 
AND 
INGREDIENTS 


CONTACT 


SARGENT & CO. 


GRAIN & JOBBING DEPT. 


DES MOINES, IA 
Phone 6-3193 


Apex 
BAGGING 
SCALE 


With New Combina- 
tion Bag Clamp 
FOR BOTH SMALL 
AND LARGE BAGS 


The sensational, new combination bag clamp of 
the speedy and accurate Apex Scale can be ad- 
justed in a jiffy to accommodate bags of 25 Ib. 
Capacity "p to 200 Ib. capacity. Allows more 
material to enter bag. Promotes 25% greater 
flow of material than usually obtained. 

The Apex Bagging Scale brings you many other 
improved features to be had in no other bagging 
scale at any price. Write for details, today. 


BURROWS EQUIPMENT COMPANY 


1316-J Sherman Ave. Evanston, Il. 


CONSULTANTS 


TO THE 
FEED INDUSTRY 


C. W. Sievert and Associates 
1338, 221 


Room 


Chicago |, Ill. 
Phone State 1-0008 


No. La Salle St. 


Bacteria Fed to Chickens 
Increase Growth Rates 


Feeding of two types of bacteria, aero- 
bacter aerogenes and escherichia coli, to 
chickens has increased growth rates in re- 
cent tests at the University of Maryland, 
Scientists G. Lynn Romoser, Dr. Mary S. 
Shorb, and Dr. G. F. Combs have discov- 
ered. The beneficial nature of the two 
types was discovered when their numbers 
increased in chickens after treatment with 
penicillin. 

For the most part, the aerobacter aero- 
genes type was used in the tests. Grown in 
quantity and added to feed, the bacteria 
produced gains almost equalling those of 
pencillin. When both the dried bacteria and 
penicillin were fed, high growth responses 
resulted. Similar tests with escherichia coli 
gave substantially the same results at the 
Ontario Agricultural College at Guelph. 


Pfizer Chemists Devise New 
B12 Concentration Analysis 


Two research chemists of Chas. Pfizer & 
Co., New York City, have developed a new, 
cheap, and accurate method of determining 
vitamin B,, concentration in fermentation 
broths, according to spokesmen for the firm. 
It makes possible chemical analysis of B,; 
content with a spectrophotometer, a standard 
measuring device which analyzes light rays. 

The research men who perfected the new 
test are Drs. G. O. Rudkin and R. J. 
Taylor. First step in the analysis is the addi- 
tion of sodium cyanide to the broth. It is 
allowed to stand until the vitamin and drug 
have begun to interact. The broth is then 
viewed by the spectrophotometer which meas- 
ures the difference between the visible spec- 
trum of the vitamin and the spectrum of the 
dicyanide complex which is formed by the 
interaction of the two materials. 

Until the development of the new com- 
parison method, determination of B,, con- 
tent in broths and crude concentrates has 
been conducted through time consuming bio- 
logical assay. ° Vitamin B,. is the red, metal- 
containing pigment found widely in nature 
which has been commercially produced dur- 
ing the past few years as a byproduct of 
antibiotic fermentation. Coupled with anti- 
biotics, it is used widely in compounding 
feed rations. 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 


Prices Right — Service Prompt 
TRY US 
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Classified 


RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


REDDLER CONVEYOR 4” x 6” with or 
without power. Immediate shipment. Write— 
McLaughlin, Ward & Co., Jackson, Michigan. 


VERTICAL 6” dia Screw Conveyor with TEC 
power. Write—McLaughlin, Ward & Co., Jack- 
son, Michigan. 


TWO TON MUNSON Horizontal Batch Mix- 


POSITION WANTED 


GOOD SALESMAN available. Knows feed 
trade. Specialty and complete feed experience. 
Have car. Available immediately. Write—Box 
NO-6, The Feed Bag, Milwaukee 3, Wisconsin. 


er like new, with or without power. Immediate 
delivery. Write—McLaughlin, Ward & Co., Jack- 
son, Michigan. 


MACHINERY FOR SALE 


HAMMER MILL—Has 50 HP motor—used 
only short time. Like new. Bargain for cash. 
Write BA-120, c/o The Feed Bag, Milwaukee 3, 
Wisconsin. 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag, Mil- 
waukee 3, Wisconsin. 


CORN CUTTER—grader—polisher—aspirator, 
3000 lbs. per hr. A-1 condition, guarantee. Write 
LE-21, c/o The Feed Bag, Milwaukee 3, 
Wisconsin. 


SCREW CONVEYORS, like new 4’’-6’’-9”- 
10”-12” with or without power. Write—Mc- 
Laughlin, Ward & Co., Jackson, Michigan. 


Manufacturers of 


STANDARD MOLASSED 
BREWERS' GRAINS 
and 
STANDARD 
SWEET FEEDS 


From Our Milwaukee Warehouse 


STANDARD FEED and 
FERTILIZER, INC. 


V BELT SHEAVES: two 12 groove C Belt 
66” PD 53%4”’ Bore. One of these can be made 
into two 6 groove sheaves. Flat Belt Sheave: 
one 121%” face 48” Dia.. Cast iron. Call or write 
Iowa Soya Co., Redfield, Iowa. 


BUSINESS FOR SALE 


FOR SALE, Custom milling & feed business 
with two dwellings. Gross income $125,000. 
Write—Dobling’s Mill, Lost Nation, Iowa. 


MISCELLANEOUS 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 
hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minnesota. 


Kasco Develops Four New 
Feeds for Swine Raisers 


Marketing of four new swine rations has 
been announced by Kasco Mills, Inc., Wav- 
erly, N. Y., and Toledo. The company also 
has developed data on two new swine feed- 
ing programs for retailers and their cus- 
tomers. 

These are the four new feeds: 1) Pig Zip, 
a starting ration; 2) Pig’n’ Sow concentrate; 
3) Hog Hussler, a growing and fattening 
mix; and 4) Gest-Rite, a feed for sows ges- 
tating and lactating. 

For complete information on all four new 
feeds and the new feeding plans, circle No. 
24 on the Reader Service card. 

HOGG RELOCATES 

A change in business address has been 
announced by N. D. Hogg, Ltd., Toronto, 
Canada. The new address is 1554 Yonge 
st. Its new telephone number is Midway 
5289. The Hogg firm merchandises feed 
ingredients. 

BUYS OSHKOSH FIRM 

Norman C. Robel has announced that he 
has taken over the Nolte-Havemann Co., 
Oshkosh, Wis., and will operate as Robel 
Milling Co. The firm is located at 504 Min- 
nesota st. Mr. Robel has been associated 
with Nolte-Havemann for some time. 


THE HOPKINS RATTUNNL 


Retail price $1.25 


A new and original “bait station” the 
RATTUNNL sells itself! Contains one 


pound of Redi-mix Warfarin pellets. 


et For more information write 


Hopkins Agricultural Chemical 


Madison, Wisconsin 
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SALESMEN & DEALERS :—We offer an ex- 
ceptionally profitable ready prepared Warfarin 
Rat Killer. Write for information. Lenz Products 
Co., Sycamore, Illinois. 


3456 N. Buffum St. Phone— 
Milwaukee 12, Wis. EDgewood 2-6204 


Get a Cross-Section of the Best Prices Through 
Milwaukee's Only Feed Broker 


FRED /\GABRIELSON, Owner 


RODE FEED SERVICE 522GrainEx.Bldg. @ Milwaukee, Wis. 


Broadway 2-4580 Teletype MI-177 


CHECK OUR PRICES BEFORE YOU BUY! 
IMPORTED and DOMESTIC FISH MEAL 
DICALCIUM PHOSPHATE — ALFALFA MEALS 
AND OTHER FEED INGREDIENTS 


BOB WHITE & COMPANY 


2001 Board of Trade, CHICAGO 4, ILL. @ Phone: Webster 9-3155 TWX CG 1151 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED C0., ING “ MARKET ST. 


JAMESTOWN, N. Y. 
KEN MILLER 


SPECIAL TRUNK LINE DURING TRADING HOURS 


MAIN 1513 MAIN 6212 
MINNEAPOLIS 15 374 GRAIN 
MINNESOTA McCABE BROS. COMPANY EXCHANGE 


Merchandisers of Feed and Grain 
Inquiries and Offerings Invited 


WITTIG FEED & GRAIN COMPANY, INC. 


Milwaukee 2, Wis. Teletypewriter Mi-155 


WHEN IN THE MARKET FOR—Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings— write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


418-420 Grain Exchange Phone BRoadway 2-0737 
| MINNEAPOLIS, MINNESOTA 


For greater profits — stock & sell 
viel, 
103 @ 


Advertisers 


Abbott Laboratories 27 
Active Display Advertising -...............--.-.------.---- 102 
Aeroglide Corp. -......... 92 
Amburgo Co., Inc. . 91 
Bacon. Grom Co... 102 
Badger By-Products Co., Inc. -105 
C. O. Bartlett’ & mage 50 
Blatchford Calf Meal Ce. Front Cover 
Bowman Feed Products, Inc. ..............- . 22 


L. Burmeister Co. ............ 
Burrows Equipment Co. 


Calcium Carbonate Co. 
Carus Chemical Co. 
Cereal Grading Co. 
Chase Bag Co. 
Clinton Foods, Inc. 


Commercial Solvents Corp. 59 
Corn Products Refining Co. ..................-..-------- 106 
Des Moines Ooa Products Co. ..............---.---- 98 
Distillers Feed 72 


E. F. Drew & Co., Inc. 63 


Dreyer Commission Co. ... 104 
E. I. du Pont de Nemours & Co., Inc. ........ 43 
Farmers Friend Mineral Co. -~...................-...-.... 80 


Feed Supplies, Inc. -.......... 
Dave Fischbein Co. 
Flambeau Milling Co. 


Flavor Corporation of America -....................... 12 
8 
Gorton-Pew Fisheries, Ltd. -.......................-....- 80 
Dr. Hess & Clark, Inc. -... 7 


Heywood & Rabb, Inc. 
Hiawatha Grain Co. 
Hopkins Agricultural Chemical Co. 
Hubbard Milling Co. 


T. E. Ibberson Co. 91 


International Minerals & Chemical 88 
Iowa Limestone Co. ....................- . 94 
Jacobson Machine Works ......................--.----.-.-- 79 


King Midas Feed Mills -.................. 
Kraft Foods Co. 


La Budde Feed & Grain Co. .....................-.--.0- 91 
Lederle Laboratories 61 


..Back Cover 
9 


McCabe Bros. Co. 103 
McLaughlin, Ward & Co. 104 
McMillen Feed Mills 21 
Maney Bros. Mill & Elevator Co. .................. 104 
10° 
Mayo Shell Corp. 70 
Mente & Co., Inc. 78 
Merck & Co., Inc. 54, 55 
Midwest Burlap & Bag Co. ..............-..-..----------- 86 
Mill Mutual Fire Prevention Bureau .. 8 


Minnesota Linseed Oil 
Morton Salt Co. 
Murphy Products Co. 


58 


Inside Back Cover 


Ward Feed Co. 104 
Waterloo Mills Co. 74 
B. I. Weller Co. 42 
Wenger Mixer Co. .......... 95 
Werthan Bag Corp. 81 
Weston Electrical Instrument Corp. ................ 66 
Bob White & Co. 103 
White Laboratories, Inc. 90 
Wilber Feed Co., Inc. 103 
K. I. Willis Corp. 98 
Wisconsin g "Research Foundation ........ 101 
Wittig Feed & Grain Co., 10 


Woodward & Dickerson, Inc. 


@ CITY FEED STORE, Farmington, N. 


Mex., has reopened following repairs to 
its fire-damaged interior. 


Herman Nagel Co. 105 
National Alfalfa Dehydrating & Milling Co... 98 
National Cottonseed Products Assn. .............. 96 
[FEEDSTUFFS 
ational Vitamin Products Co. .................-.....- 67 
New England By-Products Corp. ...................- 80 Both Cash and Futures 
Nopco Chemical Co. 37, 47 DREYER COMMISSION co. 
Co 104 (At it since ’92) 
t le 
en ane 2 | 414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 
Oyster Shell Products Corp. -.0.....-.0-.000----- 92 Board of Trade Bldg. Kansas City, Mo. 
Pacific Molasses Co. 8 
Paper, Calmenson & Co. 52 
Philip R. Park, Inc. 29 
Chas. Pfizer & Co. é 44 A Complete Assortment of 
rater Pulverizer Co. 94 
Ce. o3 {| HIGH QUALITY INGREDIENTS 
Premier Peat Moss Corp. 94 : € 
Reliance Feed Co. 102 
Dr. David Roberts Veterinary Co. -................. 46 MANEY BROTHERS 
Rode Feed Service 103 MILL and ELEVATOR COMPANY 
Ryde & Co. 97 MINNEAPOLIS SINCE 1884 MINNESOTA 
Dr. Salsbury’s Laboratories ..........................- 18 
Sargent & Co. 76, 102 
4 
chutte Pulverizer Co. 73 
Screw Conveyor Corp. . 93 
Mie Co |Feed Ingredients 
ea emical Corp. 65 
ilmo emica’ orp. 95 
Small Co. North East Feed Mill Company 
rout, aldron 69, 77 
A. L. Stanchfield, Inc. 104 | Minneapolis 13 Minnesota 
Standard Brands, Inc. 57 
Standard Feed & Fertilizer, Inc. -................... 103 
Strong-Scott Mfg. Co. 87 
Textile Bag Manufacturers Association _...... 48 KATZ BAG Ss 
Ultra-Life Laboratories, Inc. .......................... 35 BURLAP, COTTON 
nion Service Co. 102 PLAIN or PRINTED 
Val-A Co. 100 Truck Cover. 
VyLactos Laboratories, Inc. 64 GAG) Turines. 


International’s New Laboratory 


This is the new $400,000 southern re- 


| INDIANAPOLIS, IND. 


SOYBEAN MEAL... MILLFEEDS 


LINSEED MEAL 
A. L. Stanchfield, Incorporated 


Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


FOR BEST BUY 
BUY FLORI-PHOS 


Contact our Distributor or Write Us 
WARD FEED CO. CHICAGO 4, ILL. 


The new laboratory adjoins International's 
division offices. Its work will involve basic 
pulp research problems of company-wide 
scope. “Nothing is more important to the 
growth of the paper industry than a sound 
research program,” Mr. Riis emphasized at 
the dedication. 


Self -Unloading 


search laboratory of International Paper 
Co., New York City. The laboratory, dedi- 
cated Nov. 6 by Vice President Erling Riis 
of the firm’s southern kraft division, is !o- 
cated at Mobile, Ala. John W. Gilbert heads 
its research department. 


Save 
TIME- LABOR MONEY 
Write Us 
McLaughlin. Ward &Co. 


413 South 23rd Street 
JACKSON EST. 1897 MICHIGAN 


Today 
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Coming Events 


‘YOUR OWN 


| BRAND 


Midwest Manufacturers’ Production 
School, Hotel President, Kansas 
City Nov. 17-19 


Western Grain & Feed Association, 
Hotel Fort Des Moines, Des 
Moines Nov. 24-25 


Nutrition Conference for Feed Men, 
North Carolina State College, 


Raleigh Dec. 11-12 
1953 

American Dehydrators Association, 

Jokake Inn, Phoenix, Ariz. 

Jan. 11-14 


Northwest Retail Feed Association, 
Hotel Nicollet, Minneapolis 
Jan. 19-20 


Indiana Grain & Feed Dealers Asso- 
ciation, Hotel Claypool, Indian- 
apolis Jan. 25-27 


Barley Improvement Conference, 
Hotel Nicollet, Minneapolis 
Jan, 29 


Midwest Feed Manufacturers’ As- 
sociation, Hotel President, Kan- 


Kansas Grain, Feed & Seed Dealers 
Association, Hotel Kansan, To- 
peka May 1-2 


... With this MODERN, 
EASY-TO-USE Formula 


American Feed Manufacturers As- 
sociation, Conrad Hilton Hotel, 
Chicago May 13-15 


Central Retail Feed Association, 
Schroeder Hotel, Milwaukee 
June 1-2 


PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


Contains five high-analysis purified 
phosphates, "'so soluble they melt on 
your tongue'",—plus eight vital trace 


minerals. NO PREMIX REQUIRED. 


National Feed Industry Show, Me- 
morial Auditorium, Buffalo 
June 8-10 


Eastern Federation of Feed Mer- 
chants, Statler Hotel, Buffalo 
June 8-10 


HERMAN MAGEL'S 


TRACE MINERAL 


CONCENTRATE 


American Dairy Science Associa- 
tion, University of Wisconsin, 


For feeds rich in phosphorus. Sup- 


plies ideal balance of eight vital 
stabilized iodine, 


manganese, copper, cobalt, nickel, 


American Poultry & Hatchery Fed- trace minerals . . . 


eration, Arena, Milwaukee 


..July 28-31 iron, zinc and boron. 


Association of American Feed Con- 
trol Officials, Shoreham Hotel, 
Washington, D. C.........Oct. 14-15 


The Herman Nagel Co. 


53 W. Jackson Blvd., Chicago 4, Ill. 


Farnham Named Chase’s 
Southern Promotion Chief 


Elevation of Ralph Farnham to southern 
promotion manager has been announced by 
Chase Bag Co., Chicago. Mr. Farnham, who 
has been with the firm since 1934, pre-. 
viously served as manager of the Orlando, 
Fla., branch. 

James F. Floyd, who formerly served as 
office manager at Orlando, has joined 
Chase’s sales force. He has been associated 
with the company since 1946. 


Northwest Convention Is 
Scheduled for Jan. 19-20 


Selection of Jan. 19-20 as dates for the 
1953 meeting of the Northwest Retail Feed 
association has been announced by President 
Carroll Scow of Long Prairie, Minn. The 
convention will be held at Hotel Nicollet 
in Minneapolis. 

The first day’s program will include panel 
discussions, a luncheon, and banquet. On 
the second day, association business will be 
conducted, with the meeting adjourning at 


noon. ° 


WARDCRAPFT SALES 


Installation of a Wardcraft corn sheller 
and sales of four Gearless mixers have been 
reported by McLaughlin, Ward & Co., 
Jackson, Mich. Purchasers were four Michi- 
gan concerns and a firm at Corunna, Ind. 


THE FEED BAG — November, 1952 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 


Distributors of: 

Hubinger (Keokuk) 

Corn Gluten Feed 
Kellogg's Hominy Feed 


805 DUN BUILDING 
BUFFALO 2, N. Y. 


BRANCH OFFICE 
MIDDLETON, N. Y. 


CANE FEEDING 
SUNSET BRAND FEED 


MOLASSES Hercules Dried Whey 
Agents for Wheat Germ Oil (an exclusively milk product) 
Pacific Molasses Co., Ltd. Wheat G High in flavin, milk albumen, 
Albany Baltimore e erm 
Buffalo New Orleans Calf Manna ah 


Stonemo Granite Grit 


WRITE US FOR FURTHER INFORMATION 


BIG CHIEF 
Meat Scraps and Tankage 


Zuality Grande 
BIG CHIEF MEAT SCRAPS 
BIG CHIEF TANKAGE 


50% 
60 % 


BADGER BY-PRODUCTS COMPANY, INC. 


511 E. Menomonee St. DAly 8-8448 
Milwaukee 2, Wis. 
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Under one roof 


Every Feed Ingredient You Want 
Conveniently Located for Truck 
Pickup—We Protect Legitimate 
Feed Dealers 


GOOD STOCKS AT ALL TIMES 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, STONEMO GRIT, SANI-FLOR 
LITTER, DEHYDRATED ALFALFA MEAL, CODLIVER OIL 
CONCENTRATE, REGROUND OATFEED, DAIRY FEED, 
STEAM BONEMEAL, FOX AND MINK FEEDS, DOG 
RATIONS, KILLER-DILLER RAT & MOUSE EXTERMINATOR, 
PEANUT MEAL, SOYBEAN MEAL, LINSEED MEAL, 
BREWERS GRAINS, MALT SPROUTS, DISTILLERS DRIED 
SOLUBLES, WHEY POWDER, SKIMMILK, BUTTERMILK 
POWDER AND MILLFEED, BEET PULP, MOLASSES AND 
77 OTHER COMMODITIES. 


FEED SUPPLIES, 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 


INC. 


OUR G3rd YEAR 


Dissatisfied 777 


With delays and expense caused 
by undependable merchandise? 


Call on Fredman to give you 
the best in service and economy 
with quality reconditioned bur- 
lap and cotton bags—also paper 
bags, twine, wire ties, needles. 


We also BUY your surplus bags. 


BRoadway 6-4114 


a 

preferred 
carbohydrate 
for feeding... 


HYDROL 


(feeding corn sugar molasses ) 


High in total digestive nutrients 
Does not crystallize 
CORN PRODUCTS 


REFINING COMPANY 


17 Battery Place ° New York 4, New York 
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In 1947 we became the Murphy sales outlet in this 
area. We already had the franchise for a nationally 
known brand of feed, but we had heard quite a bit 
of talk from users of Murphy’s Feeds as to the won- 
derful results they were having, so we thought we'd 
give Murphy’s a chance and see how it would sell. 

As a result, we have gained many new custom- 
ers, and have better, steadier year-’round business. 
We have had a big increase in tonnage without dis- 
turbing our original business. We like to use the 
Murphy Mixing Permit because we always have 
good, fresh feeds, and never run out. Murphy mail- 
ings to farmers and feeders in our territory stimu- 
late new interest along with holding our old cus- 
tomers. Murphy’s Concentrates are easy to feed. 
They are less confusing to the farmer, and with them 
we get and hold the big feeders who pay well. 

We have less complaint with Murphy's than any 
other feed we ever sold, and we've noticed that 
many of our customers have increased the size of 
their herds and flocks, which means more business 
for us. It is no wonder that we sing out the praises 
of Murphy’s Concentrates and Minerals. 


R. K. SICKLES 


Ursa Farmers Cooperative Company 
Ursa, Illinois 


Better Steadier ‘Year. round Business 


yy 


By handling MURPHY’S CONCENTRATES AND MURPHY’S MINERALS you can build a big- 
ger, better, steadier business. Murphy’s radio and farm paper advertising keeps feeders 
informed of Murphy’s Concentrates and Minerals, and Murphy’s direct-mail and other 


sales-helps bring in the feeders to your place of business. 


With only a small inventory of MURPHY’S CONCENTRATES AND MURPHY’S MINERALS 
you can build a big custom grinding and mixing business. You can sell to the feeder who 


self-feeds. You can sell to the feeder who mixes his own rations. 


write US ABOUT the profitable Murphy Franchise in your community. Make next year 


your best year in the feed business! 


| 
ii 
ANT BEATTHIS q 4 
st 2 
; 


Folks in Wisconsin, over the years, have looked 
to the name “King Midas” for highest quality 
Flour and Feed products. 


You can be certain that regardless of circum- 
stances, King Midas quality will continue to 
please your customers and the King Midas pol- 
icy will enable you to make a satisfactory profit. 


KING MIDAS FLOUR MILLS 


KING MIDAS FEED MILLS 


Minneapolis Minnesota 
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